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Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or Section 15(d) of the
Securities Act. Yes [ ] No [ x ] 

Indicate by check mark whether the registrant: (1) has filed all reports required to be filed by Section 13 or 15(d) of
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every Interactive Data File required to be submitted and posted pursuant to Rule 405 of Regulation S-T (§232.405 of
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Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer,
or a smaller reporting company. See definitions of “large accelerated filer,” “accelerated filer,” and “smaller reporting
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Non-accelerated filer [ ] Smaller reporting company [ ]
(Do not check if a smaller reporting company)
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The aggregate market value of the voting and non-voting common stock held by non-affiliates of the registrant was
approximately $1,764,224,258 as of April 2, 2016, based upon the last reported sale price of the common stock on the
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DOCUMENTS INCORPORATED BY REFERENCE 
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2016 annual meeting of stockholders to be filed with the Securities and Exchange Commission pursuant to
Regulation 14A not later than 120 days after the end of the fiscal year covered by this Form 10-K.

Edgar Filing: SANMINA CORP - Form 10-K

2



Table of Contents

SANMINA CORPORATION

INDEX

PART I
Item 1. Business 3
Item 1A.Risk Factors 17
Item 1B. Unresolved Staff Comments 26
Item 2. Properties 27
Item 3. Legal Proceedings 28
Item 4. Mine Safety Disclosures 29
PART II

Item 5. Market for Registrant's Common Equity, Related Stockholder Matters and Issuer Purchases of Equity
Securities 30

Item 6. Selected Financial Data 33
Item 7. Management's Discussion and Analysis of Financial Condition and Results of Operations 34
Item 7A.Quantitative and Qualitative Disclosures About Market Risk 46
Item 8. Financial Statements and Supplementary Data 46
Item 9. Changes In and Disagreements With Accountants on Accounting and Financial Disclosure 78
Item 9A.Controls and Procedures 78
Item 9B. Other Information 78
PART III
Item 10. Directors and Executive Officers of the Registrant 79
Item 11. Executive Compensation 79
Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters 79
Item 13. Certain Relationships and Related Transactions 79
Item 14. Principal Accountant Fees and Services 79
PART IV
Item 15. Exhibits and Financial Statement Schedules 80
Signatures 85

2

Edgar Filing: SANMINA CORP - Form 10-K

3



Table of Contents

Item 1.  Business

Overview

Sanmina Corporation (“we” or “Sanmina”) is a leading global provider of integrated manufacturing solutions,
components, products and repair, logistics and after-market services. We provide these comprehensive offerings
primarily to original equipment manufacturers, or OEMs, in the following industries: communications networks,
storage, industrial, defense and aerospace, medical, energy and industries that include embedded computing
technologies such as point of sale devices, casino gaming and automotive. The combination of our advanced
technologies, extensive manufacturing expertise and economies of scale enables us to meet the specialized needs of
our customers. We were originally incorporated in Delaware in May 1989.

Our end-to-end solutions, combined with our global expertise in supply chain management, enable us to manage our
customers' products throughout their life cycles. These solutions include:

•product design and engineering, including concept development, detailed design, prototyping, validation,preproduction services and manufacturing design release; 
•manufacturing of components, subassemblies and complete systems; 
•final system assembly and test; 
•direct order fulfillment and logistics services;
•after-market product service and support; and
•global supply chain management.

We operate in the Electronics Manufacturing Services (EMS) industry and manage our operations as two businesses:

1)
Integrated Manufacturing Solutions (IMS). IMS is a reportable segment consisting of printed circuit board assembly
and test, final system assembly and test, and direct-order-fulfillment. This segment generated approximately 80% of
our total revenue in 2016.

2)

Components, Products and Services (CPS). Components include interconnect systems (printed circuit board
fabrication, backplane and cable assemblies) and mechanical systems (enclosures, precision machining and plastic
injection molding). Products include memory, radio frequency (RF), optical and microelectronic solutions from our
Viking Technology division, defense and aerospace products from SCI Technology, storage solutions from our
Newisys division and cloud-based manufacturing execution system from our newly-formed division, 42Q. Services
include design, engineering, logistics and repair services. CPS generated approximately 20% of our total revenue in
2016.

We have manufacturing facilities in 23 countries on six continents. We locate our facilities near our customers and
their end markets in major centers for the electronics industry or in lower cost locations. Many of our operations
located near our customers and their end markets are focused primarily on new product introduction, lower-volume,
higher-complexity component and subsystem manufacturing and assembly, and final system assembly and test. Our
operations located in lower cost areas engage primarily in higher-volume, less-complex component and subsystem
manufacturing and assembly.

We have become one of the largest global manufacturing solutions providers by capitalizing on our competitive
strengths including our:
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•end-to-end solutions; 
•product design and engineering resources; 

• vertically integrated manufacturing
solutions; 

•advanced component technologies;
•global manufacturing capabilities, supported by robust IT systems and a global supplier base; 
•customer-focused organization; and 
•expertise in serving diverse end markets.
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Industry Overview

EMS companies are the principal beneficiaries of the increased use of outsourced manufacturing services by the
electronics and other industries. Outsourced manufacturing refers to an OEM's use of EMS companies to manufacture
their products, rather than using internal manufacturing resources. As the EMS industry has evolved, OEMs have
increased their reliance on EMS companies for design services, core technology development and additional, more
complex manufacturing services. Today, EMS companies manufacture and test complete systems and manage their
customers' entire supply chains. Industry-leading EMS companies offer end-to-end services including product design
and engineering, manufacturing, final system assembly and test, direct-order-fulfillment and logistics services,
after-market product service and support, and global supply chain management.

We believe OEMs will continue to outsource manufacturing because it allows them to:

•focus on core competencies; 
•access leading design and engineering capabilities; 
•improve supply chain management and purchasing power;
•reduce operating costs and capital investment; 

• access global manufacturing
services; and   

•accelerate time to market.    

 Our Business Strategy

Our objective is to enhance our leadership position in the technology industry. Key elements of our strategy include:

Capitalizing on Our Comprehensive Solutions. We intend to capitalize on our end-to-end solutions which we believe
will allow us to sell additional solutions to our existing customers and attract new customers. Our end-to-end solutions
include product design and engineering, manufacturing, final system assembly and test, direct order fulfillment and
logistics services, after-market product service and support, and global supply chain management. Our vertically
integrated manufacturing solutions enable us to manufacture additional system components and subassemblies for our
customers. When we provide a customer with a number of services, such as component manufacturing or higher
value-added solutions, we are often able to improve our margins and profitability. Consequently, our goal is to
increase the number of manufacturing programs for which we provide multiple solutions. To achieve this goal, our
sales and marketing organization seeks to cross-sell our solutions to customers.

Extending Our Technology Capabilities. We rely on advanced processes and technologies to provide our products,
components and vertically integrated manufacturing solutions. We continually improve our manufacturing processes
and develop more advanced technologies, providing competitive advantage to our customers. We work with our
customers to anticipate their future product and manufacturing requirements and align our technology investment
activities with their needs. We use our design expertise to develop product technology platforms that we can
customize by incorporating other components and subassemblies to meet the needs of particular OEMs. These
technologies enhance our ability to manufacture complex, high-value added products, enhancing our ability to
continue to win business from existing and new customers.

Attracting and Retaining Long-Term Customer Partnerships. A core component of our strategy is to attract, build and
retain long-term partnerships with companies in growth industries that will benefit from our global footprint and
unique value proposition in advanced electronics manufacturing. As a result of this customer-centric approach, we
have experienced business growth from both existing and new customers and will continue to cultivate these
partnerships with additional products and value-added solutions.
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Promoting New Product Introduction (NPI) and Joint Design Manufacturing (JDM) Solutions. As a result of customer
feedback, and our customers' desire to manage research and development expenses, we offer product design services
to develop systems and components jointly with our customers. Our NPI services include quick-turn prototyping,
supply chain readiness, functional test development and release-to-volume production. In a JDM model, our
customers bring market knowledge and product requirements and we bring complete design engineering and NPI
services. Our design engineering offerings include product architecture development, detailed design, simulation, test
and validation, system integration, regulatory and qualification services.
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Continuing to Penetrate Diverse End Markets. We focus our marketing and sales efforts on major end markets within
the electronics technology industry. We target markets we believe offer significant growth opportunities and for which
OEMs sell complex products that are subject to rapid technological change because the manufacturing of these
products requires higher value-added services. We intend to continue to diversify our business across market segments
and customers to reduce our dependence on any particular market or customer.

Pursuing Strategic Transactions. We seek to undertake strategic transactions that give us the opportunity to access new
customers' products, manufacturing solutions, repair service capabilities, intellectual property, technologies and
geographic markets. In addition, we plan to continue to pursue OEM divestiture transactions that will augment
existing strategic customer relationships or build new relationships with customers in attractive end markets. In an
OEM divestiture transaction, we purchase manufacturing assets from a customer and enter into a long-term supply
agreement with such customer to provide products previously manufactured by them. Potential future transactions
may include a variety of different business arrangements, including acquisitions, asset purchases, spin-offs, strategic
partnerships, restructurings and divestitures.

Continuing to Seek Cost Savings and Efficiency Improvements. We seek to optimize our facilities to provide
cost-effective services for our customers. We maintain extensive operations in lower cost locations, including Latin
America, Eastern Europe, China, Southeast Asia and India, and we plan to expand our presence in these lower cost
locations as appropriate to meet the needs of our customers. We believe we are well positioned to take advantage of
future opportunities on a global basis as a result of our existing manufacturing footprint in 23 countries on six
continents.

Our Competitive Strengths

We believe our competitive strengths differentiate us from our competitors and enable us to better serve the needs of
OEMs. Our competitive strengths include:

End-to-End Solutions. We provide solutions throughout the world to support our customers' products during their
entire life cycle, from product design and engineering, through manufacturing, to direct order fulfillment, logistics and
after-market product service and support. Our end-to-end solutions are among the most comprehensive in the industry
because we focus on adding value before and after the actual manufacturing of our customers' products. These
solutions also enable us to 1) provide our customers with a single source of supply for their design, supply chain and
manufacturing needs, 2) reduce the time required to bring products to market, 3) lower product costs and 4) allow our
customers to focus on those activities they expect to add the highest value to their business. We believe our end-to-end
solutions allow us to develop closer relationships with our customers and more effectively compete for their future
business.

Product Design and Engineering Resources. We provide product design and engineering services for new product
designs, cost reductions and Design-for-Manufacturability/Assembly/Test (DFx) reviews. Our engineers work with
our customers during the complete product life cycle. Our design and NPI centers provide turnkey system design
services including: electrical, mechanical, thermal, software, layout, simulation, test development, design verification,
validation, regulatory compliance and testing services. We design high-speed digital, analog, radio frequency,
mixed-signal, wired, wireless, optical and electro-mechanical modules and systems.

Our engineering engagement models include Joint Design Manufacturing (JDM), Contract Design Manufacturing
(CDM) and consulting engineering for DFx, Value Engineering (cost reduction re-design), and design for global
environmental compliance regulations such as the European Union's Restrictions of Hazardous Substances (RoHS)
and Waste Electrical and Electronic Equipment (WEEE). We focus on industry segments that include communications
networks, embedded computing technology, storage, industrial, defense and aerospace, medical, and energy. System
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solutions for these industry segments are supported by our vertically integrated component technologies, namely
printed circuit boards, backplanes, enclosures, cable assemblies, precision machining, plastics, memory modules, and
optical, RF and microelectronics modules.

In these engagement models, our customers bring market knowledge and product requirements. We provide complete
design engineering and new product introductions (NPI) services. For JDM products, typically the intellectual
property is jointly owned by us and the customer and we perform manufacturing and logistics services. For CDM
projects, customers pay for all services and own the intellectual property.

Vertically Integrated Manufacturing Solutions. We provide a range of vertically integrated manufacturing solutions
including high-technology components, new product introduction and test development services. These solutions are
provided in every major region worldwide, with design and prototyping close to our customer’s product development
centers. Our customers benefit significantly from our experience in these areas, including product cost reduction,
minimization of assets deployed for manufacturing, accelerated time-to-market and a simplified supply chain. Key
system components we

5
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manufacture include high-technology printed circuit boards and printed circuit board assemblies, backplanes and
backplane assemblies, enclosures, cable assemblies, precision machined components, optical and RF modules and
memory modules. These components and sub-assemblies are integrated into a final product or system, configured and
tested to our customer’s or the end-customer’s specifications and delivered to the final point of use, with Sanmina
managing the entire supply chain. By manufacturing system components and subassemblies ourselves, we enhance
continuity of supply and reduce costs for our customers. In addition, we are able to have greater control over the
supply chain of our customers' products.

Customers also benefit from our combined design, technology and manufacturing experience with specific products
and markets. For example, in communications networks, we have over 30 years of experience in developing
high-speed printed circuit boards ("PCBs") and backplanes. Examples of products for which our experience and
vertically integrated model provide competitive advantage include wireless base stations, network switches, routers
and gateways, optical switches, servers and storage appliances, set-top boxes, avionics and satellite systems, magnetic
resonance imaging (MRI) and computer tomography (CT) scanners, and equipment used in semiconductor
manufacturing processes, including equipment for photolithography, chemical mechanical polishing, vapor deposition
and robotics for wafer transfer. For these and many other products, customers can gain competitive advantage with
our manufacturing technology, while reducing the capital requirements associated with manufacturing and global
supply chain management.

Advanced Component Technologies. We provide advanced component technologies which we believe allow us to
differentiate ourselves from our competitors. These advanced technologies include the fabrication of complex printed
circuit boards, backplanes, enclosures, precision machining and plastic components. For example, we produce some of
the most advanced printed circuit boards and backplanes in the world, with up to 70 layers and process capabilities
including a range of low signal loss, high performance materials, buried capacitance and thin-film resistors,
high-density interconnects and micro via technology. We also manufacture high-density flex and rigid-flex printed
circuit boards with up to 32 layers and 8 transition layers in support of defense and aerospace markets and high-end
medical electronics.

Our printed circuit board assembly technologies include micro ball grid arrays, chip scale packages, fine-pitch
discretes and small form factor radio frequency and optical components, chip on board, as well as advanced packaging
technologies used in high pin count application for specific integrated circuits and network processors. We use
innovative design solutions and advanced metal forming techniques to develop and fabricate high-performance indoor
and outdoor chassis, enclosures, racks and frames. Our assembly services use advanced technologies including
precision optical alignment, multi-axis precision stages and machine vision technologies. We use sophisticated
procurement and production management tools to effectively manage inventories for our customers and ourselves. We
have also developed build-to-order (BTO) and configure-to-order (CTO) systems and processes that enable us to
manufacture and ship finished systems in as little as 8 hours after receipt of an order. We utilize a centralized
Technology Council to coordinate the development and introduction of new technologies to meet our customers' needs
in various locations and to increase technical collaboration among our facilities and divisions.

Global Manufacturing Capabilities. Most of our customers compete and sell their products on a global basis. As such,
they require global solutions that include regional manufacturing for selected end markets, especially when time to
market, local manufacturing or content and low cost solutions are critical objectives. Our global network of
manufacturing facilities in 23 countries provides our customers a combination of sites to maximize both the benefits
of regional and low cost manufacturing solutions and repair services. Our repair partners are located in an additional
23 countries.

We offer customers five regions in which all of our technology and components, integrated manufacturing and
logistics solutions can be implemented and can serve both regional and global business needs. To manage and
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coordinate our global operations, we employ an enterprise-wide ERP system at substantially all of our manufacturing
locations that operates on a single IT platform and provides us with company-wide information regarding component
inventories and orders. This system enables us to standardize planning and purchasing at the facility level and to
optimize inventory management and utilization worldwide. Our systems also enable our customers to receive key
information regarding the status of their programs.

We purchase large quantities of electronic components and other materials from a wide range of suppliers. Our
primary supply chain goal is to consolidate our global spend to create the synergy and leverage to drive our supply
base for better cost competitiveness, more favorable terms and leading-edge supply chain solutions. As a result, we
often receive more favorable terms and supply chain solutions from suppliers, which generally enables us to provide
our customers with greater total cost reductions than they could obtain themselves. Our strong supplier relationships
often enable us to obtain electronic components and other materials that are in short supply and provide us the
necessary support to optimize the use of our inventories.

6
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Supply chain management also involves the planning, purchasing and warehousing of product components. A key
objective of our supply chain management services is to reduce excess component inventory in the supply chain by
scheduling deliveries of components at a competitive price and on a just-in-time basis. We use sophisticated
production management systems to manage our procurement and manufacturing processes in an efficient and cost
effective manner. We collaborate with our customers to enable us to respond to their changing component
requirements and to reflect any changes in these requirements in our production management systems. These systems
enable us to forecast future supply and demand imbalances and develop strategies to help our customers manage their
component requirements. Our enterprise-wide ERP systems provide us with company-wide information regarding
component inventories and orders to optimize inventories, planning and purchasing at the facility level.

Customer-Focused Organization. We believe customer relationships are critical to our success and we are focused on
providing a high level of customer service. Our key customer accounts are managed by dedicated account teams
including a global account manager directly responsible for account management. Global account managers
coordinate activities across divisions to effectively satisfy our customers' requirements and have direct access to our
senior management to quickly address customer opportunities and needs. Local customer account teams further
support the global teams.

Expertise in Serving Diverse End Markets. We have experience in serving our customers in the communications
networks, embedded computing, storage, industrial, defense and aerospace, medical, and energy markets. Our
diversification across end markets reduces our dependence upon any one customer or segment. In order to cater to the
specialized needs of customers in particular market segments, we have dedicated personnel, and in some cases
facilities, with industry-specific capabilities and expertise. We also maintain compliance with industry standards and
regulatory requirements applicable to certain markets including, among others, medical, automotive, energy and
defense and aerospace.

 Our Products and Solutions

We offer our OEM customers a diverse set of products and solutions with a focus on wireless, wireline and optical
communications and network infrastructure equipment, such as switches, routers and base stations, computing and
storage systems, defense and commercial avionics and communications, medical imaging, diagnostic and patient
monitoring systems, point-of-sale, gaming systems, semiconductor tools for metrology, lithography, dry and wet
processing, industrial products including large format printers and automated teller machines, energy and clean
technology products such as solar and wind products, oil and gas applications, LED lighting, smart meters and battery
systems. These products may require us to use some or all of our end-to-end solutions including design, component
technologies and logistics and repair services.

