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PART I

Forward-Looking Statements
We make statements in this Annual Report on Form 10-K that are forward-looking statements, which are usually
identified by the use of words such as “anticipates,” “believes,” “expects,” “intends,” “may,” “might,” “plans,” “estimates,” “projects,”
“seeks,” “should,” “will,” “result,” and variations of such words or similar expressions. Our forward-looking statements reflect
our current views about our plans, intentions, expectations, strategies and prospects, which are based on the
information currently available to us and on assumptions we have made. Although we believe that our plans,
intentions, expectations, strategies and prospects as reflected in or suggested by our forward-looking statements are
reasonable, we can give no assurance that our plans, intentions, expectations, strategies or prospects will be attained or
achieved and you should not place undue reliance on these forward-looking statements. Furthermore, actual results
may differ materially from those described in the forward-looking statements and may be affected by a variety of risks
and factors including, without limitation:
•the competitive environment in which we operate;

•real estate risks, including fluctuations in real estate values and the general economic climate in local markets andcompetition for tenants in such markets;
•decreased rental rates or increasing vacancy rates;
•potential defaults on or non-renewal of leases by tenants;
•potential bankruptcy or insolvency of tenants;
•acquisition risks, including failure of such acquisitions to perform in accordance with expectations;
•the timing of acquisitions and dispositions;
•potential natural disasters such as earthquakes, wildfires or floods;
•the consequence of any future security alerts and/or terrorist attacks;
•national, international, regional and local economic conditions;
•the general level of interest rates;

•
potential changes in the law or governmental regulations that affect us and interpretations of those laws and
regulations, including changes in real estate and zoning or real estate investment trust (“REIT”) tax laws, and potential
increases in real property tax rates;

•
financing risks, including the risks that our cash flows from operations may be insufficient to meet required payments
of principal and interest and we may be unable to refinance our existing debt upon maturity or obtain new financing
on attractive terms or at all;

• lack of or insufficient amounts of
insurance;

•our failure to complete acquisitions;
•our failure to successfully integrate acquired properties;
•our ability to qualify and maintain our qualification as a REIT;
•our ability to maintain our current investment grade rating by Fitch;

•litigation, including costs associated with prosecuting or defending pending or threatened claims and any adverseoutcomes; and

• possible environmental liabilities, including costs, fines or penalties that may be incurred due to necessary
remediation of contamination of properties presently owned or previously owned by us.

Accordingly, there is no assurance that our expectations will be realized. Except as otherwise required by the U.S.
federal securities laws, we disclaim any obligations or undertaking to publicly release any updates or revisions to any
forward-looking statement contained herein (or elsewhere) to reflect any change in our expectations with regard
thereto or any change in events, conditions or circumstances on which any such statement is based. The reader should
review carefully our financial statements and the notes thereto, as well as Item 1A. entitled “Risk Factors” in this report.