Integrated Manufacturing Solutions includes:

Printed Circuit Board Assembly and Test. Printed circuit board assembly involves attaching electronic components,
such as integrated circuits, capacitors, microprocessors, resistors and memory modules, to printed circuit boards. The
most common technologies used to attach components to printed circuit boards employ surface mount technology
(SMT) and pin-through-hole assembly (PTH). SMT is an automated assembly system that places and solders
components to the printed circuit board. In PTH, components are inserted into holes punched in the circuit board.
Another method is press-fit-technology, in which components are pressed into holes on the printed circuit board. We
use SMT, PTH, press-fit and other attachment technologies that are focused on miniaturization and increasing the
density of component placement on printed circuit boards. These technologies, which support the needs of our
customers to provide greater functionality in smaller products, include chip-scale packaging, ball grid array, direct
chip attach and high density interconnect. We perform in-circuit and functional testing of printed circuit board
assemblies. In-circuit testing verifies that all components are properly inserted and attached, and that electrical circuits
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are complete. We perform functional tests to confirm the board or assembly operates in accordance with its final
design and manufacturing specifications. We either design and procure test fixtures and develop our own test
software, or we use our customers' test fixtures and test software. In addition, we provide environmental stress tests of
the board or assembly that are designed to confirm that the board or assembly will meet the environmental stresses,
such as heat, to which it will be subjected.

Final System Assembly and Test. We provide final system assembly and test in which assemblies and modules are
combined to form complete, finished products. Products for which we currently provide final system assembly and
test include wireless base stations, wireline communications switches, optical networking products, high-end servers,
industrial and automotive products, LED lighting fixtures, diagnostic medical equipment, point of sale devices, set-top
boxes and storage. We often integrate Sanmina-manufactured printed circuit board assemblies with enclosures, cables
and memory modules. Our final assembly activities may also involve integrating components and modules that others
manufacture. The complex, finished products we produce typically require extensive test protocols. We offer both
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functional and environmental test services. We also test products for conformity to applicable industry, product
integrity and regulatory standards. Our test engineering expertise enables us to design functional test processes that
assess critical performance elements including hardware, software and reliability. By incorporating rigorous test
processes into the manufacturing process, we can help assure our customers that their products will function as
designed.

Direct-Order-Fulfillment. We provide direct-order-fulfillment for our OEM customers. Direct-order-fulfillment
involves receiving customer orders, configuring products to quickly fill the orders and delivering the products either to
the OEM, a distribution channel such as a retail outlet, or directly to the end customer. We manage our
direct-order-fulfillment processes using a core set of common systems and processes that receive order information
from the customer and provide comprehensive supply chain management including procurement and production
planning. These systems and processes enable us to process orders for multiple system configurations and varying
production quantities including single units. Our direct-order-fulfillment services include BTO and CTO capabilities:
in BTO, we build a system with the particular configuration ordered by the OEM customer; in CTO, we configure
systems to an end customer's order, for example by installing software desired by the end customer. The end customer
typically places this order by choosing from a variety of possible system configurations and options. Using advanced
manufacturing processes and a real-time warehouse management and data control system on the manufacturing floor,
we can meet a 48 to 72 hour turn-around-time for BTO and CTO requests. We support our direct-order-fulfillment
services with logistics that include delivery of parts and assemblies to the final assembly site, distribution and
shipment of finished systems and processing of customer returns. Our systems support direct-order-fulfillment for a
variety of products, such as servers, workstations, set-top boxes and medical devices.

Components, Products and Services includes:

Product Design and Engineering. Our design and engineering groups provide customers with comprehensive services
from initial product design and detailed product development to prototyping and validation, production launch and
end-of-life support for a wide range of products covering all our market segments. These groups complement our
vertically integrated manufacturing capabilities by providing component level design services for printed circuit
boards, backplanes and a variety of electro-mechanical systems. Our offerings in design engineering include product
architecture, detailed development, simulation, test and validation, integration and regulatory and qualification
services, and our NPI services include quick-turn prototypes, functional test development and release-to-volume
production. We also offer post-manufacturing and end-of-life support including repair and sustaining engineering
support through our Global Services division. We can also complement our customer's design team with our unique
skills and services which can be used to develop custom, high-performance products that are manufacturable and cost
optimized to meet product and market requirements. Such engineering services can help in improving a customer’s
time-to-market and cost-to-market objectives.

Printed Circuit Boards. We have the ability to produce multilayer printed circuit boards on a global basis with high
layer counts and fine line circuitry. We have also developed several proprietary technologies and processes which
improve electrical performance, connection densities and reliability of printed circuit boards. Our ability to support
NPI and quick-turn fabrication followed by manufacturing in both North America and Asia allows our customers to
accelerate their time-to-market as well as their time-to-volume. Standardized processes and procedures make
transitioning of products easier for our customers. Our technology roadmaps provide leading-edge capabilities and
high yielding processes. Our engineering teams are available on a worldwide basis to support designers in Design for
Manufacturability (DFM) analysis and assemblers with field applications support.

Printed circuit boards are made of fiberglass/resin-laminated material layers and contain copper circuits which
interconnect and transmit electrical signals among the components that make up electronic devices. Increasing the
density of the circuitry in each layer is accomplished by reducing the width of the circuit traces and placing them
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closer together in the printed circuit board along with adding layers and via hole structures. We are currently capable
of efficiently producing printed circuit boards with up to 70 layers and circuit trace widths as narrow as two mils (50
micron) in production volumes. Specialized production equipment along with an in-depth understanding of high
performance laminate materials allow us to fabricate some of the largest form factor and highest speed (frequencies in
excess of 25 gigahertz or GHz) backplanes available in the industry.

Backplanes and Backplane Assemblies. Backplanes are very large printed circuit boards that serve as the backbones of
sophisticated electronics products, such as internet routers. Backplanes provide interconnections for printed circuit
board assemblies, integrated circuits and other electronic components. We fabricate backplanes in our printed circuit
board plants. Backplane fabrication is significantly more complex than printed circuit board fabrication
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due to the large size and thickness of the backplanes. We manufacture backplane assemblies by press-fitting high
density connectors into plated through-holes in the bare backplane. In addition, many of the newer, advanced
technology backplanes require SMT attachment of passive discrete components as well as high-pin count ball grid
array packages. These advanced assembly processes require specialized equipment and a strong focus on quality and
process control. We also perform in-circuit and functional tests on backplane assemblies. We have developed
proprietary technology and “know-how” which enable backplanes to run at data rates in excess of 25 Gbps. We
currently have capabilities to manufacture backplanes with greater than 60 layers in sizes up to 26x40 and 22x52
inches and up to 0.425 inches in thickness, using a wide variety of high performance laminate materials. These are
among the largest and most complex commercially manufactured backplanes. We are one of a limited number of
manufacturers with these capabilities.

Cable Assemblies. Cable assemblies are used to connect modules, assemblies and subassemblies in electronic devices.
We provide a broad range of cable assembly products and services, from cable assemblies and harnesses for
automobiles, to complex harnesses for industrial products and semiconductor manufacturing equipment. We design
and manufacture a broad range of high-speed data, radio frequency and fiber optic cabling products. Our cable
assemblies are often used in large rack systems to interconnect subsystems and modules.

Mechanical Systems. Mechanical systems are used across all major markets to house and protect complex and fragile
electronic components, modules and sub-systems so that the system's functional performance is not compromised due
to mechanical, environmental or any other usage conditions. Our mechanical systems manufacturing services are
capable of fabricating mechanical components, such as cabinets, chassis (soft tool and hard progressive tools), frames,
racks, and data storage cabinets integrated with various electronic components and sub-systems for power
management, thermal management, sensing functions and control systems.

We manufacture a broad range of enclosures for a wide range of products from set-top boxes, medical equipment, and
storage, to large and highly complex mechanical systems, such as those used in indoor and outdoor wireless base
station products and high precision vacuum chambers for the semiconductor industry.

Our mechanical systems expertise is available at several of our state-of-the-art facilities worldwide. Our operations
provide metal fabrication by soft tools, high-volume metal stamping and forging by hard tools with stage and
progressive tools, plastic injection molding, robotic welding, powder coating, wet painting, plating and cleaning
processes.

We also offer a suite of world-class precision machining services in the U.S., Mexico, Israel and China. We use
advanced numerically controlled machines enabling the manufacture of components to very tight tolerances and the
assembly of these components in clean environments. Capabilities include complex medium and large format mill and
lathe machining of aluminum, stainless steel, plastics, ferrous and nonferrous alloys and exotic alloys. We also have
helium and hydrostatic leak-test capabilities. By leveraging our established supply chain, we do lapping, plating,
anodizing, electrical discharge machining (EDM), heat-treating, cleaning, laser inspection, painting and packaging.
We have dedicated facilities supporting machining and complex integration with access to a range of state-of-the-art,
computer-controlled machining equipment that can satisfy rigorous demands for production and quality. This includes
fully automated “lights-out” machinery that continues production in the absence of human operators. With some of the
largest horizontal milling machines in the U.S., we are a supplier of vacuum chamber systems for the semiconductor,
flat-panel display, LED equipment, industrial, medical and AS9100-certified aerospace markets.

In addition, we have a team dedicated to the oil and gas industry. Services provided include product design, American
Petroleum Institute (API) certified manufacturing assembly, testing and precision machining. This group specializes in
harsh environment applications and provides services to major oil and gas equipment and service providers. Product
design capabilities include mechanical, electrical and software engineering. Manufacturing assembly and test
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capabilities include high temperature printed circuit board assembly as well as full turnkey electromechanical
assembly.

Viking Technology Optical and Memory Solutions. Viking is our high-end engineering and technology division that
focuses on memory, RF, optical and microelectronics solutions for the OEM. Viking's mission and philosophy is to
deliver leading-edge technology solutions that help optimize the value and performance of its customers’ applications.

RF, Optical and Microelectronics. Optical and radio frequency (RF) components are key building blocks of many
systems. Viking produces both passive and active components as well as modules that are built from a
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combination of industry standard and/or custom components, interconnected using microelectronic and micro-optic
technologies to achieve a unique function.

Based on its microelectronic design and manufacturing technologies, Viking provides RF and optical components,
modules and systems for customers in the communications, networking, medical, industrial, military and aerospace
markets. Viking’s experience in RF and optical communication and networking products spans
long-haul/ultra-long-haul and metro regions for transport/transmission, as well as access and switching applications,
including last-mile solutions. Viking is currently supplying product to the 10G, 40G and 100G optical communication
marketplace based on our optical and RF technologies. In the medical market, Viking develops and manufactures
products such as blood analyzers and food contamination analyzers utilizing latest optical technologies, as well as
specialized optical spectrometers and optically-based cosmetic products. Viking’s service offerings are designed to
deliver end-to-end solutions with special focus on product design and industrialization, optical and RF components,
module and blade manufacturing, as well as system integration and test.

Memory Solutions. Viking supplies leading edge Non-Volatile DIMMs (NVDIMM), Solid State Drives (SSD) and
DRAM solutions.

With a range of products that spans both SSD and DRAM technologies, Viking provides storage solutions ranging
from high-performance computing SSDs tailored for the enterprise market to small form factor flash and DRAM
modules optimized for industrial, telecommunications, and military markets. To continue its leadership in the memory
space, Viking Technology is investing in several advanced technologies such as NVDIMM and new storage class
memory. These investments will enable Viking to support the large and growing server market with products that
optimize performance, capacity, and persistence in enhancing its customer’s applications. In addition, Viking will
continue to focus on the enterprise and embedded markets with a further emphasis on medical, military and
automotive applications.

Viking's comprehensive product offerings include Enterprise Class & Industrial Grade SSDs available across a wide
portfolio of standard and OEM customized form-factors (2.5”, 1.8” SlimSATA, mSATA, M.2, PCIe/NVMe SSDs,
SATADIMM™, DFC and eUSB). Viking also supports the broadest range of DDR4, DDR3, DDR2, DDR and SDRAM
modules; from High-Density to Small-Form Factor with Error Checking and Correction (ECC Memory). In addition
to the broad DRAM offering, Viking also specializes in DRAM and Flash chip stacking, allowing for higher density
Modules and drives ordinarily unachievable through normal chip manufacturing.

Viking’s custom build capabilities, extended temperature ranges, locked BOM support, test, manufacturing and
logistics, creates a unique combination of value adds. These capabilities should enable Viking to further differentiate
itself amongst an industry that is becoming increasingly competitive.

Newisys.  Newisys designs and manufactures both standard and custom storage and server products, including high
performance SSD arrays, high performance HDD (Hard Disk Drive) arrays, cold storage, and cloud solutions
including software to manage and provision storage across multiple fabrics. Some products are customized for
streaming video applications. Newisys provides complete rack scale solutions to customers.

SCI Technology Inc. (SCI) - Defense and Aerospace.  SCI has been providing engineering services, products,
manufacturing, test, and depot and repair solutions to the global defense and aerospace industry for more than 55
years. SCI offers advanced products for aircraft systems and tactical communications. SCI also provides products for
nuclear and radiation detection and monitoring, as well as fiber optics capabilities for use in a variety of applications.

SCI's customers include U.S. government agencies, U.S. allies and major defense and aerospace prime contractors.
SCI also has the infrastructure and facility security clearance to support the stringent certifications, regulations,
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processes and procedures required by these customers.

42Q. 42Q provides an innovative, world-class cloud-based manufacturing execution system (MES) that is scalable,
flexible, secure and easy to implement. Our solution provides customers advantages in efficiencies and costs relative
to legacy systems and offers traceability and genealogy, multi-plant visibility, compliance management and
on-demand work instructions.

Logistics and Repair Services. Our logistics and repair services provide significant value to our customers while
helping protect their brand name. It also improves customer experience through the deployment of enhanced tools and
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the provision of real-time access to critical business information. Our solutions are designed to reduce the total cost of
ownership and enable our customers to shift their services operations to a variable cost model that frees up cash,
enabling them to focus on their core business initiatives.

Focusing on highly complex and mission-critical products and processes, we support the logistics and repair needs of
customers in the communications, defense, embedded computing and medical markets worldwide. Through our
operational infrastructure of manufacturing facilities in 23 countries and repair partners in an additional 23 countries,
we provide a wide range of services including direct-order-fulfillment, configure-to-order, supplier, inventory and
warranty management, reverse logistics, repair, asset recovery, sustaining engineering, test development and
end-of-life management to embrace the most unique needs of our customers.

Drawing on a robust set of information systems, we offer configurable environments tailored to meet specific
customer needs including customized web portals, order and serial number tracking, special routings and
promotions. Local, regional and global solutions are supported by a robust set of business processes that focus on
inventory reduction and risk mitigation. This can improve cycle times by leveraging infrastructure, people and
technology to enable reliable shipments of products to end users worldwide generally within 24 to 72 hours,
depending on our customer’s requirements.

Logistics and repair services complement our end-to-end manufacturing strategy by integrating engineering, supply
chain, manufacturing, logistics and repair into a seamless solution for customers around the world.

Our End Markets

We target markets that we believe offer significant growth opportunities and for which OEMs sell complex products
that are subject to rapid technological change. We believe that markets involving complex, rapidly changing products
offer opportunities to produce products with higher margins because they require higher value-added manufacturing
services and may also include our advanced vertically integrated components. Our diversification across market
segments and customers helps mitigate our dependence on any particular market or customer.

Industrial/Medical/Defense

Industrial. We utilize our end-to-end component, engineering and complex assembly services to support the industrial
market. We support a wide range of segments including transportation, power management, industrial control,
instrumentation and test equipment, inspection and public safety equipment, capital equipment, and self service
solutions. We have significant experience in manufacturing high precision components that are utilized in highly
complex systems such as vacuum chambers, photolithography tools, etch tools, wafer handling systems, flat panel
display test and repair equipment, chem-mech planarization tools, optical inspection and x-ray equipment, explosive
detection equipment, and large format printing machines. We have specialized and dedicated facilities for the
assembly of large / complex electro-mechanical, thermal and liquid-management equipment for applications including
ATMs, beverage dispensing, cash-counting and management systems, electro-mechanical patient transfer
tables, industrial printers and semiconductor capital equipment.

We also manufacture sub-assemblies for machine-control units, such as high-speed machining tools, liquid
management equipment and complex hydraulic-electro-mechanical systems, for applications such as industrial-grade
printing and liquid dispensing.

We are committed to serving companies leading the energy and clean technology revolution in the oil and gas, solar,
wind, battery systems, LED lighting fixtures, including indoor, outdoor, industrial-grade and construction lighting
products, as well as smart infrastructure industries. We leverage traditional EMS for clean technology customers in
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areas related to power electronics, control and distribution, smart meters and full-system integration. Beyond
traditional EMS, our extensive range of electro-mechanical design and complex system manufacturing capabilities are
an excellent fit across all clean technology segments. Our design and manufacturing operations are strategically
located in close proximity to clean technology business hubs.

Medical. We provide comprehensive manufacturing and related services to the medical industry including design,
logistics and regulatory services. The manufacturing of products for the medical industry often requires compliance
with domestic and foreign regulations including the Food and Drug Administration's (FDA's) quality system
regulations and the European Union's medical device directive. In addition to complying with these standards, our
medical manufacturing facilities comply with ISO 13485-2012 (formerly EN 46002) and ISO 9001:2000. We
manufacture a broad range of medical devices
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including blood glucose meters, computed tomography scanner assemblies, respiration systems, blood analyzers,
cosmetic surgery systems, ultrasound imaging systems and a variety of patient monitoring equipment.

Defense. We offer our end-to-end services to the defense, aerospace and high-reliability electronics industry. We
design, manufacture and support a comprehensive range of defense and aerospace products including avionics systems
and processors, cockpit and wireless communications systems, tactical and secure network communications systems,
radar subsystems, nuclear and radiation detection and monitoring systems for homeland defense and fiber-optic
systems. We believe our experience in serving the defense, aerospace and high-reliability electronics industry, as well
as our product design and engineering capabilities, are our key competitive strengths.

Communications Networks

In the communications sector, we focus on infrastructure equipment including wireless and wireline access, RF filters,
switching, routing and transmission systems, optical networking and transmission and enterprise networking systems.
Our product design and engineering team has extensive experience designing and industrializing advanced
communications products and components for these markets. Products we manufacture include wireless base stations,
remote radio heads, point-to-point microwave systems and other backhaul solutions, satellite receivers and various
radio frequency appliances, optical switches and transmission hardware as well as switches, along with core, service
and edge routers among others. We also design and manufacture optical, RF and microelectronic components which
are key elements in many of these products.