1
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Item 1. Business
Company Overview
References to “we,” “our,” “us,” “our company,” or “the Company” refer to Rexford Industrial Realty, Inc., a Maryland
corporation, together with our consolidated subsidiaries, including Rexford Industrial Realty, L.P., a Maryland limited
partnership, of which we are the sole general partner and which we refer to in this report as our Operating Partnership.
We are a self-administered and self-managed full-service REIT focused on owning, operating and acquiring industrial
properties in Southern California infill markets. Our goal is to generate attractive risk-adjusted returns for our
stockholders by providing superior access to industrial property investments in Southern California infill markets.
We were formed as a Maryland corporation on January 18, 2013 and Rexford Industrial Realty, L.P. (the “Operating
Partnership”), of which we are the sole general partner, was formed as a Maryland limited partnership on January 18,
2013. Through our controlling interest in our Operating Partnership and its subsidiaries, we own, manage, lease,
acquire and develop industrial real estate primarily located in Southern California infill markets, and from time to
time, acquire or provide mortgage debt secured by industrial property.  As of December 31, 2016, our consolidated
portfolio consisted of 136 properties with approximately 15.0 million rentable square feet.  In addition, we currently
manage an additional 19 properties with approximately 1.2 million rentable square feet.
We have elected to be taxed as a REIT under the Internal Revenue Code of 1986, as amended (the “Code”) commencing
with our taxable year ending December 31, 2013. We are generally not subject to federal taxes on our income to the
extent we distribute our income to our shareholders and maintain our qualification as a REIT.
Business Objectives and Growth Strategies  
Our primary business objective is to generate attractive risk-adjusted returns for our stockholders through dividends
and capital appreciation. We believe that pursuing the following strategies will enable us to achieve this objective:
Internal Growth through Intensive, Value-Add Asset Management.  
We employ an intensive asset management strategy that is designed to increase cash flow and occupancy from our
properties. Our strategy includes proactive renewal of existing tenants, re-tenanting to achieve higher rents, and
repositioning industrial property by renovating, modernizing or increasing functionality to increase cash flow and
value. For example, we sometimes convert formerly single-tenant properties to multi-tenant occupancy to capitalize
upon the higher per square foot rents generated by smaller spaces in our target markets in addition to adding or
improving loading and increasing fire, life-safety and building operating systems, among other value-add initiatives.
We believe that by undertaking such conversions or other functional enhancements, we can position our properties to
attract a larger universe of potential tenants, increase occupancy, tenant quality and rental rates. We also believe that
multi-tenant properties, as well as single mid-size buildings, help to limit our exposure to tenant default risk and to
diversify our sources of cash flow.  Additionally, our proactive approach to leasing and asset management is driven by
our in-house leasing department and team of portfolio and property managers who maintain direct, day-to-day
relationships and dialogue with our tenants, which we believe enhances recurring cash flow and reduces periods of
vacancy.
External Growth through Acquisitions.
We continue to grow our portfolio through disciplined acquisitions in prime Southern California infill markets. We
believe that our relationship-, data- and event-driven research allows us to identify and exploit asset mispricing and
market inefficiencies.  We seek to acquire assets with value-add opportunities to increase their cash flow and asset
values, often targeting off-market or lightly marketed transactions where our execution abilities and market credibility
encourage owners to sell assets to us at what we consider pricing that is more favorable than heavily marketed
transactions. We also seek to source transactions from owners with generational ownership shift, fund divestment,
sale-leaseback/corporate surplus, maturing loans, some facing liquidity needs or financial stress, including loans that
lack economical refinancing options. We also believe our deep market presence and relationships may enable us to
selectively acquire assets in marketed transactions that may be difficult to access for less focused buyers.
Competitive Strengths
We believe that our investment strategy and operating model distinguishes us from other owners, operators and
acquirers of industrial real estate in several important ways, including the following:
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Focus on Industrial Assets in Southern California’s Infill Market: We intend to continue our core strategy of owning
and operating industrial properties within Southern California’s infill regions.  Infill markets are considered
high-barrier-to entry markets with scarcity of vacant or developable land and high concentrations of people, jobs,
housing, income, wages and consumption. We believe Southern California’s infill industrial property market is the
largest, most fragmented industrial market in the nation, demonstrating favorable long-term tenant demand
fundamentals in the face of an ongoing scarcity and diminishment of supply. We have a portfolio of interests in 136
properties totaling approximately 15.0 million square feet, which are all located in Southern California infill markets.
Diversified Tenant Mix: Our portfolio is leased to a broad tenant base, drawn from diverse industry sectors. We
believe that this diversification reduces our exposure to tenant default risk and earnings volatility. As of December 31,
2016, we had 1,266 leases, with no single tenant accounting for more than 1.7% of our total annualized base rent.  Our
portfolio is also geographically diversified within the Southern California market across the following submarkets:
Los Angeles (45%); Orange County (16%); San Diego (15%); San Bernardino (13%); Ventura (11%).
Superior Access to Deal Flow: We believe that we enjoy superior access to value-add, off-market, lightly marketed
and marketed acquisition opportunities, many of which are difficult for competing investors to access. Off-market and
lightly marketed transactions are characterized by a lack of a formal marketing process and a lack of widely
disseminated marketing materials. Marketed transactions are often characterized by extensive buyer competition,
making such transactions difficult to close on for less-focused investors. As we are principally focused on the
Southern California market, our executive management and acquisition teams have developed and maintain a deep,
broad network of relationships among key market participants, including property brokers, lenders, owners and
tenants. We employ an extensive broker marketing, incentives and loyalty program. We also utilize data-driven and
event-driven analytics and primary research to identify and pursue events and circumstances, including below-market
leased properties, properties experiencing functional obsolescence, generational ownership changes, and financial
stress related to properties, owners, lenders, and tenants, that tend to generate early access to emerging investment
opportunities.
Vertically Integrated Platform: We are a full-service real estate operating company, with substantial in-house
capabilities in all aspects of our business. Our platform includes experienced in-house teams focused on acquisitions,
analytics and underwriting, asset management and repositioning, property management, sales and leasing,
construction management, as well as finance, accounting, legal and human relations departments.
Value-Add Repositioning and Redevelopment Expertise: Our in-house redevelopment and construction management
team employs an entrepreneurial approach to redevelopment and repositioning activities that are designed to increase
the functionality, cash flow and value of our properties. These activities include converting large underutilized spaces
into a series of smaller and more functional spaces, building generic industrial space that appeals to a wide range of
tenants, adding additional square footage and modernizing properties by, among other things, upgrading fire,
life-safety and building operating systems, resolving functional obsolescence, adding or enhancing loading areas and
truck access and making certain other accretive improvements.
Growth-Oriented, Flexible and Conservative Capital Structure: Our capital structure provides us with the resources,
financial flexibility and the capacity to support the future growth of our business. Since our initial public offering, we
have raised capital through three public offerings of our common stock, one public offering of preferred stock and
most recently, through sales of common stock under our at-the-market equity offering program (“ATM Program”). As
of the filing date of this Annual Report on Form 10-K, we have sold $13.2 million of our common stock under the
ATM Program, leaving us with the capacity to issue up to $111.8 million of additional shares. On February 14, 2017,
we amended our $300 million credit facility by entering into the Amended Credit Agreement (as defined below)
which, amongst other matters, increased the borrowing capacity of our unsecured revolving credit facility from $200
million (the “Prior Revolver”) to $350 million. As of the filing date of this Annual Report on Form 10-K, we had
borrowings of $15 million outstanding under the unsecured revolving credit facility, leaving $335 million available.
The Amended Credit Agreement has an accordion feature that permits us to request additional lender commitments up
to an additional $550 million, subject to certain conditions. As of December 31, 2016, our ratio of net debt to total
market capitalization was 22.6%.
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Competition
In acquiring our target properties, we compete with other public industrial property sector REITs, income oriented
non-traded REITs, private real estate fund managers and local real estate investors and developers, some of which
have greater financial resources or other competitive advantages than we do. Such competition may result in an
increase in the amount we must pay to acquire a property or may require us to forgo an investment in properties which
would otherwise meet our investment criteria. We also face significant competition in leasing available properties to
prospective tenants and in re-leasing space to existing tenants. As a result, we may have to provide rent concessions,
incur expenses for tenant improvements or offer other inducements to enable us to timely lease vacant space, all of
which may have an adverse impact on our results of operations.
Insurance
We carry commercial property, liability, environmental and terrorism coverage on all the properties in our portfolio
under a blanket insurance policy. In addition, we hold other environmental policies for certain properties with known
environmental conditions that provides for additional coverage for potential environmental liabilities, subject to the
policy’s coverage conditions and limitations. Generally, we do not carry insurance for certain types of extraordinary
losses, including, but not limited to, losses caused by floods (unless the property is located in a flood plan),
earthquakes, riots, war and wildfires. Substantially all of our properties are located in areas that are subject to
earthquakes and are not currently insured against such an event (either with a blanket policy or individual property
policies). However, seismic risks are evaluated for all properties during acquisition by a qualified structural engineer.
The engineer evaluates the conditions of the physical structure as well as the known geological features in the area to
create a statistical analysis of the site. To the extent that the engineer identifies a property with weaknesses that
contribute to a high statistical risk, the property will generally be structurally retrofitted to reduce the statistical risk to
an acceptable level. In addition to the aforementioned proactive retrofitting of buildings, we will continue to monitor
third-party earthquake insurance pricing and conditions and may consider obtaining third-party coverage if and when
we deem it cost effective.
Segment and Geographic Financial Information
We manage our operations on an aggregated, single segment basis for purposes of assessing performance and making
operating decisions and, accordingly, we have only one reporting and operating segment.
All of our business is conducted in Southern California. For information about our revenues, long-lived assets and
other financial information, see our consolidated financial statements included in this report and “Item 7. Management’s
Discussion and Analysis of Financial Condition and Results of Operations—Results of Operations.”
Employees
As of December 31, 2016, we employed 90 full-time employees. We believe that relations with our employees are
good. None of our employees are represented by a labor union.
Principal Executive Offices
Our principal executive offices are located 11620 Wilshire Boulevard, Suite 1000, Los Angeles, California 90025
(telephone 310-966-1680). We believe that our current facilities are adequate for our present and future operations.
Available Information
We file our Annual Report on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K,
Proxy Statements, Information Statements and amendments to those reports filed or furnished pursuant to
Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended (the “Exchange Act”) with the
U.S. Securities and Exchange Commission (the “SEC”). The public may read and copy any materials we file with the
SEC at the SEC’s Public Reference Room at 100 F Street, NE.; Washington, DC 20549.  The public may obtain
information on the Public Reference Room by calling the SEC at 1-800-SEC-0330. The SEC maintains a website that
contains reports, proxy details and other information regarding issuers that file electronically with the SEC at
http://www.sec.gov.
Our website address is http://www.rexfordindustrial.com. We make available on our website, free of charge, our
Annual Report on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K, Proxy Statements,
Information Statements and amendments to those reports filed or furnished pursuant to Section 13(a) or 15(d) of the
Exchange Act as soon as reasonably practicable after such materials are electronically filed with, or furnished to, the
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Our board of directors maintains charters for each of its committees and has adopted a written set of corporate
governance guidelines and a code of business conduct and ethics applicable to independent directors, executive
officers, employees and agents, each of which is available for viewing on our website at
http://www.rexfordindustrial.com under the heading “Investor Relations—Company Information—Governance Documents.”
Website addresses referred to in this Annual Report on Form 10-K are not intended to function as hyperlinks, and the
information contained on our website is not incorporated into, and does not form a part of this Annual Report on
Form 10-K or any other report or documents we file with or furnish to the SEC.
Regulation
General
Our properties are subject to various laws, ordinances and regulations, including regulations relating to common areas
and fire and safety requirements. We believe that we have the necessary permits and approvals to operate each of our
properties.
Americans with Disabilities Act
Our properties must comply with Title III of the Americans with Disabilities Act of 1990, as amended (the “ADA”) to
the extent that such properties are “public accommodations” as defined under the ADA. Under the ADA, all public
accommodations must meet federal requirements related to access and use by disabled persons. The ADA may require
removal of structural barriers to access by persons with disabilities in certain public areas of our properties where such
removal is readily achievable. Although we believe that the properties in our portfolio in the aggregate substantially
comply with present requirements of the ADA, and we have not received any notice for correction from any
regulatory agency, we have not conducted a comprehensive audit or investigation of all of our properties to determine
whether we are in compliance and therefore we may own properties that are not in compliance with current ADA
standards.
ADA compliance is dependent upon the tenant’s specific use of the property, and as the use of a property changes or
improvements to existing spaces are made, we will take steps to ensure compliance. Noncompliance with the ADA
could result in additional costs to attain compliance, imposition of fines by the U.S. government or an award of
damages plus attorney’s fees to private litigants. The obligation to make readily achievable accommodations is an
ongoing one, and we will continue to assess our properties and make alterations to achieve compliance as deemed
commercially reasonable.
Environmental Matters
The properties that we acquire are subject to various federal, state and local environmental laws. Under these laws,
courts and government agencies have the authority to require us, to the extent we own a contaminated property, to
clean up the property, even if we did not know of or were not responsible for the contamination. These laws also apply
to persons who owned a property at the time it became contaminated and, therefore, it is possible we could incur these
costs even after we sell some of the properties we acquire. In addition to the costs of cleanup, environmental
contamination can affect the value of a property and, therefore, an owner’s ability to borrow using the property as
collateral or to sell the property. Under applicable environmental laws, courts and government agencies also have the
authority to require that a person who sent waste to a waste disposal facility, such as a landfill or an incinerator, pay
for the clean-up of that facility if it becomes contaminated and threatens human health or the environment.
Furthermore, various court decisions have established that third parties may recover damages for injury caused by
property contamination. For instance, a person exposed to asbestos at a property may seek to recover damages if he or
she suffers injury from the asbestos. Lastly, some of these environmental laws restrict the use of a property or place
conditions on various activities. An example would be laws that require a business using chemicals to manage them
carefully and to notify local officials that the chemicals are being used.
We could be responsible for any of the costs discussed above, which have the potential to be very significant. The
costs to clean up a contaminated property, to defend against a claim or to comply with environmental laws could be
material and could adversely affect the funds available for distribution to our stockholders. To mitigate some of the
environmental risk, our properties are covered by a blanket environmental insurance policy. In addition, we hold other
environmental policies for certain properties with known environmental conditions that provides for additional
coverage for potential environmental liabilities. These policies, however, are subject to certain limits, deductibles and
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governed by nationally recognized American Society for Testing and Materials (ASTM) standards and typically
conducted by licensed environmental scientists. Phase I investigations commonly include a physical walk-through of
the property in addition to a file review of the site. The file review includes creating a known operating history of the
site. This includes but is not limited to inquiries with local governmental agencies as well as reviewing historical
aerial reviews. If the consultant identifies any unexplained Recognized Environmental Concerns (“REC”) then the
consultant typically recommends further investigation, usually through specific invasive property tests. This additional
round of investigation is commonly referred to as a “Phase II”. Invasive testing may or may not include air, soil, soil
vapor or ground water sampling. Additionally, it may or may not include an asbestos and/or lead based paint survey.
Depending on the results of the initial Phase II investigation, the consultant may recommend further Phase II
investigations, or if satisfied with the results, the consultant may decide the initial REC identified is no longer a
concern. We generally expect to continue to obtain a Phase I or similar environmental site assessments by independent
environmental consultants on each property prior to acquiring it. However, these environmental assessments may not
reveal all environmental costs that might have a material adverse effect on our business, assets and results of
operations or liquidity and may not identify all potential environmental liabilities.
We can make no assurances that (1) future laws, ordinances or regulations will not impose material environmental
liabilities on us, or (2) the current environmental condition of our properties will not be affected by tenants, the
condition of land or operations in the vicinity of our properties (such as releases from underground storage tanks), or
by third parties unrelated to us.
Item 1A. Risk Factors
Set forth below are some (but not all) of the factors that could adversely affect our performance and financial
condition. Moreover, we operate in a highly competitive and rapidly changing environment. New risk factors emerge
from time to time, and it is not possible for us to predict all such risk factors, nor can it assess the impact of all such
risk factors on our business or the extent to which any factor, or combination of factors, may cause actual results to
differ materially from those contained in any forward-looking statements. Given these risks and uncertainties,
investors should not place undue reliance on forward-looking statements as a prediction of actual results.
We believe the following risks are material to our stockholders. You should carefully consider the following factors in
evaluating our company, our properties and our business. The occurrence of any of the following risks could adversely
affect our results of operations, cash flows and our ability to pay distributions on, and the per share trading price of,
our common stock and might cause our stockholders to lose all or part of their investment. For purposes of this
section, the term “stockholders” means the holders of shares of our common stock.
Risks Related to Our Business and Operations
Our portfolio of properties is concentrated in the industrial real estate sector, and our business would be adversely
affected by an economic downturn in that sector.
Our properties are concentrated in the industrial real estate sector. This concentration exposes us to the risk of
economic downturns in this sector to a greater extent than if our business activities included a more significant portion
of other sectors of the real estate industry.
Our portfolio of properties is dependent upon regional and local economic conditions and is geographically
concentrated in Southern California infill markets, which causes us to be especially susceptible to adverse
developments in those markets.
All of our properties are located in Southern California, which may expose us to greater or lesser economic risks than
if we owned a more geographically diverse portfolio. We are particularly susceptible to adverse economic or other
conditions in Southern California (such as periods of economic slowdown or recession, business layoffs or
downsizing, industry slowdowns, relocations of businesses, increases in real estate and other taxes and the cost of
complying with governmental regulations or increased regulation), as well as to natural disasters that occur in this
market (such as earthquakes, wild fires and other events). Most of our properties are located in areas known to be
seismically active. Our properties are not currently insured against earthquakes (either with a blanket policy or
individual property policies). Even if we obtain earthquake insurance in the future, the amount of our coverage may
not be sufficient to fully cover losses from earthquakes and associated disasters.  The Southern California market has
experienced downturns in past years. Any future downturns in the Southern California economy could impact our
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affected if competing properties are built in the Southern California market. In addition, the State of California is
regarded as more litigious and more highly regulated and taxed than many other states, all of which may reduce
demand for industrial space in California and may make it more costly to operate our business. Any adverse economic
or real estate developments in the Southern California market, or any decrease in demand for industrial space resulting
from the regulatory environment, business climate or energy or fiscal problems, could adversely impact us and our
stockholders.
Our properties are concentrated in certain industries that make us susceptible to adverse events with respect to those
industries.
Our properties are concentrated in certain industries, which, as of December 31, 2016, included the following (and
accounted for the percentage of our total annualized base rent indicated): Warehousing (24.7%); Wholesale Trade
(17.5%); Manufacturing (12.8%); Professional, Scientific, and Technical Services (7.4%); and Retail Trade (6.5%).
Any downturn in one or more of these industries, or in any other industry in which we may have a significant
concentration now or in the future, could adversely affect our tenants who are involved in such industries. If any of
these tenants is unable to withstand such downturn or is otherwise unable to compete effectively in its business, it may
be forced to declare bankruptcy, fail to meet its rental obligations, seek rental concessions or be unable to enter into
new leases, which could materially and adversely affect us.
Our debt level reduces cash available for distribution and may expose us to the risk of default under our debt
obligations.
Payments of principal and interest on borrowings may leave us with insufficient cash resources to operate our
properties or to pay the dividends necessary to maintain our REIT qualification. Our level of debt and the limitations
imposed on us by our debt agreements could have significant adverse consequences, including the following:
•our cash flow may be insufficient to meet our required principal and interest payments;