Embedded Computing and Storage

We provide comprehensive design and manufacturing solutions, as well as BTO and CTO services, to the embedded
computing and storage market. We tightly couple our vertically integrated supply chain with manufacturing and
logistics allowing for assembly and distribution of products all over the world. In addition, we manufacture a broad
range of products with embedded processor capability including set-top boxes, point of sale equipment, casino gaming
equipment, digital home gateways, professional audio-video equipment, a variety of touch-screen-operated equipment
and internet connected entertainment devices. Our vertical integration capabilities include racks, enclosures, cables,
complex multi-layer printed circuit boards, printed circuit assemblies and backplanes, fiber optics and final system
assembly and test, direct order fulfillment and repair services. In addition, we have designed and developed some of
the most compact and powerful storage modules available in the market today which we have coupled with our global,
vertically integrated supply chain to deliver some of the most compelling embedded computing and storage solutions
to the data storage industry.

We also provide services to the automotive industry in which we manufacture sensors, controllers, engine control
units, radios, heating ventilation and air-conditioning (HVAC) control heads and blower modules, a wide array of
LED (Light Emitting Diode) interior and exterior light assemblies, audio/video entertainment systems, as well as
cables for entertainment solutions. We also provide design support, product and process qualification, manufacturing,
supply chain management, supplier quality assurance and end-of-life services. Substantially all of our automotive
facilities are ISO/TS 16949 certified and produce printed circuit boards, printed circuit board assemblies, cable
assemblies and higher level electronic assemblies.

 Customers

A small number of customers have historically generated a significant portion of our net sales. Sales to our ten largest
customers typically represent approximately 50% of our net sales. In 2016, Nokia represented more than 10% of our
net sales (inclusive of Alcatel-Lucent, which Nokia acquired in 2016). No single customer represented more than 10%
of our net sales in 2015 or 2014.
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We seek to establish and maintain long-term relationships with our customers. Historically, we have had substantial
recurring sales from existing customers. We seek to expand our customer base through our marketing and sales efforts
as well as acquisitions. We have been successful in broadening relationships with customers by providing vertically
integrated products and services as well as multiple products and services in multiple locations.

We typically enter into supply agreements with our major OEM customers with terms ranging from three to five
years. Our supply agreements generally do not obligate the customer to purchase minimum quantities of products.
However, the customer is typically liable for the cost of the materials and components we have ordered to meet their
production forecast but which are not used, provided that the material was ordered in accordance with an agreed-upon
procurement plan. In some cases, the procurement plan contains provisions regarding the types of materials for which
our customers will assume responsibility. Our supply agreements generally contain provisions permitting cancellation
and rescheduling of orders upon notice and, in some cases, are subject to cancellation and rescheduling charges. Order
cancellation charges vary by product
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type, depending how far in advance of shipment a customer notifies us of an order cancellation. In some
circumstances, our supply agreements with customers include provisions for cost reduction objectives during the term
of the agreement, which can have the effect of reducing revenue and profitability from these arrangements.

 We generally do not obtain firm, long-term commitments from our customers under supply agreements. As a result,
customers can cancel their orders, change production quantities or delay orders. Even in those cases in which
customers are contractually obligated to purchase products from us or purchase unused inventory from us that we have
ordered for them, we may elect not to immediately enforce our contractual rights because of the long-term nature of
our customer relationships or for other business reasons and may instead negotiate accommodations with customers
regarding particular situations.

Seasonality

With the continued diversification of our customer base, we generally have not experienced significant seasonality in
our business in recent years.

Backlog

We generally do not obtain firm, long-term commitments from our customers. Instead, our procurement of inventory
and our manufacturing activities are based primarily on forecasts provided by our customers. This enables us to
minimize the time lapse between receipt of a customer's order and delivery of product to the customer. Customers
usually do not make firm orders for product delivery more than thirty to ninety days in advance. Additionally,
customers may cancel or postpone scheduled deliveries, generally without significant penalty. Therefore, we do not
believe the backlog of expected product sales covered by firm orders is a meaningful measure of future sales. 

Marketing and Sales

Our sales efforts are organized and managed on a regional basis with regional sales managers in geographic regions
throughout the world.

We develop relationships with our customers and market our vertically integrated manufacturing solutions through
our direct sales force and marketing and sales staff. Our sales resources are directed at multiple management and staff
levels within target accounts. Our direct sales personnel work closely with the customers' engineering and technical
personnel to better understand their requirements. Our marketing and sales staff supports our business strategy of
providing end-to-end solutions by encouraging cross-selling of vertically integrated manufacturing solutions and
component manufacturing across a broad range of major OEM products. To achieve this objective, our marketing and
sales staff works closely with our various manufacturing and design and engineering groups and engages in marketing
and sales activities targeted at key customer opportunities.

Each of our key customer accounts is managed by a dedicated account team including a global account manager
directly responsible for account management. Global account managers coordinate activities across divisions to
effectively satisfy customer requirements and have direct access to our senior management to quickly address
customer concerns. Local customer account teams further support the global teams.

Business Segment Data and our Foreign Operations

We have one reportable segment - Integrated Manufacturing Solutions (IMS). Financial information for segments can
be found in Note 13 to our consolidated financial statements. Information concerning revenues, results of operations,
assets and revenues by geographic area is set forth in Item 7, “Management's Discussion and Analysis of Financial
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Condition and Results of Operations” and in Note 13, “Business Segment, Geographic and Customer Information”, to our
consolidated financial statements. Risks attendant to our foreign operations can be found in Item 1A. “Risk Factors”.

Competition

For our integrated manufacturing solutions business, we face competition from other major global EMS companies
such as Benchmark Electronics, Inc., Celestica, Inc., Flextronics International Ltd., Jabil Circuits, Inc., and Plexus
Corp. Our components, products and services business faces competition from EMS and non-EMS companies that
often have a regional product, service or industry-specific focus. In addition, our potential customers may also
compare the benefits of outsourcing their manufacturing to us with the merits of manufacturing products themselves.
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We compete with different companies depending on the type of solution or geographic area. We believe the primary
competitive factors in our industry include manufacturing technology, quality, global footprint, delivery,
responsiveness, provision of value-added solutions and price. We believe our primary competitive strengths include
our ability to provide global end-to-end solutions, product design and engineering resources, vertically integrated
manufacturing solutions, advanced technologies, global manufacturing capabilities, global supplier base, customer
focus and responsiveness, and expertise in serving diverse end markets.

Intellectual Property

We hold U.S. and foreign patents and patent applications relating to, among other things, printed circuit board
manufacturing technology, enclosures, cables, memory modules, optical technology and computing and storage. For
other proprietary processes, we rely primarily on trade secret protection. A number of our patents have expired or will
expire in the near term. The expiration and abandonment of patents reduces our ability to assert claims against
competitors or others who use similar technologies and to license such patents to third parties. We have registered
certain trademarks and pending trademark applications in both the U.S. and internationally.

Environmental Matters

We are subject to a variety of local, state, federal and foreign environmental laws and regulations relating to the
storage and use of hazardous materials used in our manufacturing processes, as well as the storage, treatment,
discharge, emission and disposal of hazardous waste that are by-products of these processes. We are also subject to
occupational safety and health laws, product labeling and product content requirements, either directly or as required
by our customers. Proper waste disposal is a major consideration for printed circuit board manufacturers due to the
metals and chemicals used in the manufacturing process. Water used in the printed circuit board manufacturing
process must be treated to remove metal particles and other contaminants before it can be discharged into municipal
sanitary sewer systems. We operate on-site wastewater treatment systems at our printed circuit board manufacturing
plants in order to treat wastewater generated in the fabrication process.

Additionally, the electronics assembly process can generate lead dust. Upon vacating a facility, we are responsible for
remediating lead dust from the interior of the manufacturing facility. Although there are no applicable standards for
lead dust remediation in manufacturing facilities, we endeavor to remove the residues. To date, lead dust remediation
costs have not been material to our results of operations. We also monitor for airborne concentrations of lead in our
buildings and are unaware of any significant lead concentrations in excess of the applicable OSHA or other local
standards.

We have a range of corporate programs that aim to reduce the use of hazardous materials in manufacturing. We
developed corporate-wide standardized environmental management systems, auditing programs and policies to enable
better management of environmental compliance activities. For example, almost all of our manufacturing facilities are
also certified under ISO 14001, a set of standards and procedures relating to environmental compliance management.
In addition, the electronics industry must adhere to the European Union's Restrictions of Hazardous Substances
(RoHS) and Waste Electrical and Electronic Equipment (WEEE). Parallel initiatives have been adopted in other
jurisdictions throughout the world, including several states in the U.S. and the Peoples' Republic of China. RoHS
limits the use of lead, mercury and other specified substances in electronics products. WEEE requires producers to
assume responsibility for the collection, recycling and management of waste electronic products and components. We
implemented procedures intended to ensure our manufacturing processes are compliant with RoHS and the European
Union's Registration, Evaluation and Authorization of Chemicals (REACH) legislation, when required. WEEE
compliance is primarily the responsibility of OEMs.
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Asbestos containing materials, or ACM, are present at several of our manufacturing facilities. Although ACM is being
managed and controls have been put in place pursuant to ACM operations and maintenance plans, the presence of
ACM could give rise to remediation obligations and other liabilities.

Our facilities generally operate under environmental permits issued by governmental authorities. For the most part,
these permits must be renewed periodically and are subject to revocation in the event of violations of environmental
laws. Any such revocation may require us to cease or limit production at one or more of our facilities, adversely
affecting our results of operations.

In connection with certain acquisitions, we have incurred liabilities associated with environmental contamination.
These include ongoing investigation and remediation activities at a number of current and former sites, including
those located in Owego, New York; Derry, New Hampshire; and Brockville, Ontario. In addition, we have been
named in a lawsuit alleging operations at our current and former facilities in Orange County, California contributed to
groundwater contamination and also
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have ongoing investigation and remediation activities at other sites in Orange County, California. There are some
sites, including our acquired facility in Gunzenhausen, Germany, that are known to have groundwater contamination
caused by a third-party, and that third-party has provided indemnification to us for the related liability. However, in
certain situations, third-party indemnities may not be effective to reduce our liability for environmental contamination.

We use environmental consultants primarily for risk assessments and remediation, including remedial investigation
and feasibility studies, remedial action planning and design and site remediation. Our consultants provide information
regarding the nature and extent of site contamination, acceptable remediation alternatives and estimated costs
associated with each remediation alternative. We consider their recommendations together with other information
when determining the appropriate amount to accrue for environmental liabilities.

Employees

As of October 1, 2016, we had approximately 45,397 employees, including approximately 10,439 temporary
employees. None of our U.S. employees are represented by a labor union. In some international locations, our
employees are represented by labor unions on either a national or plant level or are subject to collective bargaining
agreements.  

Available Information

Our Internet address is http://www.sanmina.com. We make available through our website, free of charge, our Annual
Reports on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K and amendments to those
reports filed or furnished pursuant to Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended, as
soon as reasonably practicable after we electronically file such material with, or furnish it to, the Securities and
Exchange Commission, or SEC. All reports we file with the SEC are also available free of charge via EDGAR
through the SEC's website at http://www.sec.gov.
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EXECUTIVE OFFICERS OF THE REGISTRANT

The following table sets forth the name, position and age of our current executive officers and their ages as of
October 1, 2016.

Name AgePosition
Jure Sola 65 Chairman of the Board and Chief Executive Officer
Robert Eulau 54 Executive Vice President and Chief Financial Officer
Dennis Young 65 Executive Vice President of Worldwide Sales and Marketing
Alan Reid 53 Executive Vice President of Global Human Resources

Jure Sola has served as our Chief Executive Officer since April 1991, as Chairman of our Board of Directors from
April 1991 to December 2001 and from December 2002 to present, and as Co-Chairman of our Board of Directors
from December 2001 to December 2002. In 1980, Mr. Sola co-founded Sanmina and initially held the position of Vice
President of Sales. In October 1987, he became the Vice President and General Manager of Sanmina, responsible for
manufacturing operations, sales and marketing. Mr. Sola served as our President from October 1989 to March 1996.

Robert Eulau has served as our Executive Vice President and Chief Financial Officer since September 2009. Prior to
joining us, he was the Executive Vice President, Chief Operating Officer and Chief Financial Officer of
privately-owned Alien Technology Corporation, a developer of radio frequency identification products, from
March 2006 to June 2008. Previously, he was Senior Vice President and Chief Financial Officer of publicly-traded
Rambus Inc., a technology licensing company, from May 2001 to March 2006. Prior to Rambus, Mr. Eulau served
over 15 years with Hewlett Packard Company in various leadership roles, including Vice President and Chief
Financial Officer of HP's Business Customer Organization, and Vice President and Chief Financial Officer of HP's
Computing Products business.

Dennis Young has served as our Executive Vice President of Worldwide Sales and Marketing since March 2003. Prior
to joining us, Mr. Young was Senior Vice President of Sales from May 2002 to March 2003 and Vice President of
Sales, from March 1998 to May 2002, of Pioneer-Standard Electronics, a provider of industrial and consumer
electronic products.

Alan Reid has served as our Executive Vice President of Global Human Resources since October 2012. Mr. Reid has
held various roles at Sanmina, including Senior Vice President of Global Human Resources and Human Resources
Director of EMEA, from July 2001 to October 2012. Prior to joining us, he was Group Human Resources Manager at
Kymata Ltd., an optoelectronic technology startup from June 2000 to July 2001. Prior to Kymata, Mr. Reid held
various roles in operations and human resources with The BOC Group PLC. (British Oxygen Company), a global
industrial gases and engineering company, from September 1986 to June 2000.
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Item 1A. Risk Factors

Adverse changes in the key end markets we target could harm our business by reducing our sales.

We provide products and services to companies that serve the communications networks, computing and storage,
multimedia, industrial and semiconductor capital equipment, defense and aerospace, medical, energy and automotive
industries. Adverse changes in any of these markets could reduce demand for our customers' products or make these
customers more sensitive to the cost of our products and services, either of which could reduce our sales, gross
margins and net income. A number of factors could affect any of these industries in general, or our customers in
particular, and lead to reductions in net sales, thus harming our business. These factors include:

•intense competition among our customers and their competitors, leading to reductions in prices for their products andpricing pressures on us;

•short product life cycles of our customers' products leading to continuing new requirements and specifications andproduct obsolescence, either of which could cause us to lose business;

•failure of our customers' products to gain widespread commercial acceptance which could decrease the volume oforders customers place with us; and

•recessionary periods in our customers' markets, including the currently depressed conditions in the oil and gasindustry, which decrease orders from affected customers.

We realize a substantial portion of our revenues from communications equipment customers. This market is highly
competitive, particularly in the area of price. Should any of our larger customers in this market fail to effectively
compete with their competitors, they could reduce their orders to us or experience liquidity difficulties, either of which
could have the effect of reducing our revenue and net income, perhaps substantially. Revenue from our multimedia
business, which is driven primarily by sales of set-top boxes, could decline as more content is delivered over the
internet or through alternative methods and not through set-top boxes, particularly in the U.S. or Europe. In addition,
in the case of our defense business, United States budget actions could cause a reduction or delay in orders placed by
the government or defense contractors for products manufactured by SCI, our defense and aerospace division. Since
such products carry higher margins than many of our other products and services, such a decrease could
disproportionately reduce our gross margin and profitability. There can be no assurance that we will not experience
declines in demand in these or other end markets in the future.

We are subject to risks arising from our international operations.

The substantial majority of our net sales are generated through our non-U.S. operations. As a result, we are affected by
economic, political and other conditions in the foreign countries in which we do business, including:

•the imposition of government controls;

•compliance with United States and foreign laws concerning trade (including the International Traffic in ArmsRegulations (“ITAR”), the Export Administration Regulations (“EAR”) and the Foreign Corrupt Practices Act (“FCPA”);
•difficulties in obtaining or complying with export license requirements;    
•changes in tariffs;
•rising labor costs;

• compliance with foreign labor laws, which generally provide for increased notice, severance and consultation
requirements compared to U.S. laws;

•labor unrest, including strikes, and difficulties in staffing;
•security concerns;
•political instability and/or regional military tension or hostilities;
•inflexible employee contracts or labor laws in the event of business downturns;
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•coordinating communications among and managing international operations;

•fluctuations in currency exchange rates, which may either increase or decrease our operating costs and for which wehave significant exposure;
•currency controls;
•changes in tax and trade laws that increase our local costs;
•exposure to heightened corruption risks;
•aggressive or lax enforcement of local laws by governmental authorities;
•adverse rulings in regards to tax audits; and
•misappropriation of intellectual property.
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Our operations in certain foreign locations receive favorable income tax treatment in the form of tax holidays or other
incentives. In the event that such tax holidays or other incentives are not extended, are repealed, or we no longer
qualify for such programs, our taxes may increase, which could reduce our net income.

We operate in countries that have experienced labor unrest, political instability and strife, including Brazil, China,
India, Indonesia, Israel, Malaysia and Thailand and we have experienced work stoppages and similar disruptions in
these foreign jurisdictions. To the extent such developments prevent us from adequately staffing our plants and
manufacturing and shipping products in those jurisdictions, our margins and net income could be reduced and our
reputation as a reliable supplier could be negatively impacted.

Certain of our foreign manufacturing facilities are leased from third parties. To the extent we are unable to renew the
leases covering such facilities as they expire on reasonable terms, or are forced to move our operations at those
facilities to other locations as a result of a failure to agree upon renewal terms, production for our customers may be
interrupted, we could incur significant start-up costs at new facilities and our lease expense may increase, potentially
significantly.

Our customers could experience credit problems, which could reduce our future revenues and net income.

Some companies in the industries for which we provide products have previously experienced significant financial
difficulty, with a few of the participants filing for bankruptcy. Such financial difficulty, if experienced by one or more
of our customers, may negatively affect our business due to the decreased demand from these financially distressed
customers, the lengthening of customer payment terms, the potential inability of these companies to make full
payment on amounts owed to us or to purchase inventory we acquired to support their businesses. Customer
bankruptcies also entail the risk of potential recovery by the bankruptcy estate of amounts previously paid to us that
are deemed a preference under bankruptcy laws.

We are subject to intense competition in the EMS industry which could cause us to lose sales and therefore hurt our
financial performance.

The electronics manufacturing services (EMS) industry is highly competitive and the industry has experienced a
surplus of manufacturing capacity. Our competitors include major global EMS providers such as Benchmark
Electronics, Inc., Celestica, Inc., Flex, Jabil Circuit, Inc., and Plexus Corp., as well as other companies that have a
regional product, service or industry-specific focus. We also face competition from current and potential OEM
customers who may elect to manufacture their own products internally rather than outsourcing to EMS providers.