•we may be unable to borrow additional funds as needed or on favorable terms, which could, among other things,adversely affect our ability to meet operational needs;

•we may be unable to refinance our indebtedness at maturity or the refinancing terms may be less favorable than theterms of our original indebtedness;

•we may be forced to dispose of one or more of our properties, possibly on unfavorable terms or in violation of certaincovenants to which we may be subject;

•we may violate restrictive covenants in our loan documents, which would entitle the lenders to accelerate our debtobligations and in some cases commence foreclosure proceedings on one or more of our properties; and
•our default under any loan with cross default provisions could result in a default on other indebtedness.
Any loan defaults or property foreclosures may impact our ability to access capital in the future on favorable terms or
at all, as well as our relationships with and/or perception among lenders, investors, tenants, brokers, analysts, vendors,
employees and other parties. Furthermore, foreclosures could create taxable income without accompanying cash
proceeds, which could hinder our ability to meet the REIT distribution requirements imposed by the Code. See
“Management’s Discussion and Analysis of Financial Condition and Results of Operations—Factors That May Influence
Future Results of Operations.”
We may be unable to renew leases, lease vacant space or re-lease space as leases expire.
As of December 31, 2016, 8.2% of the rentable square footage of our portfolio was available for lease and leases
representing 4.4% of the rentable square footage of our portfolio expired on December 31, 2016. In addition, leases
representing 16.3% and 12.6% of the rentable square footage of the properties in our portfolio will expire in 2017 and
2018. We cannot assure you that our leases will be renewed or that our properties will be re-leased at rental rates equal
to or above the current average rental rates or that we will not offer substantial rent abatements, tenant improvements,
early termination rights or below-market renewal options to attract new tenants or retain existing tenants. If the rental
rates for our properties decrease, or if our existing tenants do not renew their leases or we do not re-lease a significant
portion of our available space and space for which leases will expire, our financial condition, results of operations,
cash flows and our ability to pay distributions on, and the per share trading price of, our common stock could be
adversely affected.
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We may be unable to identify and complete acquisitions of properties that meet our criteria, which may impede our
growth.
Our business strategy involves the acquisition of industrial properties meeting certain investment criteria in our target
markets. These activities require us to identify suitable acquisition candidates or investment opportunities that meet
our criteria and are compatible with our growth strategies. We may be unable to acquire properties identified as
potential acquisition opportunities. Our ability to acquire properties on favorable terms, or at all, may expose us to the
following significant risks:
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•we may incur significant costs and divert management attention in connection with evaluating and negotiatingpotential acquisitions, including ones that we are subsequently unable to complete;

•even if we enter into agreements for the acquisition of properties, these agreements are subject to conditions toclosing, which we may be unable to satisfy; and
•we may be unable to finance any given acquisition on favorable terms or at all.
If we are unable to finance property acquisitions or acquire properties on favorable terms, or at all, our financial
condition, results of operations, cash flows and our ability to pay distributions on, and the per share trading price of,
our common stock could be adversely affected. In addition, failure to identify or complete acquisitions of suitable
properties could slow our growth.
Our acquisition activities may pose risks that could harm our business.
As a result of our acquisitions, we may be required to incur debt and expenditures and issue additional common stock
or common units to pay for the acquired properties. These acquisitions may dilute our stockholders’ ownership interest,
delay or prevent our profitability and may also expose us to risks such as:

•the possibility that we may not be able to successfully integrate acquired properties into our existing portfolio orachieve the level of quality with respect to such properties to which tenants of our existing properties are accustomed;

•the possibility that senior management may be required to spend considerable time negotiating agreements andintegrating acquired properties, diverting their attention from our other objectives;
•the possibility that we may overpay for a property;
•the possible loss or reduction in value of acquired properties; and

•
the possibility of pre-existing undisclosed liabilities regarding acquired properties, including environmental or
asbestos liability, for which our insurance may be insufficient or for which we may be unable to secure insurance
coverage.
We cannot assure you that the price for any future acquisitions will be similar to prior acquisitions. If our revenue
does not keep pace with these potential acquisition and expansion costs, we may incur net losses. There is no
assurance that we will successfully overcome these risks or other problems encountered with acquisitions.
We may obtain limited or no warranties when we purchase a property, which increases the risk that we may lose
invested capital in or rental income from such property.
Many properties that we have acquired and expect to acquire in the future are sold in “as is” condition, on a “where is”
basis and “with all faults,” without any warranties of merchantability or fitness for a particular use or purpose. In other
acquisitions, the purchase agreements may contain only limited warranties, representations and indemnifications that
will only survive for a limited period after the closing. Also, many sellers of real estate are single-purpose entities
without any other significant assets. The purchase of properties with limited warranties or from undercapitalized
sellers increases the risk that we may lose some or all of our invested capital in the property (and in some cases, have
liabilities greater than our investment) as well as the loss of rental income from such property.
We face significant competition for acquisitions of real properties, which may reduce the number of acquisition
opportunities available to us and increase the costs of these acquisitions.
The current market for acquisitions of industrial properties in Southern California continues to be extremely
competitive. This competition may increase the demand for our target properties and, therefore, reduce the number of
suitable acquisition opportunities available to us and increase the prices paid for such acquisition properties. We also
face significant competition for attractive acquisition opportunities from an indeterminate number of investors,
including publicly traded and privately held REITs, private equity investors and institutional investment funds, some
of which have greater financial resources than we do, a greater ability to borrow funds to acquire properties and the
ability to accept more risk than we can prudently manage, including risks with respect to the geographic proximity of
investments and the payment of higher acquisition prices. This competition will increase if investments in real estate
become more attractive relative to other forms of investment. Competition for investments may reduce the number of
suitable investment opportunities available to us and may have the effect of increasing prices paid for such acquisition
properties and/or reducing the rents we can charge and, as a result, adversely affecting our operating results. The
impact of the legalization of certain types of marijuana production, distribution and use in California could increase
competition to acquire industrial properties within infill Southern California markets, which could reduce the supply
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opportunities available to us and may have the effect of increasing prices paid for such acquisition properties and, as a
result, adversely affecting our operating results.
We may be unable to source off-market or lightly marketed deal flow in the future.
As of December 31, 2016, approximately 69% of the acquisitions by deal count completed by us since our initial
public offering (“IPO”) were acquired in off-market or lightly marketed transactions, which are transactions that are
characterized by a lack of a formal marketing process and lack of widely disseminated marketing materials. Properties
that are acquired by off-market or lightly marketed transactions are typically more attractive to us as a purchaser and
are a core part of our strategic plan, because the absence of a formal or extended marketing/bidding period typically
results in more favorable pricing, more favorable non-economic terms and often an ability to close transactions more
rapidly. If we cannot obtain off-market or lightly marketed deal flow in the future, our ability to locate and acquire
additional properties in the manner in which we have historically may be adversely affected and may cause us to
revisit our core strategies.
Our future acquisitions may not yield the returns we expect.
Our future acquisitions and our ability to successfully operate the properties we acquire in such acquisitions may be
exposed to the following significant risks:

•even if we are able to acquire a desired property, competition from other potential acquirers may significantly increasethe purchase price;

• we may acquire properties that are not accretive to our results upon acquisition, and we may not successfully
manage and lease those properties to meet our expectations;

•we may spend more than budgeted amounts to make necessary improvements or renovations to acquired properties;

•
we may be unable to quickly and efficiently integrate new acquisitions, particularly acquisitions of portfolios of
properties, into our existing operations, and as a result our results of operations and financial condition could be
adversely affected;
•market conditions may result in higher than expected vacancy rates and lower than expected rental rates; and