Competition is based on a number of factors, including end markets served, price and quality. We may not be able to
offer prices as low as some of our competitors for any number of reasons, including the willingness of competitors to
provide EMS services at prices we are unable or unwilling to offer. There can be no assurance that we will win new
business or not lose existing business due to competitive factors, which could decrease our sales and net income. In
addition, due to the extremely price sensitive nature of our industry, business that we do win or maintain may have
lower margins than our historical or target margins. As a result, competition may cause our gross and operating
margins to fall.

We rely on a relatively small number of customers for a substantial portion of our sales, and declines in sales to these
customers could reduce our net sales and net income.

Sales to our ten largest customers have historically represented approximately half of our net sales. We expect to
continue to depend upon a relatively small number of customers for a significant percentage of our sales for the
foreseeable future. The loss of, or a significant reduction in sales or pricing to our largest customers, could
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Our strategy to pursue higher margin business depends in part on the success of our Components, Products and
Services (CPS) business, which, if not successful, could cause our future gross margins and operating results to be
lower.

A key part of our strategy is to grow our CPS business, which includes printed circuit boards, backplane and cable
assemblies, mechanical systems, memory, defense and aerospace and computing products and design, engineering,
logistics and repair services. A decrease in orders for these components, products and services can have a
disproportionately adverse impact on our profitability since these components, products and services generally carry
higher than average contribution margins than our core IMS business. In addition, in order to grow this portion of our
business profitably, we must continue to make substantial investments in the development of our product development
capabilities, research and development activities, test and tooling equipment and skilled personnel, all of which reduce
our operating results in the short term. The success of our CPS business also depends on our ability to increase sales
of our proprietary products, convince our customers to agree to
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purchase our components for use in the manufacture of their products, rather than directing us to buy them from third
parties, and expand the number of our customers who contract for our design, engineering, logistics and repair
services. We may face challenges in achieving commercially viable yields and difficulties in manufacturing
components in the quantities and to the specifications and quality standards required by our customers, as well as in
qualifying our components for use in our customers' designs. Our proprietary products and design, engineering,
logistics and repair services must compete with products and services offered by established vendors which focus
solely on development of similar technologies or the provision of similar services. Any of these factors could cause
our CPS revenue and margins to be less than expected, which could have an overall adverse and potentially
disproportionate effect on our revenues and profitability.

Consolidation in the electronics industry may adversely affect our business by increasing customer buying power and
increasing prices we pay for components.

Consolidation in the electronics industry among our customers, our suppliers and/or our competitors may increase,
which could result in a small number of very large electronics companies offering products in multiple sectors of the
electronics industry. For example, two major customers in our communications end market recently merged. The
significant purchasing and market power of these large companies could decrease the prices paid to us by these
customers. In addition, if one of our customers is acquired by another company that does not rely on us to provide
EMS services, we may lose that customer's business. Similarly, consolidation among our suppliers could result in a
sole or limited source for certain components used in our customers' products. Any such consolidation could cause us
to be required to pay increased prices for such components, which could reduce our gross margin and profitability.

Cancellations, reductions in production quantities, delays in production by our customers and changes in customer
requirements could reduce our sales and net income.

We generally do not obtain firm, long-term purchase commitments from our customers and our bookings may
generally be canceled prior to the scheduled shipment date. Although a customer is generally liable for raw materials
we procure on their behalf, finished goods and work-in-process at the time of cancellation, the customer may fail to
honor this commitment or we may be unable or, for other business reasons, choose not to enforce our contractual
rights. As a result, cancellations, reductions or delays of orders by customers could increase our inventory levels, lead
to write-offs of inventory that we are not able to resell to the customer, reduce our sales and net income, delay or
eliminate recovery of our expenditures for inventory purchased in preparation for customer orders and lower our asset
utilization, all of which could result in lower gross margins and lower net income.

Recruiting and retaining our key personnel is critical to the continued growth of our business.

Our success depends upon the continued service of our key personnel, particularly our highly skilled sales and
operations executives, managers and engineers with many years of experience in electronics and contracts
manufacturing. Such individuals can be difficult to identify, recruit and retain and are heavily recruited by our
competitors. Should any of our key employees choose to retire or terminate their employment with us, and should we
be unable to recruit new employees with the required experience, our operations and growth prospects could be
negatively impacted.

We can experience losses due to foreign exchange rate fluctuations, which could reduce our net income.

Because we manufacture and sell the majority of our products abroad, our operating results can be negatively
impacted due to fluctuations in foreign currency exchange rates, particularly in volatile currencies to which we are
exposed, such as the Euro, Mexican peso, Japanese yen, Chinese Renminbi and Brazilian real. We use financial
instruments, primarily short-term foreign currency forward contracts, to hedge our exposure to exchange rate
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fluctuations. However, the success of our foreign currency hedging activities depends largely upon the accuracy of our
forecasts of future sales, expenses, capital expenditures and monetary assets and liabilities. As such, our foreign
currency hedging program may not fully cover our exposure to exchange rate fluctuations. If our hedging activities are
not successful, we may experience a reduction of our net income.
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Cyberattacks and other disruptions of our IT network and systems could interrupt our operations, lead to loss of our
customer data and intellectual property and subject us to damages.

We rely on internal and third party information technology networks and systems for worldwide financial reporting,
inventory management, procurement, invoicing and email communications, among other functions. Despite our
business continuity planning, including redundant data sites and network availability, our systems may be susceptible
to outages due to fire, floods, power loss, telecommunications failures, terrorist attacks and similar events. In addition,
despite the implementation of network security measures that we believe to be reasonable, our systems and those of
third parties on which we rely may also be vulnerable to hacking, computer viruses, the installation of malware and
similar disruptions either by third parties or employees with access to key IT infrastructure. Cybersecurity attacks can
come in many forms, including distributed denial of service attacks, advanced persistent threat, phishing and business
email compromise efforts. Hacking, malware and other cybersecurity attacks, if not prevented, could lead to the
collection and disclosure of sensitive personal information, including intellectual property, relating to our customers,
employees or others, exposing us to legal liability and causing us to suffer reputational damage. The increasing
sophistication of cyberattacks requires us to continually evaluate new technologies and processes intended to detect
and prevent these attacks. There can be no assurance that the security measures we choose to implement will be
sufficient to protect the data we manage. If we or our vendors are unable to prevent such outages and cyberattacks, our
operations could be disrupted, we could incur losses, including losses relating to claims by our customers against us
relating to loss of their information, the willingness of customers to do business with us may be damaged and, in the
case of our defense business, we could be debarred from future participation in government programs.

If we are unable to protect our intellectual property or infringe, or are alleged to infringe, upon intellectual property of
others, we could be required to pay significant amounts in costs or damages.

We rely on a combination of copyright, patent, trademark and trade secret laws and restrictions on disclosure to
protect our intellectual property rights. However, a number of our patents covering certain aspects of our
manufacturing processes or products have expired or will expire in the near future. Such expirations reduce our ability
to assert claims against competitors or others who use or sell similar technology. Any failure to protect our intellectual
property rights could diminish or eliminate the competitive advantages that we derive from our proprietary
technology.

We are also subject to the risk that current or former employees violate the terms of their proprietary information
agreements with us. Should a key current or former employee use or disclose any of our or our customers' proprietary
information, we could become subject to legal action by our customers or others, our key technologies could become
compromised and our ability to compete could be adversely impacted.

In addition, we may become involved in administrative proceedings, lawsuits or other proceedings if others allege that
the products we manufacture for our customers infringe on their intellectual property rights. If successful, such claims
could force our customers and us to stop producing products that use the challenged intellectual property, to pay up to
treble damages and to obtain a license to the relevant technology or redesign those products or services so as not to
use the infringed technology. The costs of defense and potential damages of patent litigation could be significant and
have a materially adverse impact on our financial results. In addition, although our customers typically indemnify us
against claims that the products we manufacture for them infringe others' intellectual property rights, there is no
guaranty that these customers will have the financial wherewithal to stand behind such indemnities should the need
arise, nor is there any guaranty that any such indemnity could be fully enforced.

We sometimes design products on a contract basis or jointly with our customers. In these situations, we may
indemnify our customer against liability caused by claims that the design infringes the intellectual property rights of a
third party. Such indemnification claims could require us to assume the defense of such a claim, the cost of which
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Any of these results could reduce our revenue, increase our costs and reduce our net income and could damage our
reputation with our customers.

Our operating results and cash generated from operations are subject to significant uncertainties, which can cause our
future sales and net income to be variable.

Our operating results can vary due to a number of significant uncertainties, including:

•conditions in the economy as a whole and in the industries we serve;
•fluctuations in components prices and component shortages caused by high demand, natural disaster or otherwise;
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•timing of new product development by our customers, which creates demand for our services, but which can alsorequire us to incur start-up costs relating to new tooling and processes;
•levels of demand in the end markets served by our customers;
•our ability to replace declining sales from end-of-life programs with new business wins;
•timing of orders from customers and the accuracy of their forecasts;

•inventory levels of customers, which if high relative to their normal sales volume, could cause them to reduce theirorders to us;

• timing of expenditures in anticipation of increased sales, customer product delivery requirements and shortages
of components or labor;

•increased labor costs in the regions in which we operate;

•mix of products ordered by and shipped to major customers, as high volume and low complexity manufacturingservices typically have lower gross margins than more complex and lower volume services;
•degree to which we are able to utilize our available manufacturing capacity;
•customer insolvencies resulting in bad debt or inventory exposures that are in excess of our reserves;
•our ability to efficiently move manufacturing activities to lower cost regions;
•the effects of seasonality in our business;

• changes in our tax provision due to changes in our estimates of pre-tax income in the jurisdictions in which we
operate, uncertain tax positions, including our ability to utilize our deferred tax assets; and

•political and economic developments in countries in which we have operations which could restrict our operations orincrease our costs.

Variability in our operating results may also lead to variability in cash generated by operations, which can adversely
affect our ability to make capital expenditures, engage in strategic transactions, repurchase stock and utilize our
borrowing facilities.

Unanticipated changes in our tax rates or exposure to additional tax liabilities could increase our taxes and decrease
our net income; our projections of future taxable income driving the release of our valuation allowance could prove to
be incorrect, which could cause a charge to earnings.

We are subject to income, sales, value-added, withholding and other taxes in the United States and various foreign
jurisdictions. Significant judgment is required in determining our worldwide provision for taxes and, in the ordinary
course of business, there are many transactions and calculations for which the ultimate tax determination is uncertain.
Our effective tax rates and liability for other taxes could increase as a result of changes in the mix of earnings in
countries with differing statutory tax rates, changes in the valuation of deferred tax assets and liabilities, changes in
tax laws, our cash management strategies, our ability to negotiate advance pricing agreements with foreign tax
authorities and other factors. Recent international initiatives will require multinational enterprises, like ours, to report
profitability on a country-by-country basis, which could increase scrutiny by foreign tax authorities. In addition, our
tax determinations are regularly subject to audit by tax authorities. For example, we are currently undergoing audits of
our tax returns for certain recent tax years in a number of jurisdictions, including the United States. Developments in
these or future audits could adversely affect our tax provisions, including through the disallowance or reduction of
deferred tax assets or the assessment of back taxes, interest and penalties. Although we believe that our tax estimates
are reasonable and our existing tax reserves are adequate, the final determination of tax audits or tax disputes may be
different from what is reflected in our historical tax provisions, which could increase our taxes payable and decrease
our net income.

During 2016, we released $96.2 million of our valuation allowance attributable to certain U.S. and foreign deferred
tax assets. We based this determination on our assessment of our valuation allowance against deferred tax assets on a
jurisdiction by jurisdiction basis, considering all available positive and negative evidence, including future reversals of
temporary differences, projected future taxable income and recent financial results. To the extent our projections
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impair our deferred tax assets or record additional valuation allowances, which would in turn cause a charge to net
income.
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We may not have sufficient insurance coverage for potential claims and losses, which could leave us responsible for
certain costs and damages.

We carry various forms of business and liability insurance in types and amounts we believe are reasonable and
customary for similarly situated companies in our industry. However, we do not have insurance coverage for all of the
risks and liabilities we assume in connection with our business, including failure to comply with typical customer
warranties for workmanship, product liability, intellectual property infringement, product recall claims and
environmental contamination. In addition, our policies generally have deductibles and/or limits that reduce the amount
of our potential recoveries from insurance. As a result, not all of our potential business losses are covered under our
insurance policies. Should we sustain a significant uncovered loss, our net income could be reduced. Additionally, if
one or more counterparties to our insurance coverage were to fail, we would bear the entire amount of an otherwise
insured loss.

Our supply chain is subject to risks that could increase our costs or cause us to delay shipments to customers, reducing
our revenue and margins.

Our supply chain is subject to a number of risks and uncertainties. For example, we are dependent on certain
suppliers, including limited and sole source suppliers, to provide key components we incorporate into our products.
We have experienced, and may experience in the future, delays in delivery and shortages of components, which in
turn could result in increased component prices and delays in product shipments to customers, both of which could
decrease our revenue and margins.

Our components are manufactured using a number of commodities, including petroleum, gold, copper and other
metals that are subject to frequent and unpredictable changes in price due to worldwide demand, investor interest and
economic conditions. We do not hedge against the risk of these fluctuations, but rather attempt to adjust our product
pricing to reflect such changes. Should significant increases in commodities prices occur and should we not be able to
increase our product prices enough to offset these increased costs, our gross margins and profitability could decrease,
perhaps significantly. In addition, we, along with our suppliers and customers, rely on various energy sources in our
manufacturing and transportation activities. There has been significant volatility in the prices of energy during the
recent past and such volatility is likely to continue in the future. Concern over climate change has led to state, federal
and international legislative and regulatory initiatives aimed at reducing carbon dioxide and other greenhouse gas
emissions. Such initiatives could lead to an increase in the price of energy. A sustained increase in energy prices for
any reason could increase our raw material, components, operations and transportation costs. We may not be able to
increase our product prices enough to offset these increased costs, in which case our profitability would be reduced.

We rely on a variety of common carriers to transport our raw materials and components from our suppliers to us, and
to transport our products to our customers. The use of common carriers is subject to a number of risks, including
increased costs due to rising energy prices and labor, vehicle and insurance costs, and hijacking and theft resulting in
losses of shipments, delivery delays resulting from labor disturbances and strikes and other factors beyond our control.
Although we attempt to mitigate our liability for any losses resulting from these risks through contracts with our
customers, suppliers and insurance carriers, any costs or losses that cannot be mitigated could reduce our profitability,
require us to manufacture replacement product or damage our relationships with our customers.

Government regulations, concerning responsible sourcing, such as the Dodd-Frank Act disclosure requirements
relating to conflict minerals, are increasing. Such regulations could decrease the availability and increase the prices of
components used in our customers' products, particularly if we choose (or are required by our customers) to source
such components from different suppliers than we use now.
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We may be unable to generate sufficient liquidity to expand our operations, which may reduce the business our
customers and vendors are able to do with us; we could experience losses if one or more financial institutions holding
our cash or other financial counterparties were to fail; repatriation of foreign cash could increase our taxes.

Our liquidity is dependent on a number of factors, including profitability, business volume, inventory requirements,
the extension of trade credit by our suppliers, the degree of alignment of payment terms from our suppliers with
payment terms granted to our customers, investments in facilities and equipment, acquisitions, repayments of our
outstanding indebtedness, stock repurchase activity and availability under our revolving credit facility. In the event we
need additional or desire additional capital to expand our business, make acquisitions or repurchase stock, there can be
no assurance that such additional capital will be available on acceptable terms or at all. A failure to maintain adequate
liquidity could cause our stock price to fall and reduce our customers' and vendors' willingness to do business with us.
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A principal source of our liquidity is our cash and cash equivalents, which are held with various financial institutions.
Although we distribute such funds among a number of financial institutions that we believe to be of high quality, there
can be no assurance that one or more of such institutions will not become insolvent in the future, in which case all or a
portion of our uninsured funds on deposit with such institutions could be lost. Similarly, if one or more counterparties
to our foreign currency hedging instruments were to fail, we could suffer losses and our hedging of risk could become
less effective.

Additionally, a majority of our worldwide cash reserves are generated by, and therefore held in, foreign jurisdictions.
Some of these jurisdictions restrict the amount of cash that can be transferred to the United States or impose taxes and
penalties on such transfers of cash. To the extent we have excess cash in foreign locations that could be used in, or is
needed by, our United States operations, we may incur significant U.S. or foreign taxes to repatriate these funds which
would reduce the net amount ultimately available for such purposes.

We may not be successful in implementing and integrating strategic transactions or in divesting assets or businesses,
which could harm our operating results; goodwill and other assets, if impaired, could lead to a non-cash charge to
earnings.

From time to time, we may undertake strategic transactions that give us the opportunity to access new customers and
new end markets, increase our proprietary product offerings, obtain new manufacturing and service capabilities and
technologies, enter new geographic manufacturing locations, lower our manufacturing costs and improve our profits,
and to further develop existing customer relationships. Strategic transactions involve a number of risks, uncertainties
and costs, including, integrating acquired operations, businesses and products, resolving quality issues involving
acquired products, incurring severance and other restructuring costs, diverting management attention, maintaining
customer, supplier or other favorable business relationships of acquired operations and terminating unfavorable
relationships, losing key employees, integrating the systems of acquired operations into our management information
systems and satisfying the liabilities of acquired businesses, including liability for past violations of law and material
environmental liabilities. Any of these risks could cause our strategic transactions not to be ultimately profitable.

In addition, we may be required to record goodwill and other intangible assets in connection with our acquisitions. We
evaluate, at least on an annual basis, whether events or circumstances have occurred that indicate all, or a portion, of
the carrying amount of our goodwill and other intangible assets may no longer be recoverable. Should we determine in
the future that our goodwill or other intangible assets have become impaired, an impairment charge to earnings would
become necessary, which could be significant.

Our credit agreements contain covenants which may adversely impact our business; the failure to comply with such
covenants could cause our outstanding debt to become immediately payable.