•

we may acquire properties subject to liabilities and without any recourse, or with only limited recourse, with respect
to unknown or greater than expected liabilities such as liabilities for clean-up of undisclosed environmental
contamination, claims by tenants, vendors or other persons dealing with the former owners of the properties, liabilities
incurred in the ordinary course of business and claims for indemnification by general partners, directors, officers and
others indemnified by the former owners of the properties.
We may not be able to control our operating costs or our expenses may remain constant or increase, even if our
revenues do not increase, causing our results of operations to be adversely affected.
Factors that may adversely affect our ability to control operating costs include the need to pay for insurance and other
operating costs, including real estate taxes, which could increase over time, the need to periodically repair, renovate
and re-lease space, the cost of compliance with governmental regulation, including zoning and tax laws, the potential
for liability under applicable laws, interest rate levels and the availability of financing. If our operating costs increase
as a result of any of the foregoing factors, our results of operations may be adversely affected.
The expense of owning and operating a property is not necessarily reduced when circumstances such as market factors
and competition cause a reduction in income from the property. As a result, if revenues decline, we may not be able to
reduce our expenses accordingly. Costs associated with real estate investments, such as real estate taxes, insurance,
loan payments and maintenance, generally will not be reduced even if a property is not fully occupied or other
circumstances cause our revenues to decrease.
High mortgage rates and/or unavailability of mortgage debt may make it difficult for us to finance or refinance
properties, which could reduce the number of properties we can acquire, our net income and the amount of cash
distributions we can make.
If mortgage debt is unavailable at reasonable rates, we may not be able to finance the purchase of properties. If we
place mortgage debt on properties, we may be unable to refinance the properties when the loans become due, or to
refinance on favorable terms. If interest rates are higher when we refinance our properties, our income could be
reduced. If any of these events occur, our cash flow could be reduced. This, in turn, could reduce cash available for
distribution to our stockholders and may hinder our ability to raise more capital by issuing more stock or by borrowing
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unable to refinance the properties when the loans become due, we will have fewer debt guarantee opportunities
available to offer under our Tax Matters Agreement, previously filed with the SEC.  
Mortgage and other secured debt obligations expose us to the possibility of foreclosure, which could result in the loss
of our investment in a property or group of properties subject to mortgage debt.
Incurring mortgage and other secured debt obligations increases our risk of property losses because defaults on
indebtedness secured by properties may result in foreclosure actions initiated by lenders and ultimately our loss of the
property securing any loans for which we are in default. Any foreclosure on a mortgaged property or group of
properties could adversely affect the overall value of our portfolio of properties. For tax purposes, a foreclosure on any
of our properties that is subject to a nonrecourse mortgage loan would be treated as a sale of the property for a
purchase price equal to the outstanding balance of the debt secured by the mortgage. If the outstanding balance of the
debt secured by the mortgage exceeds our tax basis in the property, we would recognize taxable income on
foreclosure, but would not receive any cash proceeds, which could hinder our ability to meet the REIT distribution
requirements imposed by the Code.
Some of our financing arrangements involve balloon payment obligations, which may adversely affect our financial
condition and our ability to make distributions.
Some of our financing arrangements require us to make a lump-sum or “balloon” payment at maturity. See
“Management’s Discussion and Analysis of Financial Condition and Results of Operations—Liquidity and Capital
Resources.” Our ability to satisfy a balloon payment at maturity is uncertain and may depend upon our ability to obtain
additional financing or our ability to sell the property. At the time the balloon payment is due, we may or may not be
able to refinance the existing financing on terms as favorable as the original loan or sell the property at a price
sufficient to satisfy the balloon payment. The effect of a refinancing or sale could affect the rate of return to
stockholders and the projected time of disposition of our assets. In addition, payments of principal and interest made
to service our debts may leave us with insufficient cash to pay the distributions that we are required to pay to maintain
our qualification as a REIT.
Failure to hedge effectively against interest rate changes may adversely affect us.  
Subject to the rules related to maintaining our qualification as a REIT, we may enter into hedging transactions to
protect us from the effects of interest rate fluctuations on floating rate debt. As of December 31, 2016, we have six
interest rate swaps in place for the purpose of mitigating our exposure to fluctuations in short-term interest rates.  Two
of these swaps have notional values of $30 million and $29.7 million, and currently fix the interest rate on our $59.7
million term loan as follows: (i) $30.0 million at 3.726% from January 15, 2015 to February 15, 2019 and (ii) $29.7
million at 3.910% for the period from July 15, 2015 to February 15, 2019. Two other swaps each have a notional
value of $50.0 million, and were executed to fix the interest rate on our $100 million unsecured term loan facility as
follows: (i) $50.0 million at 1.790% plus an applicable margin under the terms of the loan agreement from August 14,
2015 to December 14, 2018 and (ii) $50.0 million at 2.005% plus an applicable margin under the terms of the loan
agreement from February 16, 2015 to December 14, 2018. The remaining two swaps have notional values of $125.0
million and $100.0 million, and were executed to fix the interest rate on our $225 million unsecured term loan facility
as follows: (i) $125.0 million at 1.349% plus an applicable margin under the terms of the loan agreement from
February 14, 2018 to January 14, 2022 and (ii) $100.0 million at 1.406% plus an applicable margin under the terms of
the loan agreement from August 14, 2018 to January 14, 2022.
 Our future hedging transactions may include entering into additional interest rate cap agreements or interest rate swap
agreements. These agreements involve risks, such as the risk that such arrangements would not be effective in
reducing our exposure to interest rate changes or that a court could rule that such an agreement is not legally
enforceable. In addition, interest rate hedging can be expensive, particularly during periods of rising and volatile
interest rates. Hedging could reduce the overall returns on our investments. In addition, while such agreements would
be intended to lessen the impact of rising interest rates on us, they could also expose us to the risk that the other
parties to the agreements would not perform, we could incur significant costs associated with the settlement of the
agreements or that the underlying transactions could fail to qualify as highly effective cash flow hedges under
Financial Accounting Standards Board, or FASB, Accounting Standards Codification (“ASC”), Topic 815, Derivatives
and Hedging. In addition, the Dodd-Frank Wall Street Reform and Consumer Protection Act (“Dodd-Frank”) went into
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effect in 2010. Dodd-Frank created a new regulatory framework for oversight of derivatives transactions by the
Commodity Futures Trading Commission (the “CFTC”) and the SEC. Among other things, Dodd-Frank subjects certain
swap participants to new capital, margin and business conduct standards. In addition, Dodd-Frank contemplates that
where appropriate in light of outstanding exposures, trading liquidity and other factors, swaps (broadly defined to
include most hedging instruments other than futures) will be required to be cleared through a registered clearing
facility and traded on a designated exchange or swap execution facility. There are some exceptions to these
requirements for entities that use swaps to hedge or mitigate commercial risk. While we believe we qualify for one or
more of such exceptions (including with respect to our existing interest rate swaps),
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the scope of these exceptions is still considered uncertain and will be further defined over time. Further, although we
may qualify for exceptions, our derivatives counterparties may be subject to new capital, margin and business conduct
requirements imposed as a result of the legislation, which may increase our transaction costs or make it more difficult
for us to enter into additional hedging transactions on favorable terms. Our inability to enter into future hedging
transactions on favorable terms, or at all, could increase our operating expenses and put us at increased exposure to
interest rate risks.
Our unsecured credit facility, unsecured notes and certain of our other secured loans contain, and any other future
indebtedness we incur may contain, various covenants, and the failure to comply with those covenants could
materially adversely affect us.  
Our unsecured credit facility, unsecured notes and certain of our other secured loans contain, and any other future
indebtedness we incur may contain, certain covenants, which, among other things, restrict our activities, including, as
applicable, our ability to sell the underlying property without the consent of the holder of such indebtedness, to repay
or defease such indebtedness or to engage in mergers or consolidations that result in a change in control of our
company. We are also subject to financial and operating covenants. Failure to comply with any of these covenants
would likely result in a default under the applicable indebtedness that would permit the acceleration of amounts due
thereunder and under other indebtedness and foreclosure of properties, if any, serving as collateral therefor.
Our unsecured credit facility, unsecured notes and certain of our other secured loans will restrict our ability to engage
in some business activities.
Our unsecured credit facility and unsecured notes contains customary negative covenants and other financial and
operating covenants that, among other things:
•restrict our ability to incur additional indebtedness;
•restrict our ability to make certain investments;
•limit our ability to make capital expenditures;
•restrict our ability to merge with another company;
•restrict our ability to make distributions to stockholders; and
•require us to maintain financial coverage ratios.
These limitations will restrict our ability to engage in some business activities that may otherwise be in our best
interests.  In addition, our unsecured credit facility, unsecured notes and secured term loan contain specific
cross-default provisions with respect to specified other indebtedness, giving the lenders the right to declare a default if
we are in default under other loans in some circumstances.
Adverse changes in our credit rating could impair our ability to obtain future debt and equity financing on favorable
terms, if at all.
Our credit rating is based on our operating performance, liquidity and leverage ratios, overall financial position and
other factors employed by the credit rating agencies in their rating analysis of us. Our credit rating can affect the
amount and type of capital we can access, as well as the terms of any financings we may obtain. There can be no
assurance that we will be able to maintain our current credit rating. In the event our current credit rating is
downgraded, it may become difficult or expensive to obtain additional financing or refinance existing obligations and
commitments.  
We may be subject to litigation or threatened litigation, which may divert management time and attention, require us
to pay damages and expenses or restrict the operation of our business.
We may be subject to litigation or threatened litigation. In particular, we are subject to the risk of complaints by our
tenants involving premises liability claims and alleged violations of landlord-tenant laws, which may give rise to
litigation or governmental investigations, as well as claims and litigation relating to real estate rights, access, legal
compliance or uses of our properties, stockholder claims or claims by limited partners in our Operating Partnership,
vendor contractual claims and asset purchase and sale related claims. Some of these claims may result in significant
defense costs and potentially significant judgments against us, some of which are not, or cannot be, insured against.
Additionally, whether or not any dispute actually proceeds to litigation, we may be required to devote significant
management time and attention to its successful resolution (through litigation, settlement or otherwise), which would
detract from our management’s ability to focus on our business. Any such resolution could involve the payment of
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damages or expenses by us, which may be significant, or involve our agreement with terms that restrict the operation
of our business. We generally intend to vigorously defend ourselves; however, we cannot be
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certain of the ultimate outcomes of currently asserted claims or of those that may arise in the future. Resolution of
these types of matters against us may result in our having to pay significant fines, judgments, or settlements, which, if
uninsured, or if the fines, judgments, and settlements exceed insured levels, could adversely impact our earnings and
cash flows, thereby having an adverse effect on us and our stockholders. Certain litigation or the resolution of certain
litigation may affect the availability or cost of some of our insurance coverage and could expose us to increased risks
that would be uninsured, and/or adversely impact our ability to attract directors, officers and other key employees.
Compliance or failure to comply with the Americans with Disabilities Act, California Energy Efficiency Standards,
and other regulations could result in substantial costs.
Under the Americans with Disabilities Act and parallel California statutes, certain requirements related to access and
use by disabled persons must be met. Noncompliance could result in the imposition of fines by the federal and state
governments or the award of damages to private litigants. Under recently updated California energy efficiency
standards, referred to as Title 24 or The Energy Efficiency Standards for Residential and Nonresidential Buildings,
building owners may incur increased costs to renovate properties in order to meet changing energy efficiency
standards. If we are required to make unanticipated expenditures or substantial modifications to our properties,
whether to comply with the Americans with Disabilities Act and parallel California statutes, Title 24, or other changes
in governmental rules and regulations, our financial condition, cash flows, results of operations, the market price of
our shares of common stock and preferred stock and our ability to make distributions to our stockholders could be
adversely affected.
Adverse U.S. and global market, economic and political conditions and other events or circumstances beyond our
control could have a material adverse effect on us.
Another economic or financial crisis or rapid decline of the consumer economy, significant concerns over energy
costs, geopolitical issues, the availability and cost of credit, the U.S. mortgage market, or a declining real estate
market in the U.S. can contribute to increased volatility, diminished expectations for the economy and the markets,
and high levels of structural unemployment by historical standards. As was the case from 2008 through 2010, these
factors, combined with volatile oil prices and fluctuating business and consumer confidence, can precipitate a steep
economic decline.
Additionally, political uncertainty from matters such as the transitioning to a new presidential administration under
President Donald J. Trump, changes in governmental policy on a variety of matters such as trade and manufacturing
policies, and geopolitical matters such as the exit of the United Kingdom from the European Union and possible
restructuring of trade agreements contribute to potential risks beyond our control. It is not possible to predict whether
these economic and political occurrences might negatively impact the economies around the world, including the U.S.
and Southern California. If these macro-economic and political issues are not managed appropriately, they could lead
to currency, sovereign debt or banking crises, other financial and trade turmoil and uncertainty, and lower occupancy,
rents and values for individual real estate in our markets.
Recurring U.S. debt ceiling and budget deficit concerns, together with sovereign debt conditions in Europe, also
increase the possibility of additional downgrades of sovereign credit ratings and economic slowdowns. This was the
case when Standard & Poor’s Ratings Services lowered its long-term sovereign credit rating on the U.S. from “AAA” to
“AA+” in August 2011. The impact of any downgrades to the U.S. government’s sovereign credit rating and that of other
nations, or their perceived creditworthiness, is inherently unpredictable and could adversely affect the U.S. and global
financial markets and economic conditions. These developments have the potential to cause interest rates and
borrowing costs to rise, which may negatively impact our ability to access the debt markets on favorable terms. In
addition, lowered credit ratings of the U.S. and other governments could create financial turmoil and uncertainty,
which may exert downward pressure on the market price of our common stock.
Our business may be adversely affected by global market, political and economic challenges, including dislocations
and volatility in the credit markets and general global economic uncertainty, including the effect of the slowing
Chinese economy. These conditions may adversely affect our financial condition, results of operations, cash flows and
our ability to pay distributions on, and the per share trading price of, our common stock as a result of the following
potential consequences, among others:
•
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decreased demand for industrial space, which would cause market rental rates and property values to be negatively
impacted;