Our revolving credit facility contains financial covenants with which we must continue to comply and our Secured
Debt agreement covering our corporate headquarters contains a financial covenant not currently applicable to us. In
addition, our debt agreements include a number of restrictive covenants, including restrictions on incurring additional
debt, making investments and other restricted payments, selling assets, paying dividends and redeeming or
repurchasing capital stock and debt, subject to certain exceptions. Collectively, these covenants could constrain our
ability to grow our business through acquisition or engage in other transactions, including refinancing our existing
debt. In addition, such agreements include covenants requiring, among other things, that we file quarterly and annual
financial statements with the SEC, comply with all laws, pay all taxes and maintain casualty insurance. If we are not
able to comply with these covenants, for any reason, some or all of our outstanding debt could become immediately
due and payable and the incurrence of additional debt under our revolving credit facility would not be allowed, any of
which would have a material adverse effect on our liquidity and ability to continue to conduct our business.
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If we are unable to maintain our technological and manufacturing process expertise, our business could be adversely
affected.

Regular improvements to and refinements of our manufacturing processes are necessary to remain competitive in the
marketplace. As a result, we are continually evaluating the cost-effectiveness and feasibility of new manufacturing
processes. In some cases, we must make capital expenditures and incur engineering expense in order to qualify and
validate any such new process in advance of booking new business that could utilize such processes. Such investments
utilize cash and reduce our margins and net income. Any failure to adequately invest in manufacturing technology
could reduce our competitiveness and, potentially, our future revenue and net income.
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Customer requirements to transfer business may increase our costs.

Our customers sometimes require that we transfer the manufacturing of their products from one facility to another to
achieve cost reductions and other objectives. These transfers have resulted in increased costs to us due to facility
downtime, less than optimal utilization of our manufacturing capacity and delays and complications related to the
transition of manufacturing programs to new locations. These transfers could require us to close or reduce operations
at certain facilities and, as a result, we may incur in the future significant costs for the closure of facilities, employee
severance and related matters. We may be required to relocate additional manufacturing operations in the future and,
accordingly, we may incur additional costs that decrease our net income. Any of these factors could reduce our
revenues, increase our expenses and reduce our net income.

If we manufacture or design defective products, or if our manufacturing processes do not comply with applicable
statutory and regulatory requirements, we could be subject to claims, damages and fines and lose customers.

We manufacture products to our customers' specifications, and in some cases our manufacturing processes and
facilities need to comply with various statutory and regulatory requirements. For example, many of the medical
products that we manufacture, as well as the facilities and manufacturing processes that we use to produce them must
comply with standards established by the United States Food and Drug Administration. In addition, our customers'
products and the manufacturing processes that we use to produce them often are highly complex. As a result, products
that we design or manufacture may at times contain design or manufacturing defects, and our manufacturing processes
may be subject to errors or may not be in compliance with applicable statutory and regulatory requirements. Defects in
the products we design or manufacture may result in product recalls, warranty claims by customers, including liability
for repair costs, delayed shipments to customers or reduced or canceled customer orders. The failure of the products
that we design or manufacture or of our manufacturing processes and facilities to comply with applicable statutory and
regulatory requirements may subject us to legal fines or penalties and, in some cases, require us to shut down or incur
considerable expense to correct a manufacturing program or facility. In addition, these defects may result in product
liability claims against us. The magnitude of such claims may increase as we expand our medical, automotive, defense
and aerospace, and oil and gas manufacturing services because defects in these types of products can result in death or
significant injury to end users of these products or environmental harm. Even when our customers are contractually
responsible for defects in the design of a product, we could nonetheless be named in a product liability suit over such
defects and could be required to expend significant resources to defend ourselves. Additionally, insolvency of our
customers may result in us being held ultimately liable for our customers’ design defects, which could significantly
reduce our net income.

The design services that we provide can expose us to different or greater potential liabilities than those we face when
providing our regular manufacturing services. For example, we have increased exposure to potential product liability
claims resulting from injuries caused by defects in products we design, as well as potential claims that products we
design infringe third-party intellectual property rights. Such claims could subject us to significant liability for damages
and, regardless of their merits, could be time-consuming and expensive to resolve. Any such costs and damages could
be significant and could reduce our net income.

We are subject to a number of U.S. governmental procurement rules and regulations, the failure to comply with which
could result in damages or reduction of future revenue.

We are subject to a number of laws and regulations relating to the award, administration and performance of U.S.
government contracts and subcontracts. Such laws and regulations govern, among other things, price negotiations,
cost accounting standards and other aspects of performance under government contracts. These rules are complex and
our performance under them is subject to audit by the Defense Contract Audit Agency and other government
regulators. If an audit or investigation reveals a failure to comply with regulations or other improper activities, we
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may be subject to civil or criminal penalties and administrative sanctions by either the government or the prime
customer, including termination of the contract, payment of fines and suspension or debarment from doing further
business with the U.S. government. Any of these actions could increase our expenses, reduce our revenue and damage
our reputation as a reliable government supplier.

Allegations of failure to comply with domestic or international employment and related laws could result in the
payment of significant damages, which would reduce our net income.

We are subject to a variety of domestic and foreign employment laws, including those related to safety, wages and
overtime, discrimination, organizing, whistle-blowing, classification of employees, privacy and severance payments.
Enforcement activity relating to these laws can increase as a result of increased governmental scrutiny, media
attention due to violations by other companies, changes in law, political and other factors. Allegations that we have
violated such laws could
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lead to fines from or settlements with federal, state or foreign regulatory authorities or damages payable to employees,
which fines could be substantial and which would reduce our net income.

Any failure to comply with applicable environmental laws could adversely affect our business by causing us to pay
significant amounts for cleanup of hazardous materials or for damages or fines.

We are subject to various federal, state, local and foreign environmental laws and regulations, including those
governing the use, generation, storage, discharge and disposal of hazardous substances and wastes in the ordinary
course of our manufacturing operations. If we violate environmental laws or if we own or operate, or owned or
operated in the past a site at which we or a predecessor company caused contamination, we may be held liable for
damages and the costs of remedial actions. Although we estimate and regularly reassess our potential liability with
respect to violations or alleged violations and accrue for such liability, we cannot assure you that our accruals will be
sufficient. Any increase in existing reserves or establishment of new reserves for environmental liability could reduce
our net income. Our failure or inability to comply with applicable environmental laws and regulations could also limit
our ability to expand facilities or could require us to acquire costly equipment or to incur other significant expenses to
comply with these laws and regulations.

Primarily as a result of certain of our acquisitions, we have incurred liabilities associated with environmental
contamination. These liabilities include ongoing investigation and remediation activities at a number of current and
former sites. The time required to perform environmental remediation can be lengthy and there can be no assurance
that the scope, and therefore cost, of these activities will not increase as a result of the discovery of new contamination
or contamination on adjoining landowner's properties or the adoption of more stringent regulatory standards covering
sites at which we are currently performing remediation activities.

We cannot assure you that past disposal activities will not result in liability that will materially affect us in the future,
nor can we provide assurance that we do not have environmental exposures of which we are unaware and which could
adversely affect our future operating results.

Over the years, environmental laws have become, and in the future may continue to become, more stringent, imposing
greater compliance costs and increasing risks and penalties associated with violations. We operate in several
environmentally sensitive locations and are subject to potentially conflicting and changing regulatory agendas of
government authorities, business and environmental groups. Changes in or restrictions on discharge limits, emissions
levels, permitting requirements and material storage or handling could require a higher than anticipated level of
remediation activities, operating expenses and capital investment or, depending on the severity of the impact of the
foregoing factors, costly plant relocation.

We are subject to risks associated with natural disasters and global events.

We conduct a significant portion of our activities, including manufacturing, administration and information
technology management in areas that have experienced natural disasters, such as major earthquakes, hurricanes, floods
and tsunamis. Our insurance coverage with respect to damages to our facilities or our customers' products caused by
natural disasters is limited and is subject to deductibles and coverage limits and, as a result, may not be sufficient to
cover all of our losses. For example, our policies have very limited coverage for damages due to earthquake. In
addition, such coverage may not continue to be available at commercially reasonable rates and terms. In the event of a
major earthquake or other disaster affecting one or more of our facilities, our operations and management information
systems, which control our worldwide procurement, inventory management, shipping and billing activities, could be
significantly disrupted. Such events could delay or prevent product manufacturing for an extended period of time. Any
extended inability to continue our operations at affected facilities following such an event could reduce our revenue.
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Changes in financial accounting standards or policies have affected, and in the future may affect, our reported
financial condition or results of operations; there are inherent limitations to our system of internal controls; changes in
securities laws and regulations have increased, and are likely to continue to increase, our operating costs.

We prepare our consolidated financial statements in conformity with accounting principles generally accepted in the
United States, or U.S. GAAP. Our preparation of financial statements in accordance with U.S. GAAP requires that we
make estimates and assumptions that affect the recorded amounts of assets and liabilities, provide disclosure of those
assets and liabilities as of the date of the financial statements and the recorded amounts of expenses during the
reporting period. A change in the facts and circumstances surrounding those estimates could result in a change to our
estimates and could impact our future operating results.
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These principles are subject to interpretation by the Financial Accounting Standards Board (FASB), the SEC and
various bodies formed to interpret and create accounting policies. A change in those policies can have a significant
effect on our reported results and may affect our reporting of transactions which are completed before a change is
announced. For example, significant changes to revenue recognition rules have been enacted and will be effective for
us in fiscal 2019. We could incur significant costs to implement these new rules, including costs to modify our IT
systems. In addition, new accounting standards relating to revenue and lease accounting have recently been finalized
and will require adoption in the next few years. Changes to accounting rules or challenges to our interpretation or
application of the rules by regulators may have a material adverse effect on our reported financial results or on the
way we conduct business. In addition, the continued convergence of U.S. GAAP and International Financial
Reporting Standards ("IFRS") creates uncertainty as to the financial accounting policies and practices we will need to
adopt in the future.

Our system of internal and disclosure controls and procedures were designed to provide reasonable assurance of
achieving their objectives. However, no evaluation of controls can provide absolute assurance that all control issues
and instances of fraud, if any, within the company have been or will be detected. As a result, there can be no assurance
that our system of internal and disclosure controls and procedures will be successful in preventing all errors, theft and
fraud, or in informing management of all material information in a timely manner.

Finally, corporate governance, public disclosure and compliance practices continue to evolve based upon continuing
legislative action, SEC rulemaking and stockholder activism. As a result, the number of rules and regulations
applicable to us may increase, which could also increase our legal and financial compliance costs and the amount of
time management must devote to compliance activities. Increasing regulatory burdens could also make it more
difficult for us to attract and retain qualified members of our Board of Directors, particularly to serve on our Audit
Committee, and qualified executive officers in light of an increase in actual or perceived workload and liability for
serving in such positions.

The market price of our common stock is volatile and is impacted by factors other than our financial performance.

The stock market in recent years has experienced significant price and volume fluctuations that have affected our
stock price. These fluctuations have often been unrelated to our operating performance. Factors that can cause such
fluctuations include announcements by our customers, competitors or other events affecting companies in the
electronics industry, currency fluctuations, general market fluctuations and macroeconomic conditions, any of which
may cause the market price of our common stock to fluctuate.

Item 1B.   Unresolved Staff Comments

None.
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Item 2.   Properties

Facilities. Our customers market numerous products throughout the world and therefore need to access manufacturing
services on a global basis. We maintain extensive operations in lower cost locations including Latin America, Eastern
Europe, China, India and Southeast Asia. To enhance our integrated manufacturing solutions offerings, we seek to
locate our facilities either near our customers or their end markets in major centers for the electronics industry or,
when appropriate, in lower cost locations. Many of our plants located near customers or their end markets are focused
primarily on new product introduction and final system assembly and test, and plants located in lower cost areas are
engaged primarily in higher volume, less complex component and subsystem manufacturing and assembly.

We continually evaluate our global manufacturing operations and adjust our facilities and operations to keep our
manufacturing capacity in line with demand and our manufacturing strategy and to provide cost efficient services to
our customers. Through this process, we have closed certain facilities not required to satisfy current demand levels.

As of October 1, 2016, the approximate square footage of our active manufacturing facilities by country was as
follows:

Approximate
Square
Footage

Argentina 1,335
Australia 42,334
Brazil 277,206
Canada 136,237
China 3,217,665
Columbia 2,721
Czech Republic 70,870
England 11,174
Finland 179,263
Germany 386,382
Hungary 592,388
India 353,443
Indonesia 66,079
Ireland 110,000
Israel 182,292
Malaysia 501,843
Mexico 2,515,888
Singapore 489,315
South Africa 7,083
Scotland 30,000
Sweden 102,526
Thailand 326,293
United States 2,966,237
Total 12,568,574

As of October 1, 2016, our active manufacturing facilities consist of 9,125,906 square feet in facilities that we own,
with the remaining 3,442,668 square feet in leased facilities with lease terms expiring between 2017 and 2042.

In addition to the above, we have 180,634 square feet of non-manufacturing space that we are currently using and
467,006 square feet of space in inactive facilities, of which 141,943 square feet is in domestic locations and 325,063
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square feet is in international locations. Additionally, 374,105 square feet of space in our inactive facilities is leased to
third parties. We are currently undertaking an aggressive program to sell owned properties that are no longer expected
to serve our future needs. These properties are being offered for sale at an aggregate list price of approximately $20
million. We regularly evaluate our expected future facilities requirements and we believe our existing facilities are
adequate to meet our requirements for the next 12 months. 
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Certifications and Registrations. Certifications and registrations under industry standards are important to our business
because many customers rely on them to confirm our adherence to manufacturing process and quality standards.
Certain markets, such as telecommunications, medical, defense, aerospace, automotive and oil and gas, require
adherence to industry-specific standards. Substantially all of our manufacturing facilities are registered under
ISO 9001:2008, a standard published by the International Organization for Standardization. As part of the
ISO 9001:2008 certification process, we have a highly developed quality management system and continually
improve its effectiveness in accordance with its requirements. We use this registration to demonstrate our ability to
consistently provide product that meets customer and applicable regulatory requirements and enhance customer
satisfaction through its effective application. ISO 9001:2008 registration is of particular importance to our customers
throughout the world.

In addition to ISO 9001:2008, most of our facilities are TL 9000 R5.5/5.0 registered. The TL 9000 quality system
requirements and quality system metrics are designed specifically for the telecommunications industry to promote
consistency and efficiency, reduce redundancy and improve customer satisfaction. Included in the TL 9000 system are
performance-based metrics that quantify reliability and quality performance of the product. The majority of our
facilities are also compliant with the standards set by Underwriters Laboratories (UL). These standards define
requirements for quality, manufacturing process control and manufacturing documentation and are required by many
OEMs in the communications sector of the electronics industry.

Our medical systems division has identified certain manufacturing facilities to be centers of excellence for medical
products manufacturing. These facilities are ISO 13485:2003 certified and, where appropriate, FDA registered. All
such facilities are fully compliant with the FDA's quality systems regulations.

Our defense and aerospace operations are headquartered in Huntsville, Alabama and are housed in a facility dedicated
to meeting the specialized needs of our defense and aerospace customers. This defense and aerospace operation is
AS9100C registered and is also certified under various U.S. military specifications as well as under ANSI and other
standards appropriate for defense and aerospace suppliers. Other selected operations around the world are also
AS9100C registered.

Our automotive facilities are strategically located worldwide. Substantially all of our automotive facilities are certified
to ISO/TS 16949:2009, the automotive industry standard.

Our oil and gas related manufacturing operations are, as applicable, certified to American Petroleum Institute (API)
requirements.

Item 3.   Legal Proceedings

Two of our subsidiaries, Sanmina-SCI do Brasil Technology Ltda. and Sanmina do Brasil Integration Ltda., are
parties to nine groups of administrative and judicial proceedings in the Federal Revenue Secretariat of Brazil, the
Chamber of Appeals of Administrative Court of Brazil, and the Lower Federal Court. The cases were brought against
the subsidiaries at various times between November 2006 and May 2013 by the Federal Revenue Secretariat of Brazil.
The claims allege that these subsidiaries failed to comply with certain bookkeeping and tax rules for certain periods
between 2001 and 2011. The claims seek payment by the subsidiaries of social fund contributions and income and
excise taxes allegedly owed by the subsidiaries, as well as fines. The subsidiaries have made counterclaims against the
Federal Revenue Secretariat seeking recovery of certain income taxes and social fund contributions which it believes
it overpaid in 1999 and 2000. The administrative agencies and the court reached decisions in the cases against the
subsidiaries between March 2007 and April 2014, all of which were appealed between April 2007 and May 2014.
During the second quarter of fiscal 2014, the second quarter of fiscal 2015 and the first quarter of fiscal 2016, the
administrative agencies ruled on several of the subsidiaries' appeals, finding in favor of the subsidiaries in some cases
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and against them in others. The subsidiaries continue to appeal the remaining adverse determinations in these further
administrative proceedings. The subsidiaries believe they have meritorious positions in these remaining matters and
intend to continue to contest the claims against them.

On June 23, 2008, the Orange County Water District filed suit against Sanmina Corporation and 17 other defendants
in California Superior Court for Orange County alleging that the defendants' actions had polluted groundwater
managed by the plaintiff. The complaint sought recovery of compensatory and other damages, as well as declaratory
relief, for the payment of costs necessary to investigate, monitor, remediate, abate and contain contamination of
groundwater within the plaintiff's control. We have disputed the plaintiff's claims and asserted various defenses. In
April 2013, the Superior Court ruled in favor of our motions for summary adjudication dismissing all claims against
us in the suit. In July 2013, the Superior Court entered judgment in our favor and in August 2013 the plaintiff
appealed this judgment. We anticipate that the Court of Appeal will hear the appeal in calendar 2017.
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On September 7, 2011, one of our Canadian subsidiaries became party to an order from the Ontario Ministry of
Environment (now, the Ontario Ministry of the Environment and Climate Change, the “MOE”) requiring such
subsidiary to remediate certain environmental contamination at a site owned and operated by the subsidiary between
1999 and 2006. Remediation activities had been performed at such site from 1990 to 2011 by the site's former owner
which, along with the site’s current owner, are also parties to and bound by the order. In July 2013, our subsidiary
submitted a conceptual remedial action plan to the MOECC with respect to the site outlining proposed investigation
and remediation activities. In September 2013, the MOECC responded, indicating that it concurred with the
conceptual remedial action plan, but requesting some additional information. Our subsidiary provided the MOECC
such additional, and other, information and agreed to certain changes to the conceptual remedial action plan. In July
2015, the MOECC formally confirmed that a risk-based approach to further investigation and remediation at the site
would be acceptable to the MOECC. Our subsidiary is in the process of preparing additional submissions to the
MOECC to specify the actions it would take using this approach. Although we believe our remedial action plan is
reasonable, there can be no assurance that the plan will not be required to be modified in the future, which could
increase the costs of remediation, perhaps significantly.