•reduced values of our properties may limit our ability to dispose of assets at attractive prices, or at all, or to obtaindebt financing secured by our properties and may reduce the availability of unsecured loans; and

•
our ability to obtain financing on terms and conditions that we find acceptable, or at all, may be limited, which could
reduce our ability to pursue acquisition and redevelopment opportunities and refinance existing debt, reduce our
returns from our acquisition and redevelopment activities and increase our future interest expense.
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In addition, global market, political and economic conditions could adversely affect the businesses of many of our
tenants. As a result, we may see increases in bankruptcies of our tenants and increased defaults by tenants, and we
may experience higher vacancy rates and delays in re-leasing vacant space, which could negatively impact our
business and results of operations.
Failure of the U.S. federal government to manage its fiscal matters may negatively impact the economic environment
and adversely impact our results of operations.
An inability of the U.S. federal government to manage its fiscal matters, or manage its debt may result in the loss of
economic confidence domestically and globally, reduce investment spending, increase borrowing costs, impact
availability and cost of capital, and significantly reduce economic activity. Furthermore, a failure by the U.S. federal
government to enact appropriate fiscal legislation may significantly impact the national and global economic and
financial environment and affect our business and the businesses of our tenants. If economic conditions severely
deteriorate as a result of government fiscal gridlock, our ability to lease space to our tenants may be significantly
impacted.
An increase in interest rates could adversely impact our financial condition results of operations and cash flows.
Our financial condition, results of operations and cash flows could be significantly affected by changes in interest
rates. During 2016, as a result of actions taken by the Federal Reserve, market interest rates increased. Future
increases in market interest rates would increase our interest expense under our unhedged variable rate borrowings and
would increase the costs of refinancing existing indebtedness or obtaining new debt. In addition, increases in market
interest rates may result in a decrease in the value of our real estate and a decrease in the market price of our common
stock. Increases in market interest rates may also adversely affect the securities markets generally, which could reduce
the market price of our common stock without regard to our operating performance. Accordingly, unfavorable
changes to our borrowing costs and stock price could significantly impact our ability to access new debt and equity
capital going forward.
Changes in laws, regulations, and financial accounting standards may adversely affect our reported results of
operations.
As a response, in large part, to perceived abuses and deficiencies in current regulations believed to have caused or
exacerbated the recent global financial crisis, legislative, regulatory, and accounting standard-setting bodies around
the world are engaged in an intensive, wide-ranging examination and rewriting of the laws, regulations, and
accounting standards that have constituted the basic playing field of global and domestic business for several decades. 
In many jurisdictions, including the U.S., the legislative and regulatory response has included the extensive
reorganization of existing regulatory and rule-making agencies and organizations, and the establishment of new
agencies with broad powers.  This reorganization has disturbed longstanding regulatory and industry relationships and
established procedures.
The rule-making and administrative efforts have focused principally on the areas perceived as having contributed to
the financial crisis, including banking, investment banking, securities regulation, and real estate finance, with spillover
impacts on many other areas.  These initiatives have created a significant degree of uncertainty regarding the basic
rules governing the real estate industry and many other businesses.
The global financial crisis and the aggressive government and accounting profession reaction thereto have occurred
against a backdrop of increasing globalization and internationalization of financial and securities regulation that began
prior to the recent financial crisis. As a result of this ongoing trend, financial and investment activities previously
regulated almost exclusively at a local or national level are increasingly being regulated, or at least coordinated, on an
international basis, with national rule-making and standard-setting groups relinquishing varying degrees of local and
national control to achieve more uniform regulation and reduce the ability of market participants to engage in
regulatory arbitrage between jurisdictions. This globalization trend has continued, arguably with an increased sense of
urgency and importance, since the financial crisis.
This high degree of regulatory uncertainty, coupled with considerable additional uncertainty regarding the underlying
condition and prospects of global, domestic, and local economies, has created a business environment that makes
business planning and projections even more uncertain than is ordinarily the case for businesses in the financial and
real estate sectors.
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In the commercial real estate sector in which we operate, the uncertainties posed by various initiatives of accounting
standard-setting authorities to fundamentally rewrite major bodies of accounting literature constitute a significant
source of uncertainty as to the basic rules of business engagement.  Changes in accounting standards and
requirements, including the potential requirement that U.S. public companies prepare financial statements in
accordance with international standards, proposed lease and investment property accounting standards, and the
adoption of accounting standards likely to require the increased use of “fair value” measures, may have a significant
effect on our financial results and on the results of our client
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tenants, which would have a secondary impact on us.  New accounting pronouncements and interpretations of existing
pronouncements are likely to continue to occur at an accelerated pace as a result of recent Congressional and
regulatory actions and continuing efforts by the accounting profession itself to reform and modernize its principles
and procedures.
Although we have not been as directly affected by the wave of new legislation and regulation as banks and investment
banks, we may also be adversely affected by new or amended laws or regulations; by changes in federal, state, or
foreign tax laws and regulations; and by changes in the interpretation or enforcement of existing laws and regulations. 
In the U.S., the financial crisis and continuing economic slowdown prompted a variety of legislative, regulatory, and
accounting profession responses.
The federal legislative response culminated in the enactment on July 21, 2010, of Dodd-Frank.  Dodd-Frank contains
far-reaching provisions that substantially revise, or provide for the revision of, longstanding, fundamental rules
governing the banking and investment banking industries, and provide for the broad restructuring of the regulatory
authorities in these areas.  Dodd-Frank has resulted in, and is expected to continue to result in, profound changes in
the ground rules for financial business activities in the U.S.
To a large degree, the impacts of the legislative, regulatory, and accounting reforms to date are still not clear.  Many
of the provisions of Dodd-Frank have extended implementation periods and delayed effective dates and will require
extensive rule making by regulatory authorities.  Further, actions by President Donald J. Trump’s administration may
alter Dodd-Frank implementation, interpretation and/or enforcement. While we do not currently expect Dodd-Frank to
have a significant direct impact on us, Dodd-Frank’s impact on us may not be known for an extended period of time. 
Dodd-Frank, including current and future rules implementing its provisions and the interpretation of those rules, along
with other legislative and regulatory proposals directed at the financial or real estate industries or affecting taxation
that are proposed or pending in the U.S. Congress, may limit our revenues, impose fees or taxes on us, and/or intensify
the regulatory framework within which we operate in ways that are not currently identifiable.  Dodd-Frank also has
resulted in, and is expected to continue to result in, substantial changes and dislocations in the banking industry and
the financial services sector in ways that could have significant effects on, for example, the availability and pricing of
unsecured credit, commercial mortgage credit, and derivatives, such as interest rate swaps, which are important
aspects of our business.  Accordingly, new laws, regulations, and accounting standards, as well as changes to, or new
interpretations of, currently accepted accounting practices in the real estate industry may adversely affect our results
of operations.
Changes in the system for establishing U.S. accounting standards may result in adverse fluctuations in our reported
asset and liability values and earnings, and may materially and adversely affect our reported results of operations.
Accounting for public companies in the U.S. has historically been conducted in accordance with U.S. Generally
Accepted Accounting Principles (“GAAP”) as established by the Financial Accounting Standards Board (“FASB”), an
independent body whose standards are recognized by the SEC as authoritative for publicly held companies.  The
International Accounting Standards Board (“IASB”) is a London-based independent board established in 2001 and
charged with the development of International Financial Reporting Standards (“IFRS”).  IFRS generally reflects
accounting practices that prevail in Europe and in developed nations in other parts of the world.
IFRS differs in material respects from GAAP.  Among other things, IFRS has historically relied more on “fair value”
models of accounting for assets and liabilities than GAAP.  “Fair value” models are based on periodic revaluation of
assets and liabilities, often resulting in fluctuations in such values as compared to GAAP, which relies more frequently
on historical cost as the basis for asset and liability valuation.
The SEC is still analyzing and considering whether IFRS should be incorporated into the U.S. financial reporting
system.  It is unclear at this time how and when the SEC will propose that GAAP and IFRS be harmonized if the
decision to incorporate is adopted.  In addition, incorporating a new method of accounting and adopting IFRS will be
a complex undertaking.  We may need to develop new systems and controls based on the principles of IFRS.  Since
these are new endeavors, and the precise requirements of the pronouncements ultimately adopted are not now known,
the magnitude of costs associated with this conversion is uncertain.
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We are subject to financial reporting and other requirements for which our accounting, internal audit and other
management systems and resources may not be adequately prepared and we may not be able to accurately report our
financial results.
We are subject to reporting and other obligations under the Exchange Act, including the requirements of Section 404
of the Sarbanes-Oxley Act of 2002. Section 404 requires annual management assessments of the effectiveness of our
internal controls over financial reporting and a report by our independent registered public accounting firm addressing
these assessments.
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These reporting and other obligations place significant demands on our management, administrative, operational,
internal audit and accounting resources and cause us to incur significant expenses, and changes to our business will
necessitate ongoing changes to our internal control systems and processes. We may need to upgrade our systems or
create new systems; implement additional financial and management controls, reporting systems and procedures;
expand our internal audit function; and hire additional accounting, internal audit and finance staff. If we are unable to
accomplish these objectives in a timely and effective fashion, our ability to comply with the financial reporting
requirements and other rules that apply to reporting companies could be impaired. Any failure to maintain effective
internal controls could have a material adverse effect on our business, operating results and price of our common
stock.