In addition, from time to time, we may be involved in routine legal proceedings, as well as demands, claims and
threatened litigation that arise in the normal course of our business. The ultimate outcome of any litigation is uncertain
and unfavorable outcomes could have a negative impact on our results of operations and financial condition.
Regardless of outcome, litigation can have an adverse impact on us as a result of incurrence of defense costs,
diversion of management resources and other factors. We record liabilities for legal proceedings when a loss becomes
probable and the amount of loss can be reasonably estimated.

See also Note 7 of Notes to Consolidated Financial Statements.

Item 4.  Mine Safety Disclosures.

Not applicable.
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PART II

Item 5.   Market for Registrant's Common Equity, Related Stockholder Matters and Issuer Purchases of Equity
Securities.

Market Information

Our common stock is traded on the Nasdaq Global Select Market under the symbol SANM. The following table lists
the intra-day high and low sales prices for our common stock as reported on NASDAQ.

Fiscal 2016 High Low
First quarter $25.64 $19.86
Second quarter $23.41 $16.31
Third quarter $28.45 $21.05
Fourth quarter $29.17 $23.50

Fiscal 2015 High Low
First quarter $26.08 $16.57
Second quarter $25.27 $20.22
Third quarter $25.23 $19.66
Fourth quarter $22.41 $17.55

As of November 14, 2016, we had approximately 1,076 holders of record of our common stock and the last reported
sales price of our common stock was $31.10 per share.
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The following graph compares the cumulative 5-year total stockholder return on our common stock relative to the
cumulative total returns of the S&P 500 index and the NASDAQ Electronic Components index. An investment of
$100 (with reinvestment of all dividends) is assumed to have been made in our common stock on October 1, 2011 and
in each of such indices on September 30, 2011 and its relative performance is tracked through October 1, 2016.

* $100 invested on 10/1/2011, including reinvestment of dividends. Indexes calculated on a month-end basis.

Copyright @ 2016 S&P, a division of The McGraw-Hill Companies Inc. All rights reserved.

10/1/2011 9/29/2012 9/28/2013 9/27/2014 10/3/2015 10/1/2016
Sanmina Corporation 100.00 127.40 262.57 323.35 319.91 426.20
S&P 500 100.00 130.20 155.39 186.05 184.91 213.44
NASDAQ Electronic Components 100.00 108.86 138.94 190.64 176.64 241.96

Sanmina's stock price performance included in this graph is not necessarily indicative of future stock price
performance.

Dividends

We have never declared or paid cash dividends on our common stock. We currently expect to retain future earnings
for use in our operations, for expansion of our business, and potentially for share repurchases and do not anticipate
paying cash dividends in the foreseeable future. Additionally, our ability to pay dividends is limited pursuant to
covenants contained in our various debt agreements. See also “Item 7-Management's Discussion and Analysis of
Financial Condition and Results of Operations - Liquidity and Capital Resources.”
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Stock Repurchases

The table below sets forth information regarding repurchases of our common stock during the fourth quarter of 2016.

Period (1)

TOTAL
NUMBER OF
SHARES
PURCHASED

AVERAGE
PRICE
PAID PER
SHARE
(2)

TOTAL
NUMBER OF
SHARES
PURCHASED
AS PART OF
PUBLICLY
ANNOUNCED
PROGRAMS

MAXIMUM
DOLLAR
VALUE OF
SHARES
THAT MAY
YET BE
PURCHASED
UNDER THE
PROGRAMS
(2)

Beginning amount available $ 90,587,747
Month #1
July 3, 2016 through July 30, 2016 109,900 $ 24.41 109,900 $ 87,905,077
Month #2
July 31, 2016 through August 27, 2016 875,728 $ 25.88 875,728 $ 65,243,921
Month #3
August 28, 2016 through October 1, 2016 93,119 $ 26.21 93,119 $ 62,803,133
Amount authorized in September 2016 $ 150,000,000
Total 1,078,747 $ 25.76 1,078,747 $ 212,803,133 (3)

(1) All months shown are our fiscal months.
(2) Amounts do not include commissions payable on shares repurchased.
(3) Not subject to an expiration date.
During 2016, the Company repurchased an aggregate of 6.8 million shares of its common stock for $141.1 million for
an average price per share of $20.70 (excluding commissions).
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Item 6.   Selected Financial Data

The following selected financial data should be read in conjunction with “Item 7-Management's Discussion and
Analysis of Financial Condition and Results of Operations” and “Item 8-Financial Statements and Supplementary Data,”
included elsewhere in this Form 10-K.

FIVE YEAR SELECTED FINANCIAL HIGHLIGHTS

Consolidated Statements of Income Data:

Year Ended
October 1,
2016

October 3,
2015

September 27,
2014

September 28,
2013

September 29,
2012

(In thousands, except per share data)
Net sales $6,481,181 $6,374,541 $ 6,215,106 $ 5,917,124 $ 6,093,334
Operating income 224,785 203,101 199,682 157,629 137,490
Income from continuing operations before
income taxes 204,617 176,193 161,739 103,406 49,943

Provision for (benefit from) income taxes (1) 16,779 (201,068 ) (35,426 ) 24,055 (130,291 )
Net income $187,838 $377,261 $ 197,165 $ 79,351 $ 180,234
Net income per share:
Basic $2.50 $4.61 $ 2.38 $ 0.96 $ 2.22
Diluted $2.38 $4.41 $ 2.27 $ 0.93 $ 2.16
Shares used in computing per share amounts:
Basic 75,094 81,818 82,872 82,834 81,284
Diluted 78,787 85,641 86,731 85,403 83,495

 (1) We concluded that it was more likely than not that we would be able to realize the benefit of a portion of our
deferred tax assets in the future. As a result, we released $96.2 million, $288.7 million, $87.6 million, $21.5 million
and $158.7 million of valuation allowance attributable to certain U.S. and foreign deferred tax assets in 2016, 2015,
2014, 2013 and 2012, respectively.

Consolidated Balance Sheet Data:

As of
October 1,
2016

October 3,
2015

September 27,
2014

September 28,
2013

September 29,
2012

(In thousands)
Cash and cash equivalents $398,288 $412,253 $ 466,607 $ 402,875 $ 409,618
Net working capital $974,389 $942,423 $ 916,837 $ 997,864 $ 1,106,752
Total assets $3,625,222 $3,493,264 $ 3,313,089 $ 2,995,848 $ 3,167,786
Long-term debt (excluding current portion) $434,059 $423,949 $ 386,681 $ 562,512 $ 837,364
Stockholders' equity $1,609,803 $1,520,471 $ 1,246,755 $ 1,091,564 $ 963,781
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Item 7.   Management's Discussion and Analysis of Financial Condition and Results of Operations

This report contains forward-looking statements within the meaning of Section 27A of the Securities Act of 1933 and
Section 21E of the Securities Exchange Act of 1934. These statements relate to our expectations for future events and
time periods. All statements other than statements of historical fact are statements that could be deemed to be
forward-looking statements, including any statements regarding trends in future revenue or results of operations, gross
margin, operating margin, expenses, earnings or losses from operations, cash flow, synergies or other financial items;
any statements of the plans, strategies and objectives of management for future operations and the anticipated benefits
of such plans, strategies and objectives; any statements regarding future economic conditions or performance; any
statements regarding pending investigations, claims or disputes; any statements regarding the financial impact of
customer bankruptcies; any statements regarding the timing of closing of, future cash outlays for, and benefits of
completed, pending or anticipated acquisitions; any statements regarding expected restructuring costs; any statements
about the expected results of real property sales; any statements concerning the adequacy of our current liquidity and
the availability of additional sources of liquidity; any statements of expectation or belief; and any statements of
assumptions underlying any of the foregoing. Generally, the words “anticipate,” “believe,” “plan,” “expect,” “future,” “intend,”
“may,” “will,” “should,” “estimate,” “predict,” “potential,” “continue” and similar expressions identify forward-looking statements.
Our forward-looking statements are based on current expectations, forecasts and assumptions and are subject to risks
and uncertainties, including those contained in Part I, Item 1A of this report. As a result, actual results could vary
materially from those suggested by the forward looking statements. We undertake no obligation to publicly disclose
any revisions to these forward-looking statements to reflect events or circumstances occurring subsequent to filing this
report with the Securities and Exchange Commission.

Overview

We are a leading global provider of integrated manufacturing solutions, components, products and repair, logistics and
after-market services. Our revenue is generated from sales of our products and services primarily to original
equipment manufacturers (OEMs) in the following industries: communications networks, storage, industrial, defense
and aerospace, medical, energy and industries that include embedded computing technologies in products such as
set-top boxes, point-of-sales devices, casino gaming machines and automotive components and systems.

Our operations are managed as two businesses:

1) Integrated Manufacturing Solutions (IMS). IMS is a reportable segment consisting of printed circuit board
assembly and test, final system assembly and test, and direct-order-fulfillment.

2) Components, Products and Services (CPS). Components include interconnect systems (printed circuit board
fabrication, backplane and cable assemblies) and mechanical systems (enclosures, precision machining and plastic
injection molding). Products include memory, RF, optical and microelectronics solutions from our Viking Technology
division, defense and aerospace products from SCI Technology, storage solutions from our Newisys division and
cloud-based manufacturing execution software from our newly-formed division, 42Q. Services include design,
engineering, logistics and repair services.

In accordance with the accounting rules for segment reporting, our only reportable segment is IMS, which represented
approximately 80% of our total revenue in 2016. Our CPS business consists of multiple operating segments which do
not meet the quantitative thresholds for being presented as reportable segments. Therefore, financial information for
these operating segments is presented in a single category entitled “Components, Products and Services”.

All references in this section to years refer to our fiscal years ending on the last Saturday of each year closest to
September 30th. Fiscal 2016 and 2014 were each 52 weeks and fiscal 2015 was a 53-week year, with the extra week
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occurring in the fourth fiscal quarter. The additional week in 2015 did not significantly affect our results of operations
or financial position.

Our strategy is to leverage our comprehensive product and service offerings, advanced technologies and global
capabilities to further penetrate diverse end markets that we believe offer significant growth opportunities and have
complex products that require higher value-added services. We believe this strategy differentiates us from our
competitors and will help drive more sustainable revenue growth and provide opportunities for us to ultimately
achieve operating margins that exceed industry standards.

There are many challenges to successfully executing our strategy. For example, we compete with a number of
companies in each of our key end markets. These include companies that are much larger than we are and smaller
companies
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that focus on a particular niche. Although we believe we are well-positioned in each of our key end markets and seek
to differentiate ourselves from our competitors, competition remains intense and profitably growing our revenues,
particularly in our CPS business, has been challenging. For example, CPS revenue and gross margins have decreased
in each of the past two years, illustrating the challenges to our strategy. We believe this business is capable of
delivering much better results. We continue to address these challenges on both a short-term and long-term basis.

A small number of customers have historically generated a significant portion of our net sales. Sales to our ten largest
customers typically represent approximately 50% of our net sales. A single customer represented more than 10% of
our net sales in 2016, but no single customer represented more than 10% of our net sales in 2015 or 2014.

We typically generate about 80% of our net sales from products manufactured in our foreign operations. The
concentration of foreign operations has resulted primarily from a desire on the part of many of our customers to
manufacture in lower cost locations in regions such as Asia, Latin America and Eastern Europe.

Historically, we have had substantial recurring sales to existing customers. We typically enter into supply agreements
with our major OEM customers. These agreements generally have terms ranging from three to five years and cover
the manufacture of a range of products. Under these agreements, a customer typically agrees to purchase its
requirements for specific products in particular geographic areas from us. However, these agreements generally do not
obligate the customer to purchase minimum quantities of products, which can have the effect of reducing revenue and
profitability. In addition, some customer contracts contain cost reduction objectives, which can have the effect of
reducing revenue from such customers.
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Critical Accounting Policies and Estimates

Management's discussion and analysis of our financial condition and results of operations are based upon our
consolidated financial statements which have been prepared in accordance with accounting principles generally
accepted in the United States. We review the accounting policies used in reporting our financial results on a regular
basis. The preparation of these financial statements requires us to make estimates and judgments that affect the
reported amounts of assets, liabilities, net sales and expenses and related disclosure of contingent liabilities. On an
ongoing basis, we evaluate the process used to develop estimates for certain reserves and contingent liabilities,
including those related to product returns, accounts receivable, inventories, income taxes, warranty obligations,
environmental matters, contingencies and litigation. We base our estimates on historical experience and various other
assumptions that we believe are reasonable for making judgments about the carrying value of assets and liabilities that
are not readily apparent from other sources. Our actual results may differ materially from these estimates.

We believe the following critical accounting policies reflect the more significant judgments and estimates used by us
in preparing our consolidated financial statements:

Accounts Receivable and Other Related Allowances— We estimate uncollectible accounts, product returns and other
adjustments related to current period net sales to establish valuation allowances. In making these estimates, we
analyze the creditworthiness of our customers, past experience, specific facts and circumstances, and the overall
economic climate in the industries we serve. If actual uncollectible accounts, product returns or other adjustments
differ significantly from our estimates, the amount of sales or operating expenses we report could be affected. One of
our most significant credit risks is the ultimate realization of our accounts receivable. This risk is mitigated by
(i) making a significant portion of sales to financially sound companies, (ii) ongoing credit evaluation of our
customers, (iii) frequent contact with our customers, especially our most significant customers, which enables us to
monitor changes in their business operations and to respond accordingly and (iv) obtaining, in certain cases, a
guaranty from a customer's parent entity when our customer is not the ultimate parent entity. To establish our
allowance for doubtful accounts, we evaluate credit risk related to specific customers based on their financial
condition and the current economic environment; however, we are not able to predict the inability of our customers to
meet their financial obligations to us. We believe the allowances we have established are adequate under the
circumstances; however, a change in the economic environment or a customer's financial condition could cause our
estimates of allowances, and consequently the provision for doubtful accounts, to change, which could have a
significant adverse impact on our financial position and/or results of operations. Our allowance for product returns and
other adjustments is primarily established using historical data.

Inventories— We state inventories at the lower of cost (first-in, first-out method) or market value. Cost includes raw
materials, labor and manufacturing overhead. We regularly evaluate the carrying value of our inventories and make
provisions to reduce excess and obsolete inventories to their estimated net realizable values. The ultimate realization
of inventory carrying amounts is affected by changes in customer demand for inventory that customers are not
contractually obligated to purchase and inventory held for specific customers who are experiencing financial
difficulties. Inventory write-downs are recorded based on forecasted demand, past experience with specific customers,
the ability to redistribute inventory to other programs or return inventories to our suppliers, and whether customers are
contractually obligated and have the ability to pay for the related inventory. Certain payments received from
customers for inventories that have not been shipped to customers or otherwise disposed of are netted against
inventory.

We generally procure inventory based on specific customer orders and forecasts. Customers have limited rights of
modification (for example, rescheduling or cancellations) with respect to specific orders. Customer modifications of
orders affecting inventory previously procured by us and our purchases of inventory beyond customer needs may
result in excess and obsolete inventory. Although we may be able to use some excess inventory for other products we
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manufacture, a portion of this excess inventory may not be returnable to the vendors or recoverable from customers.
Write-offs or write-downs of inventory could be caused by:

•
changes in customer demand for inventory, such as cancellation of orders, and our purchases of inventory beyond
customer needs that result in excess quantities on hand that we are not able to return to the vendor, use to fulfill orders
from other customers or charge back to the customer;
•financial difficulties experienced by specific customers for whom we hold inventory; and
•declines in the market value of inventory.

Our practice is to dispose of excess and obsolete inventory for which a customer is not contractually liable as soon as
practicable after such inventory has been identified as having no value to us.
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Long-lived Assets—We review property, plant and equipment and intangible assets subject to amortization for
impairment whenever events or changes in circumstances indicate that the carrying amount of an asset or asset group
may not be recoverable. An asset or asset group is considered impaired if its carrying amount exceeds the
undiscounted future net cash flows the asset or asset group is expected to generate. If an asset or asset group is
considered impaired, the impairment to be recognized is measured by the amount by which the carrying amount of the
asset or asset group exceeds its fair value. An asset group is the unit of accounting that represents the lowest level for
which identifiable cash flows are largely independent of the cash flows of other groups of assets. For asset groups for
which a building is the primary asset, we estimate fair value primarily based on data provided by commercial real
estate brokers. For other assets, we estimate fair value based on projected discounted future net cash flows, which
requires significant judgment.

Goodwill— is tested for impairment on an annual basis and whenever events or changes in circumstances indicate that
the carrying amount of goodwill may not be recoverable, as assessed at a reporting unit level. If, based on a qualitative
assessment, we determine it is more-likely-than-not that goodwill is impaired, we perform a quantitative assessment to
determine whether the fair value of our reporting unit is less than its carrying value and, if so, we perform a further
analysis to determine the amount, if any, of the impairment.

Income Taxes— We estimate our income tax provision or benefit in each of the jurisdictions in which we operate,
including estimating exposures related to examinations by taxing authorities. We believe our accruals for tax liabilities
are adequate for all open years based on our assessment of many factors including past experience and interpretations
of tax law applied to the facts of each matter. Although we believe our accruals for tax liabilities are adequate, tax
regulations are subject to interpretation and the tax controversy process is inherently lengthy and uncertain; therefore,
our assessments can involve a series of complex judgments about future events and rely heavily on estimates and
assumptions. To the extent the probable tax outcome of these matters changes, such changes in estimate will impact
our income tax provision in the period in which such determination is made. We only recognize or continue to
recognize tax positions that meet a “more likely than not” threshold of being upheld. Interest and penalties related to
unrecognized tax benefits are recognized as a component of income tax expense.

We must also make judgments regarding the realizability of deferred tax assets. The carrying value of our net deferred
tax assets is based on our belief that it is more likely than not that we will generate sufficient future taxable income in
certain jurisdictions to realize these deferred tax assets. We evaluate positive and negative evidence each reporting
period when assessing the need for a valuation allowance. A valuation allowance is established for deferred tax assets
when we believe realization of such assets is not more likely than not. Our judgments regarding future taxable income
may change due to changes in market conditions, new or modified tax laws, tax planning strategies or other factors. If
our assumptions, and consequently our estimates, change in the future, the valuation allowances we have established
may be increased or decreased, resulting in a respective increase or decrease in income tax expense.

As a result of our analysis of the positive and negative evidence available at the end of 2016, 2015 and 2014, we
released $96.2 million, $288.7 million and $87.6 million, respectively, of our valuation allowances against our U.S.
and foreign deferred tax assets. We based this conclusion on continued improved operating results over the past few
years and our expectations about generating taxable income in future periods. We exercised significant judgment and
utilized estimates about our ability to generate revenue, gross profit, operating income and jurisdictional taxable
income in future periods before expiration of our net operating losses. We will continue to evaluate all positive and
negative evidence in future periods to determine if an adjustment to our valuation allowances is necessary. However,
as of October 1, 2016, we no longer have a valuation allowance against our U.S. federal deferred tax assets.

Our effective tax rate is highly dependent upon the amount and geographic distribution of our worldwide income or
losses, the tax regulations, rates and holidays in each geographic region, the utilization of net operating losses, the
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Results of Operations

Years Ended October 1, 2016, October 3, 2015 and September 27, 2014.

The following table presents our key operating results.
Year Ended
October 1,
2016

October 3,
2015

September 27,
2014

(In thousands)
Net sales $6,481,181 $6,374,541 $6,215,106
Gross profit $514,282 $483,856 $488,283
Gross margin 7.9 % 7.6 % 7.9 %
Operating expenses $289,497 $280,755 $288,601
Operating income $224,785 $203,101 $199,682
Operating margin 3.5 % 3.2 % 3.2 %
Net income $187,838 $377,261 $197,165

Net Sales

Net sales increased from $6.4 billion for 2015 to $6.5 billion for 2016, an increase of 1.7%. Net sales increased from
$6.2 billion for 2014 to $6.4 billion for 2015, an increase of 2.6%. Sales by end market were as follows:

Year Ended 2016 vs. 2015 2015 vs. 2014
October 1,
2016

October 3,
2015

September 27,
2014 Increase/(Decrease) Increase/(Decrease)

(Dollars in thousands)
Industrial, Medical and Defense $2,774,920 $2,528,580 $ 2,159,545 $246,340 9.7  % $369,035 17.1  %
Communications Networks 2,413,661 2,482,087 2,679,504 (68,426 ) (2.8 )% (197,417 ) (7.4 )%
Embedded Computing and Storage 1,292,600 1,363,874 1,376,057 (71,274 ) (5.2 )% (12,183 ) (0.9 )%
Total $6,481,181 $6,374,541 $ 6,215,106 $106,640 1.7  % $159,435 2.6  %

Comparison of 2016 to 2015

In 2016, sales to customers in our industrial, medical and defense end market increased 9.7%, primarily as a result of
customer program acquisitions partially offset by reduced demand from customers in the oil and gas industry as a
result of depressed market conditions in this industry. This increase was partially offset by decreased sales in each of
our other two end markets. Sales to customers in our communications networks end market decreased 2.8%, primarily
as a result of reduced demand from certain customer programs for wireless communications products, partially offset
by increased demand for our customers' optical products. Sales to customers in our embedded computing and storage
end market decreased 5.2%, primarily due to decreased demand for set-top boxes and our customers' point-of-sale
equipment. Our Industrial, Medical and Defense end market has grown to exceed our Communications Networks end
market over the past two years as we continue to diversify our customer base.

Comparison of 2015 to 2014

In 2015, sales to customers in our industrial, medical and defense end market increased 17.1%, primarily as a result of
customer program acquisitions and increased demand from existing customers for new program wins. This increase
was partially offset by decreased sales in each of our other two end markets, the most significant of which occurred in
our communications networks end market. Sales to customers in our communications networks end market decreased
7.4%, primarily as a result of certain customer program transfers and decreased demand for wireless communications
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and storage end market decreased less than 1%.
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Gross Margin

Gross margin was 7.9%, 7.6% and 7.9% in 2016, 2015 and 2014, respectively. The increase in gross margin from
2015 to 2016 was primarily attributable to improved operational efficiencies, partially offset by an unfavorable change
in customer mix in our IMS segment, a $7.6 million reduction of our accrual for contingent consideration in the
second quarter of 2016 relating to an oil and gas acquisition in 2015 and a $7.7 million reduction in charges associated
with inventory related to distressed customers. The adjustment for contingent consideration and distressed customer
charges were not allocated to our operating segments. IMS gross margin increased from 7.1% to 7.5%, primarily as a
result of improved operational efficiencies, partially offset by an unfavorable change in customer mix. CPS gross
margin decreased from 9.5% to 8.9%, primarily as a result of unfavorable mix and depressed market conditions in the
oil and gas industry.

The decrease in gross margin from 2014 to 2015 was primarily attributable to lower business volume in our CPS
segment, which has higher gross margins than our IMS segment, and increased charges of $6.4 million associated
with distressed customers. Distressed customer charges are not allocated to our operating segments. IMS gross margin
increased from 6.9% to 7.1%, primarily due to increased sales. CPS gross margin decreased from 10.3% to 9.5%,
primarily as a result of decreased sales in each of our components operating segments.

We have experienced fluctuations in gross margin in the past and may continue to do so in the future. Fluctuations in
our gross margin may be caused by a number of factors, including:

•changes in customer demand and sales volumes for our vertically integrated system components and subassemblies;
•changes in the overall volume of our business, which affect the level of capacity utilization;
•changes in the mix of high and low margin products demanded by our customers;
•parts shortages and operational disruption caused by natural disasters;
•greater competition in the EMS industry and pricing pressures from OEMs due to greater focus on cost reduction;
•provisions for excess and obsolete inventory, including those associated with distressed customers;
•level of operational efficiency;
•wage inflation and rising materials costs; and
•our ability to transition manufacturing and assembly operations to lower cost regions in an efficient manner.

Selling, General and Administrative

Selling, general and administrative expenses were $244.6 million, $239.3 million and $242.3 million in 2016, 2015
and 2014, respectively. As a percentage of net sales, selling, general and administrative expenses were 3.8% for 2016
and 2015 and 3.9% for 2014. The increase in absolute dollars from 2015 to 2016 was primarily due to higher incentive
compensation expense, including stock compensation expense which increased as a result of incremental expense for
performance-based stock awards that, in 2016, were deemed probable of achievement, partially offset by lower
professional fees. The decrease in absolute dollars from 2014 to 2015 was primarily due to lower incentive
compensation expense, partially offset by higher bad debt expense of $3.7 million associated mainly with accounts
receivable related to distressed customers.

Research and Development

Research and development expenses were $37.7 million, $33.1 million and $32.5 million in 2016, 2015 and 2014,
respectively. As a percentage of net sales, research and development expenses were 0.6% for 2016 and 0.5% for 2015
and 2014. The increase in absolute dollars from 2015 to 2016 was primarily attributable to additional resources
required to support new products and projects in our embedded computing and storage end market. Research and
development expenses remained relatively flat in 2015, when compared to 2014.
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Interest and Other, net

Interest expense was $24.9 million, $25.0 million and $30.8 million in 2016, 2015 and 2014, respectively. Interest
expense remained relatively flat in 2016, when compared to 2015.
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Interest expense decreased by $5.8 million in 2015 primarily as a result of our redemption of $400 million of
long-term debt during the second half of 2014 and $100 million in the first quarter of 2015, partially offset by interest
costs resulting from the issuance of $375 million of long-term debt in the third quarter of 2014.

Other income, net was $4.1 million, $0.8 million and $3.1 million in 2016, 2015 and 2014, respectively. The
following table summarizes the primary components of other income, net (in thousands):

Year ended
October 1,
2016

October 3,
2015

September 27,
2014

Foreign exchange gains / (losses) $(415 ) $ 681 $ (1,962 )
Bargain purchase gain 1,643 — —
Other, net 2,835 86 5,068
Total $4,063 $ 767 $ 3,106

Other income, net increased $3.3 million in 2016 compared to 2015 due primarily to a gain on deferred compensation
plan assets in 2016, versus a loss in 2015, and a $1.6 million bargain purchase gain related to an acquisition in the
second quarter of 2016.

Loss on Extinguishments of Debt

In 2015, we redeemed $100 million of long-term debt due in 2019 at par plus a redemption premium and accrued
interest and recorded a net loss on extinguishment of debt of $2.9 million, consisting of redemption premiums of $5.3
million and a write-off of unamortized debt issuance costs of $1.4 million, partially offset by a $3.8 million credit for
the fair value hedge adjustment associated with the extinguished debt. In addition, on May 20, 2015, we replaced our
$300 million asset-backed revolving credit facility ("ABL") with a $375 million secured revolving credit facility (the
"Cash Flow Revolver"). In connection with this transaction, we expensed $0.8 million of unamortized debt issuance
costs related to the ABL.
During 2014, we redeemed $400 million of long-term debt due in 2019 at par plus a redemption premium and accrued
interest and recorded a net loss on extinguishment of debt of $11.8 million, consisting of redemption premiums of
$21.8 million, a write-off of unamortized debt issuance costs of $6.0 million and third party costs of $0.5 million,
partially offset by a $16.5 million credit for the fair value hedge adjustment associated with the extinguished debt.

Provision for (Benefit from) Income Taxes

We recorded income tax expense of $16.8 million in 2016, an income tax benefit of $201.1 million in 2015 and an
income tax benefit of $35.4 million in 2014. Our effective tax rates were 8.2%, (114.1)% and (21.9)% for 2016, 2015
and 2014, respectively. The tax provisions for 2016, 2015 and 2014 were lower than the amounts expected based on
the federal statutory tax rate primarily due to releases of our deferred tax assets valuation allowance of $96.2 million,
$288.7 million and $87.6 million, respectively, as discussed further below. In 2016, the tax benefit from the valuation
allowance release was partially offset by $17.3 million of income tax expense associated with an increase to our
deferred tax liability for undistributed foreign earnings of a certain foreign subsidiary.

A valuation allowance is established or maintained when, based on currently available information and other factors,
it is more likely than not that all or a portion of the deferred tax assets will not be realized. We regularly assess our
valuation allowance against deferred tax assets on a jurisdiction by jurisdiction basis. We consider all available
positive and negative evidence, including future reversals of temporary differences, projected future taxable income,
tax planning strategies and recent financial results. Significant judgment is required in assessing our ability to generate
revenue, gross profit, operating income and jurisdictional taxable income in future periods.

Edgar Filing: SANMINA CORP - Form 10-K

69



Prior to 2012, based on negative evidence (primarily a cumulative history of operating losses), we had a full valuation
allowance against our net deferred tax assets in the U.S. and certain foreign jurisdictions. Since 2012, we have
released a portion of our U.S. valuation allowances each year in recognition of our improved historical earnings and
increasing future projected earnings. As of October 1, 2016 , we have released all of our U.S. federal valuation
allowance.

We released $96.2 million, $288.7 million and $87.6 million of our valuation allowance attributable to U.S. and
foreign deferred tax assets in 2016, 2015 and 2014, respectively. We reduced the valuation allowance based on
continued improved operating results over the past few years and expectations about generating U.S. taxable income
in future periods.
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Liquidity and Capital Resources 
Year Ended
October 1,
2016

October 3,
2015

September 27,
2014

(In
thousands)

Net cash provided by (used in):
Operating activities $390,116 $174,896 $ 307,382
Investing activities (174,538 ) (102,423 ) (141,890 )
Financing activities (231,421 ) (126,761 ) (103,027 )
Effect of exchange rate changes 1,878 (66 ) 1,267
Increase (decrease) in cash and cash equivalents $(13,965 ) $ (54,354 ) $ 63,732

Key Working Capital Management Measures
As of
October 1,
2016

October 3,
2015

Days sales outstanding (1) 53 56
Inventory turns (2) 6.6 6.3
Days inventory on hand (3) 55 58
Accounts payable days (4) 66 69
Cash cycle days (5) 42 45

(1) Days sales outstanding (a measure of how quickly we collect our accounts receivable), or "DSO", is
calculated as the ratio of average accounts receivable, net, to average daily net sales for the quarter.

(2)Inventory turns (annualized) are calculated as the ratio of four times our cost of sales for the quarter to averageinventory.

(3)Days inventory on hand is calculated as the ratio of average inventory for the quarter to average daily cost of salesfor the quarter.

(4)
Accounts payable days (a measure of how quickly we pay our suppliers), or "DPO", is calculated as the ratio of
365 days to accounts payable turns, in which accounts payable turns is calculated as the ratio of four times our cost
of sales for the quarter to average accounts payable.

(5)Cash cycle days is calculated as days inventory on hand plus days sales outstanding minus accounts payable days.

Cash and cash equivalents were $398.3 million at October 1, 2016 and $412.3 million at October 3, 2015. Our cash
levels vary during any given period depending on the timing of collections from customers and payments to suppliers,
borrowing under credit facilities, repurchases of common stock and other factors. Working capital was $1.0 billion at
October 1, 2016 and $0.9 billion at October 3, 2015.

Net cash provided by operating activities was $390.1 million, $174.9 million and $307.4 million for 2016, 2015 and
2014, respectively. Cash flows from operating activities consists of: (1) net income adjusted to exclude non-cash items
such as depreciation and amortization, deferred income taxes and stock-based compensation expense and (2) changes
in net operating assets, which are comprised of accounts receivable, inventories, prepaid expenses and other assets,
accounts payable, accrued liabilities and other long-term liabilities. Our working capital metrics tend to fluctuate from
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quarter-to-quarter based on factors such as the linearity of our shipments to customers and purchases from suppliers,
customer and supplier mix, and the negotiation of payment terms with customers and suppliers. These fluctuations can
significantly affect our cash flows from operating activities.

During 2016, we generated $311.4 million of cash from net income, excluding non-cash items, and $78.7 million of
cash resulting from the reduction of our net operating assets, resulting primarily from a $95.2 million increase in
accounts payable, partially offset by a $36.9 million increase in accounts receivable. These increases were primarily
due to increased business volume. Our DSO decreased from 56 days at the end of 2015 to 53 days at the end of 2016
and our AP days decreased
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from 69 days at the end of 2015 to 66 days at the end of 2016 due primarily to changes in customer and supplier
payment terms mix.

Net cash used in investing activities was $174.5 million, $102.4 million and $141.9 million for 2016, 2015 and 2014,
respectively. In 2016, we used $120.4 million of cash for capital expenditures, paid $58.9 million in connection with
business combinations and received proceeds of $4.7 million primarily from sales of certain properties. In 2015, we
used $119.1 million of cash for capital expenditures, paid $13.9 million in connection with a business combination
and received proceeds of $30.6 million primarily from sales of certain properties.

Net cash used in financing activities was $231.4 million, $126.8 million and $103.0 million for 2016, 2015 and 2014,
respectively. In 2016, we repurchased $142.2 million of common stock, used $107.4 million of cash for net debt
repayments (primarily a reduction of borrowings under the Cash Flow Revolver) and received $18.2 million of
proceeds from issuances of common stock pursuant to stock option exercises. In 2015, we repurchased $122.8 million
of common stock, used $24.2 million of cash for net debt repayments and received $18.7 million of proceeds from
issuances of common stock pursuant to stock option exercises.

Senior Secured Notes Due 2019 ("Secured Notes"). During the third quarter of 2014, we issued $375 million of
Secured Notes. The Secured Notes mature on June 1, 2019 and bear interest at an annual rate of 4.375%, payable
semi-annually in arrears in cash.

The Secured Notes are senior secured obligations and are fully and unconditionally guaranteed, jointly and severally,
on a senior secured basis by certain of our subsidiaries. The Secured Notes and the guarantees are secured by a
first-priority lien, subject to permitted liens, on certain of our tangible and intangible assets including certain real
property, equipment and intellectual property, and by a second-priority lien on certain assets, including accounts
receivable, inventory and stock of subsidiaries, securing our revolving credit facility.

Secured Debt Due 2017 ("Secured Debt"). During the fourth quarter of 2012, we borrowed $40 million using our
corporate campus as collateral. The Secured Debt bears interest at LIBOR plus a spread or the bank's prime rate plus a
spread. In the first quarter of 2015, we amended the loan agreement to extend the maturity date of the Secured Debt to
December 19, 2017 which, upon approval of the counterparty, may be extended up to two times for a period of one
year for each extension. Principal, together with accrued and unpaid interest, is due on the maturity date. We have the
right to prepay the loans in whole or in part at any time without penalty. As amended, the loan agreement requires us
to comply with a financial covenant if certain conditions exist. None of these conditions existed at October 1, 2016.

Senior Notes Due 2019 ("2019 Notes"). During 2014, we redeemed $400 million of our outstanding 2019 Notes at par
plus a redemption premium and accrued interest and recorded a net loss on extinguishment of debt of $11.8 million,
consisting of redemption premiums of $21.8 million, a write-off of unamortized debt issuance costs of $6.0 million
and third party costs of $0.5 million, partially offset by a $16.5 million credit for the fair value hedge adjustment
associated with the extinguished 2019 Notes.

We redeemed the remaining $100 million of our 2019 Notes at par plus a redemption premium and accrued interest
during the first quarter of 2015. In connection with this redemption, we recorded a net loss on extinguishment of debt
of $2.9 million, consisting of redemption premiums of $5.3 million and a write-off of unamortized debt issuance costs
of $1.4 million, partially offset by a $3.8 million credit for the fair value hedge adjustment related to the extinguished
2019 Notes.

Short-term Debt
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Revolving Credit Facility. During the third quarter of 2015, we replaced our ABL with the Cash Flow Revolver,
which may be increased by an additional $125 million upon obtaining additional commitments from lenders then
party to the Cash Flow Revolver or new lenders. The Cash Flow Revolver expires on May 20, 2020, but may be
terminated by the lenders as early as March 4, 2019 if certain conditions exist.

We incurred $1.8 million of debt issuance costs in connection with this transaction. In addition, $1.0 million of
unamortized debt issuance costs related to the ABL were carried forward and $0.8 million of such costs were
expensed. Accordingly, $2.8 million of debt issuance costs will be amortized to interest expense over the life of the
Cash Flow Revolver.

As of October 1, 2016, $25.0 million of borrowings and $16.8 million of letters of credit were outstanding under the
Cash Flow Revolver and $333.2 million was available to borrow.
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Short-term Borrowing Facilities. As of October 1, 2016, certain of our foreign subsidiaries had a total of $74.2 million
of short-term borrowing facilities, under which no borrowings were outstanding. The majority of these facilities expire
at various dates through the first quarter of 2018.

Debt Covenants

Our Cash Flow Revolver requires us to comply with certain financial covenants. Additionally, the agreement
governing our Secured Debt requires us to comply with a financial covenant if certain conditions exist, none of which
existed as of October 1, 2016.