Our business could be adversely impacted if we have deficiencies in our disclosure controls and procedures or internal
controls over financial reporting.
The design and effectiveness of our disclosure controls and procedures and internal control over financial reporting
may not prevent all errors, misstatements or misrepresentations. While management continually reviews the
effectiveness of our disclosure controls and procedures and internal control over financial reporting, there can be no
guarantee that our internal control over financial reporting will be effective in accomplishing all control objectives all
of the time. Deficiencies, including any material weakness, in our internal control over financial reporting that may
occur in the future could result in misstatements or restatements of our financial statements or a decline in the price of
our securities.
We face significant competition in the leasing market, which may decrease or prevent increases of the occupancy and
rental rates of our properties.
We compete with numerous developers, owners and operators of real estate, many of which own properties similar to
ours in the same submarkets in which our properties are located. If our competitors offer space at rental rates below
current market rates, or below the rental rates we currently charge our tenants, we may lose existing or potential
tenants and we may be pressured to reduce our rental rates below those we currently charge or to offer more
substantial tenant concessions or tenant rights (including rent abatements, tenant improvements, early termination
rights or below-market renewal options) in order to retain tenants when our tenants’ leases expire or to attract new
tenants.
We may be required to make rent or other concessions and/or significant capital expenditures to improve our
properties in order to retain and attract tenants.  
Occupancy and rental rates are the primary drivers of our revenue and significantly impact us and our stockholders. In
order to attract and retain tenants, we may be required to make rent or other concessions to tenants, accommodate
requests for renovations, build-to-suit remodeling and other improvements or provide additional services to our
tenants. Additionally, when a tenant at one of our properties does not renew its lease or otherwise vacates its space, it
is likely that, in order to attract one or more new tenants, we will be required to expend funds for improvements in the
vacated space. As a result, we may have to make significant capital or other expenditures in order to retain tenants
whose leases expire and to attract new tenants in sufficient numbers. Additionally, we may need to raise capital to
make such expenditures. If we are unable to do so or if capital is otherwise unavailable, we may be unable to make the
required expenditures. This could result in non-renewals by tenants upon expiration of their leases and/or an inability
to attract new tenants.
A substantial majority of the leases at our properties are with tenants who have non-investment grade credit ratings,
which may result in our leasing to tenants that are more likely to default in their obligations to us than a tenant with an
investment grade credit rating.
A substantial majority of the leases at our properties are with tenants who have non-investment grade credit ratings.
The ability of a non-investment grade tenant to meet its obligations to us cannot be considered as well assured as that
of an investment grade tenant. All of our tenants may face exposure to adverse business or economic conditions which
could lead to an inability to meet their obligations to us. However, non-investment grade tenants may not have the
financial capacity or liquidity to adapt to these conditions or may have less diversified businesses, which may
exacerbate the effects of adverse conditions on their businesses. Moreover, the fact that a substantial majority of our
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tenants are not investment grade may cause investors or lenders to view our cash flows as less stable, which may
increase our cost of capital, limit our financing options or adversely affect the trading price of our common stock.