Our debt agreements contain a number of restrictive covenants, including restrictions on incurring additional debt,
making investments and other restricted payments, selling assets, paying dividends and redeeming or repurchasing
capital stock and debt, subject to certain exceptions. These covenants could constrain our ability to grow our business
through acquisition or engage in other transactions which the covenants could otherwise restrict, including refinancing
our existing debt. In addition, such agreements include covenants requiring, among other things, that we file quarterly
and annual financial statements with the SEC, comply with all laws, pay all taxes and maintain casualty insurance. If
we are not able to comply with all of these covenants, for any reason, some or all of our outstanding debt could
become immediately due and payable and the incurrence of additional debt under our Cash Flow Revolver would not
be allowed, any of which could have a material adverse effect on our liquidity and ability to conduct our business.

As of October 1, 2016, we were in compliance with our covenants.

Other Liquidity Matters

Our Board of Directors has authorized us to repurchase shares of our common stock, subject to a dollar limitation. The
timing of repurchases will depend upon capital needs to support the growth of our business, market conditions and
other factors. Although stock repurchases are intended to increase stockholder value, purchases of shares reduce our
liquidity. We repurchased 6.8 million and 5.8 million shares of our common stock for $141.2 million and $121.2
million in the open market in 2016 and 2015, respectively. As of October 1, 2016, $212.8 million remains available
under programs authorized by the Board of Directors, none of which is subject to an expiration date.

In the ordinary course of business, we are or may become party to legal proceedings, claims and other contingencies,
including environmental, warranty and employee matters and examinations by government agencies. As of October 1,
2016, we had accrued liabilities of $46.0 million related to such matters. We cannot accurately predict the outcome of
these matters or the amount or timing of cash flows that may be required to defend ourselves or to settle such matters
or that these reserves will be sufficient to fully satisfy our contingent liabilities.

As of October 1, 2016, we had a liability of $91.6 million for uncertain tax positions. Our estimate of liabilities for
uncertain tax positions is based on a number of subjective assessments, including the likelihood of a tax obligation
being assessed, the amount of taxes (including interest and penalties) that would ultimately be payable, and our ability
to settle any such obligations on favorable terms. Therefore, the amount of future cash flows associated with uncertain
tax positions may be significantly higher or lower than our recorded liability and we are unable to reliably estimate
when cash settlement may occur.

In 2014, a foreign tax authority completed its audit of our 2006 tax return and issued an assessment challenging
certain of our tax positions. Although we disagreed with the assessment and vigorously contested it through the
appropriate administrative procedures, we made a significant payment to the foreign tax authority during 2015 to
resolve all issues related to this audit. This payment increased income tax expense by a net amount of $15.5 million,
which represents the amount by which the amount paid exceeded our reserve for this uncertain tax position.
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During the second quarter of 2016, we completed two acquisitions for total cash consideration of $90.3 million, of
which $78.0 million has been paid and $12.3 million (plus accreted interest) is payable in 2020.

In connection with a previously completed acquisition we could be required to make additional cash payments of
$18.0 million if certain annual earnings targets are achieved in the next four years.

Our liquidity needs are largely dependent on changes in our working capital, including the extension of trade credit by
our suppliers, investments in manufacturing inventory, facilities and equipment, repayments of obligations under
outstanding indebtedness and repurchases of common stock. Our primary sources of liquidity as of October 1, 2016
consisted of: (1) cash and cash equivalents of $398.3 million; (2) our Cash Flow Revolver, under which $333.2
million, net of outstanding letters of
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credit, was available as of October 1, 2016; (3) our foreign short-term borrowing facilities of $74.2 million, all of
which was available as of October 1, 2016 (an aggregate of $50.5 million of such facilities expires at various dates
through the first quarter of 2018); and (4) cash generated from operations.

In addition, we are actively marketing a portfolio of surplus real estate with an aggregate list price of approximately
$20 million. Proceeds from the sales of properties in this portfolio will provide additional liquidity. However, there
can be no assurance as to the amount that may actually be realized or the exact timing of any such receipts.

We believe our existing cash resources and other sources of liquidity, together with cash generated from operations,
will be sufficient to meet our working capital requirements through at least the next 12 months. Should demand for
our services decrease significantly over the next 12 months or should we experience increases in delinquent or
uncollectible accounts receivable, our cash provided by operations could be adversely impacted.

As of October 1, 2016, 46% of our cash balance was held in the United States. Should we choose or need to remit
cash to the United States from our foreign locations, we may incur tax obligations which would reduce the amount of
cash ultimately available to the United States. We believe that cash held in the United States, together with liquidity
available under our Cash Flow Revolver and cash from foreign subsidiaries that could be remitted to the United States
without tax consequences, will be sufficient to meet our United States liquidity needs for at least the next twelve
months.

Contractual Obligations

The following is a summary of our long-term debt, including interest, and operating lease obligations as of October 1,
2016:

Payments Due by Period

 Contractual Obligations Total
Less
than 1
year

1- 3
years

3-5
years

More
than
5 years

(In thousands)
Long-term debt obligations, including interest $485,177 $20,736 $449,403 $15,038 $—
Operating lease obligations 91,609 22,941 30,148 12,554 25,966
Total contractual obligations $576,786 $43,677 $479,551 $27,592 $25,966

We also have outstanding firm purchase orders with certain suppliers for the purchase of inventory. These purchase
orders are generally short-term in nature. Orders for standard, or catalog, items can typically be canceled with little or
no financial penalty. Our policy regarding non-standard or customized items dictates that such items are only ordered
specifically for customers who have contractually assumed liability for the inventory. In addition, a substantial portion
of catalog items covered by our purchase orders are procured for specific customers based on their purchase orders or
a forecast under which the customer has contractually assumed liability for such material. Accordingly, the amount of
liability from purchase obligations under these purchase orders is not expected to be significant or meaningful. Lastly,
pursuant to arrangements under which vendors consign inventory to us, we may be required to purchase such
inventory after a certain period of time. To date, we have not been required to purchase a significant amount of
inventory pursuant to these time limitations.

As of October 1, 2016, we were unable to reliably estimate when cash settlements with taxing authorities may occur
with respect to our unrecognized tax benefits of $91.6 million. Additionally, we have provided guarantees to various
third parties in the form of letters of credit totaling $16.8 million as of October 1, 2016. The letters of credit cover
various guarantees including workers' compensation claims and customs duties. Lastly, we have defined benefit
pension plans with an underfunded amount of $38.4 million at October 1, 2016. We will be required to provide

Edgar Filing: SANMINA CORP - Form 10-K

77



additional funding to these plans in the future if our returns on plan assets are not sufficient to meet our funding
obligations. None of the amounts described in this paragraph are included in the table above. 

Off-Balance Sheet Arrangements

As of October 1, 2016, we did not have any off-balance sheet arrangements, as defined in Item 303(a)(4)(ii) of
Regulation S-K promulgated by the SEC, that have or are reasonably likely to have a current or future effect on our
financial condition, changes in our financial condition, revenues, or expenses, results of operations, liquidity, capital
expenditures, or capital resources that is material to investors.
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Quarterly Results (Unaudited)

The following tables contain selected unaudited quarterly financial data for 2016 and 2015. In management's opinion,
the unaudited data has been prepared on the same basis as the audited information and includes all adjustments
(consisting only of normal recurring adjustments) necessary for a fair statement of the data for the periods presented.
Our results of operations have varied and may continue to fluctuate significantly from quarter to quarter. The results
of operations in any period should not be considered indicative of the results to be expected from any future period.

Year ended October 1, 2016

First Quarter Second
Quarter Third Quarter FourthQuarter

(In thousands, except per share data)
Net sales $1,534,714 $1,611,174 $1,669,474 $1,665,819
Gross profit $123,638 $136,712 $126,661 $127,271
Gross margin 8.1 % 8.5 % 7.6 % 7.6 %
Operating income $54,053 $61,099 $54,583 $55,050
Operating margin 3.5 % 3.8 % 3.3 % 3.3 %
Net income $27,138 $30,361 $29,534 $100,805 (2)
Basic net income per share $0.35 $0.40 0.40 $1.37
Diluted net income per share $0.33 $0.39 0.38 $1.30

Year ended October 3, 2015

First Quarter Second
Quarter Third Quarter FourthQuarter (1)

(In thousands, except per share data)
Net sales $1,671,162 $1,527,530 $1,539,271 $1,636,578
Gross profit $126,346 $115,263 $120,562 $121,685
Gross margin 7.6 % 7.5 % 7.8 % 7.4 %
Operating income $53,480 $49,652 $47,283 $52,686
Operating margin 3.2 % 3.3 % 3.1 % 3.2 %
Net income $22,656 $14,748 $24,475 $315,382 (2)
Basic net income per share $0.27 $0.18 $0.30 $3.95
Diluted net income per share $0.26 $0.17 $0.29 $3.78

(1)Fiscal 2015 was a 53-week year compared to 2016, with the extra week in the fourth fiscal quarter of 2015.

(2)

During the fourth quarter of 2016 and 2015, we concluded that it was more likely than not that we would be able to
realize the benefit of our deferred tax assets in the future. As a result, we released $96.2 million and $287.4 million
of the valuation allowance attributable to certain U.S. and foreign deferred tax assets and net operating losses in
2016 and 2015, respectively.
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Item 7A.   Quantitative and Qualitative Disclosures about Market Risk

Interest Rate Risk

Our primary exposure to market risk for changes in interest rates relates to certain of our outstanding long-term debt
obligations and our revolving credit facility. As of October 1, 2016, $40.0 million of our debt bears interest at a
floating rate. Additionally, the interest rate we pay for borrowings under our $375 million short-term revolving credit
facility is determined at the time of borrowing based on a floating index. Therefore, although we can elect to fix the
interest rate at the time of borrowing, the facility does expose us to market risk for changes in interest rates. An
immediate 10 percent change in interest rates would not have a significant impact on our results of operations.

Foreign Currency Exchange Risk

We transact business in foreign currencies. Our foreign exchange policy requires that we take certain steps to limit our
foreign exchange exposures resulting from certain assets and liabilities and forecasted cash flows. However, our
policy does not require us to hedge all foreign exchange exposures. Furthermore, our foreign currency hedges are
based on forecasted transactions and estimated balances, the amount of which may differ from that actually incurred.
As a result, we can experience foreign exchange gains and losses in our results of operations.

Our primary foreign currency cash flows are in certain Asian and European countries, Israel, Brazil and Mexico. We
enter into short-term foreign currency forward contracts to hedge currency exposures associated with certain monetary
assets and liabilities denominated in non-functional currencies. These contracts generally have maturities of up to two
months, although we currently have a four-year contract that hedges a non-functional currency denominated note
payable due in 2020. These forward contracts are not designated as part of a hedging relationship for accounting
purposes. All outstanding foreign currency forward contracts are marked-to-market at the end of the period with
unrealized gains and losses included in other income (expense), net, in the consolidated statements of income. As of
October 1, 2016, we had outstanding foreign currency forward contracts to exchange various foreign currencies for
U.S. dollars in the aggregate notional amount of $313.6 million.

We also utilize foreign currency forward contracts to hedge certain operational (“cash flow”) exposures resulting from
changes in foreign currency exchange rates. Such exposures result from (1) forecasted sales denominated in currencies
other than those used to pay for materials and labor, (2) forecasted non-functional currency labor and overhead
expenses, (3) forecasted non-functional currency operating expenses, and (4) anticipated capital expenditures
denominated in a currency other than the functional currency of the entity making the expenditures. These contracts
may be up to twelve months in duration and are designated as cash flow hedges for accounting purposes. The effective
portion of changes in the fair value of the contracts is recorded in stockholders' equity as a separate component of
accumulated other comprehensive income and recognized in earnings when the hedged item affects earnings. We had
forward contracts related to cash flow hedges in various foreign currencies in the aggregate notional amount of $110.2
million as of October 1, 2016.

The net impact of an immediate 10 percent change in exchange rates would not be material to our consolidated
financial statements, provided we accurately forecast and estimate our foreign currency exposure. If such forecasts are
materially inaccurate, we could incur significant gains or losses.

Item 8.   Financial Statements and Supplementary Data

The information required by this item is included below and incorporated by reference from the financial statement
schedule included in “Part IV-Item 15(a)(2)” and the selected quarterly financial data referred to in
“Part II-Item 7-Management's Discussion and Analysis of Financial Condition and Results of Operations-Quarterly
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Report of Independent Registered Public Accounting Firm

To the Board of Directors and Stockholders of Sanmina Corporation

In our opinion, the consolidated balance sheet as of October 1, 2016 and the related statements of income,
comprehensive income, stockholders' equity and cash flows for the year then ended present fairly, in all material
respects, the financial position of Sanmina Corporation and its subsidiaries as of October 1, 2016, and the results of
their operations and their cash flows for the year ended October 1, 2016 in conformity with accounting principles
generally accepted in the United States of America. In addition, in our opinion, the financial statement schedule for
the year ended October 1, 2016 listed in the index appearing under Item 15(a)(2) presents fairly, in all material
respects, the information set forth therein when read in conjunction with the related consolidated financial statements.
Also in our opinion, the Company maintained, in all material respects, effective internal control over financial
reporting as of October 1, 2016, based on criteria established in Internal Control - Integrated Framework (2013) issued
by the Committee of Sponsoring Organizations of the Treadway Commission (COSO). The Company's management
is responsible for these financial statements and financial statement schedule, for maintaining effective internal control
over financial reporting and for its assessment of the effectiveness of internal control over financial reporting,
included in Management's Report on Internal Control Over Financial Reporting appearing under Item 9A. Our
responsibility is to express opinions on these financial statements, on the financial statement schedule, and on the
Company's internal control over financial reporting based on our integrated audit. We conducted our audit in
accordance with the standards of the Public Company Accounting Oversight Board (United States). Those standards
require that we plan and perform the audit to obtain reasonable assurance about whether the financial statements are
free of material misstatement and whether effective internal control over financial reporting was maintained in all
material respects. Our audit of the financial statements included examining, on a test basis, evidence supporting the
amounts and disclosures in the financial statements, assessing the accounting principles used and significant estimates
made by management, and evaluating the overall financial statement presentation. Our audit of internal control over
financial reporting included obtaining an understanding of internal control over financial reporting, assessing the risk
that a material weakness exists, and testing and evaluating the design and operating effectiveness of internal control
based on the assessed risk. Our audit also included performing such other procedures as we considered necessary in
the circumstances. We believe that our audit provides a reasonable basis for our opinions.

As discussed in Note 8 to the consolidated financial statements, the Company changed the manner in which it
classifies deferred tax assets and liabilities in 2016.

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding
the reliability of financial reporting and the preparation of financial statements for external purposes in accordance
with generally accepted accounting principles. A company’s internal control over financial reporting includes those
policies and procedures that (i) pertain to the maintenance of records that, in reasonable detail, accurately and fairly
reflect the transactions and dispositions of the assets of the company; (ii) provide reasonable assurance that
transactions are recorded as necessary to permit preparation of financial statements in accordance with generally
accepted accounting principles, and that receipts and expenditures of the company are being made only in accordance
with authorizations of management and directors of the company; and (iii) provide reasonable assurance regarding
prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s assets that could have
a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements.
Also, projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become
inadequate because of changes in conditions, or that the degree of compliance with the policies or procedures may
deteriorate.
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As described in Management’s Report on Internal Control Over Financial Reporting, management has excluded two
businesses, consisting of a storage software provider and a Malaysian manufacturing facility, from its assessment of
the effectiveness of its internal control over financial reporting as of October 1, 2016 because they were acquired by
the Company in purchase business combinations during 2016. We have also excluded these two businesses from our
audit of internal control over financial reporting. These businesses, in the aggregate, constituted 2.8% of the
Company's consolidated total assets as of October 1, 2016 and generated 5.2% of the Company's consolidated net
sales for the year ended October 1, 2016.

/s/ PricewaterhouseCoopers LLP

San Jose, California 
November 18, 2016
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Report of Independent Registered Public Accounting Firm

The Board of Directors and Stockholders
Sanmina Corporation:
We have audited the accompanying consolidated balance sheet of Sanmina Corporation and subsidiaries as of October
3, 2015, and the related consolidated statements of income, comprehensive income, stockholders’ equity, and cash
flows for each of the years in the two-year period ended October 3, 2015. In connection with our audits of the
consolidated financial statements, we also have audited the consolidated financial statement schedule of valuation and
qualifying accounts for each of the years in the two-year period ended October 3, 2015 as set forth under Item 15.
These consolidated financial statements and financial statement schedule are the responsibility of the Company’s
management. Our responsibility is to express an opinion on these consolidated financial statements and financial
statement schedule based on our audits.
We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board
(United States). Those standards require that we plan and perform the audit to obtain reasonable assurance about
whether the financial statements are free of material misstatement. An audit includes examining, on a test basis,
evidence supporting the amounts and disclosures in the financial statements. An audit also includes assessing the
accounting principles used and significant estimates made by management, as well as evaluating the overall financial
statement presentation. We believe that our audits provide a reasonable basis for our opinion.
In our opinion, the consolidated financial statements referred to above present fairly, in all material respects, the
financial position of Sanmina Corporation and subsidiaries as of October 3, 2015, and the results of their operations
and their cash flows for each of the years in the two-year period ended October 3, 2015, in conformity with
U.S. generally accepted accounting principles. Also, in our opinion, the related financial statement schedule for each
of the years in the two-year period ended October 3, 2015, when considered in relation to the basic consolidated
financial statements taken as a whole, presents fairly, in all material respects, the information set forth therein.

/s/ KPMG LLP
Santa Clara, California
November 19, 2015
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SANMINA CORPORATION

CONSOLIDATED BALANCE SHEETS

As of
October 1,
2016

October 3,
2015

(In thousands, except
par value)

ASSETS
Current assets:
Cash and cash equivalents $398,288 $412,253
Accounts receivable, net of allowances of $15,081 and $13,439 as of October 1, 2016 and
October 3, 2015, respectively 973,680 936,952

Inventories 946,239 918,728
Prepaid expenses and other current assets 57,445 55,047
Total current assets 2,375,652 2,322,980
Property, plant and equipment, net 617,524 590,844
Deferred income tax assets, net 514,314 497,605
Other 117,732 81,835
Total assets $3,625,222 $3,493,264
LIABILITIES AND STOCKHOLDERS' EQUITY
Current liabilities:
Accounts payable $1,121,135 $1,035,323
Accrued liabilities 124,386 111,416
Accrued payroll and related benefits 127,326 120,402
Short-term debt, including current portion of long-term debt 28,416 113,416
Total current liabilities 1,401,263 1,380,557
Long-term liabilities:
Long-term debt 434,059 423,949
Other 180,097 168,287
Total long-term liabilities 614,156 592,236
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