15

Edgar Filing: Rexford Industrial Realty, Inc. - Form 10-K

32



Some of our tenants have historically filed for bankruptcy protection or become insolvent. This may occur with
tenants in the future, and we are particularly at risk because of the credit rating of much of our tenant base. The
bankruptcy or insolvency of a major tenant also may adversely affect the income produced by our properties. If any
tenant becomes a debtor in a case under the U.S. Bankruptcy Code, we cannot evict the tenant solely because of the
bankruptcy. In addition, the bankruptcy court might authorize the tenant to reject and terminate their lease with us.
Our claim against the tenant for unpaid future rent would be subject to a statutory cap that might be substantially less
than the remaining rent actually owed under the lease. Also, our claim for unpaid rent would likely not be paid in
full.  Failed banks or banks involved in government-facilitated sales are subject to the Federal Deposit Insurance
Corporation’s (the “FDIC”) statutory authority and receivership process. The FDIC has receivership powers that are
substantially broader than those of a bankruptcy trustee. In dealing with the FDIC in any repudiation of a lease, we as
landlord are likely to be in a less favorable position than with a debtor in a bankruptcy proceeding. Many of the
creditor protections that exist in a bankruptcy proceeding do not exist in a FDIC receivership.
The actual rents we receive for the properties in our portfolio may be less than our asking rents, and we may
experience lease roll down from time to time.
As a result of various factors, including competitive pricing pressure in our submarkets, adverse conditions in the
Southern California real estate market, a general economic downturn and a decline in the desirability of our properties
compared to other properties in our submarkets, we may be unable to realize the asking rents for properties in our
portfolio. In addition, the degree of discrepancy between our asking rents and the actual rents we are able to obtain
may vary both from property to property and among different leased spaces within a single property. In addition,
depending on fluctuations in asking rental rates at any given time, from time to time rental rates for expiring leases in
our portfolio may be higher than starting rental rates for new leases.  We cannot assure you that leases will be renewed
or that our properties will be re-let at rental rates equal to or above our current average rental rates or that substantial
rent abatements, tenant improvements, early termination rights or below-market renewal options will not be offered to
attract new tenants or retain existing tenants.  If we are unable to obtain rental rates comparable to our asking rents for
properties in our portfolio, our ability to generate cash flow growth will be negatively impacted. Significant rent
reductions could result in a write-down of one or more of our consolidated properties and/or adversely affect the
market price of our common stock, our financial condition and our results of operations, including our ability to
satisfy our debt service obligations and to pay dividends to our stockholders. Moreover, the resale value of a property
could be diminished because the market value of a particular property depends principally upon the value of the leases
of such property.  
We may acquire properties or portfolios of properties through tax-deferred contribution transactions, which could
result in stockholder dilution and limit our ability to sell such assets.
In the future, we may acquire properties or portfolios of properties through tax-deferred contribution transactions in
exchange for partnership interests in our Operating Partnership, which may result in stockholder dilution. This
acquisition structure may have the effect of, among other things, reducing the amount of tax depreciation we are able
to deduct over the tax life of the acquired properties, and may require that we agree to protect the contributors’ ability
to defer recognition of taxable gain through restrictions on our ability to dispose of the acquired properties and/or the
allocation of partnership debt to the contributors to maintain their tax bases. These restrictions limit our ability to sell
an asset at a time, or on terms, that would be favorable absent such restrictions.
Our real estate development, redevelopment and repositioning activities are subject to risks particular to
development,redevelopment and repositioning.
We may engage in development, redevelopment or repositioning activities with respect to certain of our properties. To
the extent that we do so, we will be subject to the following risks associated with such development, redevelopment
and repositioning activities:
•unsuccessful development, redevelopment or repositioning opportunities could result in direct expenses to us;

•construction, redevelopment or repositioning costs of a project may exceed original estimates, possibly making theproject less profitable than originally estimated, or unprofitable;

•time required to complete the construction, redevelopment or repositioning of a project or to lease up the completedproject may be greater than originally anticipated, thereby adversely affecting our cash flow and liquidity;
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•contractor and subcontractor disputes, strikes, labor disputes or supply disruptions, which may cause delays orincrease costs;
•failure to achieve expected occupancy and/or rent levels within the projected time frame, if at all;

•delays with respect to obtaining or the inability to obtain necessary zoning, occupancy, land use andother governmental permits, and changes in zoning and land use laws;
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•occupancy rates and rents of a completed project may not be sufficient to make the project profitable;

•our ability to dispose of properties developed, redeveloped or repositioned with the intent to sell could be impacted bythe ability of prospective buyers to obtain financing given the current state of the credit markets; and
•the availability and pricing of financing to fund our development activities on favorable terms or at all.
These risks could result in substantial unanticipated delays or expenses and, under certain circumstances, could
prevent completion of development, redevelopment or repositioning activities once undertaken.
Our success depends on key personnel whose continued service is not guaranteed, and the loss of one or more of our
key personnel could adversely affect our ability to manage our business and to implement our growth strategies, or
could create a negative perception in the capital markets.
Our continued success and our ability to manage anticipated future growth depend, in large part, upon the efforts of
key personnel, particularly Messrs. Schwimmer, Frankel and Khan who have extensive market knowledge and
relationships and exercise substantial influence over our operational, financing, acquisition and disposition activity.
Our ability to retain our senior management, particularly Messrs. Schwimmer, Frankel and Khan or to attract suitable
replacements should any members of our senior management leave, is dependent on the competitive nature of the
employment market. We have not obtained and do not expect to obtain key man life insurance on any of our key
personnel. The loss of services of one or more members of our senior management team, or our inability to attract and
retain highly qualified personnel, could adversely affect our business, diminish our investment opportunities and
weaken our relationships with lenders, business partners, existing and prospective tenants and industry participants.
Further, the loss of a member of our senior management team could be negatively perceived in the capital markets.
Potential losses, including from adverse weather conditions and natural disasters, may not be covered by insurance.
We carry commercial property, liability, environmental and terrorism coverage on all the properties in our
consolidated portfolio under a blanket insurance policy, in addition to other coverages that are appropriate for certain
of our properties. We will select policy specifications and insured limits that we believe to be appropriate and
adequate given the relative risk of loss, the cost of the coverage and industry practice. Some of our policies are insured
subject to limitations involving significant deductibles or co-payments and policy limits that may not be sufficient to
cover losses. In addition, we may discontinue terrorism or other insurance on some or all of our properties in the
future if the cost of premiums for any such policies exceeds, in our judgment, the value of the coverage discounted for
the risk of loss. Currently, we do not carry insurance for certain types of extraordinary losses, such as loss from
earthquakes, riots, war and wildfires because we believe such coverage is cost prohibitive or available at a
disproportionately high cost. As a result, we may incur significant costs in the event of loss from earthquakes,
wildfires, riots, war and other uninsured losses. If we do obtain insurance for any of those risks in the future, such
insurance cost may impact the operating costs and net cash flow of our properties.
If we or one or more of our tenants experiences a loss that is uninsured or that exceeds policy limits, we could lose the
capital invested in the damaged properties as well as the anticipated future cash flows from those properties. In
addition, if the damaged properties are subject to recourse indebtedness, we would continue to be liable for the
indebtedness, even if these properties were irreparably damaged. Furthermore, we may not be able to obtain adequate
insurance coverage at reasonable costs in the future as the costs associated with property and casualty renewals may
be higher than anticipated.
All of the properties in our portfolio are located in areas that are prone to earthquake activity and we are not insured
against such an event.
All of the properties in our portfolio are located in Southern California, an area that is particularly prone to seismic
activity.  According to the U.S. Geological Service, in places where fault systems do not experience frequent tiny
shocks and a few moderate earth tremors, strain can build up, producing earthquakes when the strain on tectonic plates
releases. In Southern California, the largest most recent quake occurred in 1994 in Northridge, over 20 years ago. A
severe earthquake in the Southern California region could result in uninsured damage to a subset or even a substantial
portion of our portfolio and could significantly impact our cash flow.  
We do not currently carry insurance for losses resulting from earthquakes because we do not believe appropriate
coverage is available at a cost commensurate with the loss risk.  We will continue to monitor third-party earthquake
insurance pricing and conditions and may consider obtaining third-party coverage in the future if we deem it cost
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effective. However, until we obtain such coverage, we would be required to bear all losses, including loss of invested
capital and anticipated future cash
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flows, occurring at these properties as a result of an earthquake. If we do obtain insurance for earthquake risks in the
future, such insurance cost may impact the operating costs and net cash flow of our properties.
We may not be able to rebuild our existing properties to their existing specifications if we experience a substantial or
comprehensive loss of such properties.
In the event that we experience a substantial or comprehensive loss of one of our properties, we may not be able to
rebuild such property to its existing specifications. Further, reconstruction or improvement of such a property would
likely require significant upgrades to meet zoning and building code requirements. Environmental and legal
restrictions could also restrict the rebuilding of our properties.
Existing conditions at some of our properties may expose us to liability related to environmental matters.
Independent environmental consultants conducted a Phase I or similar environmental site assessment on most of our
properties at the time of their acquisition or in connection with subsequent financings. Such Phase Is or similar
environmental site assessments are limited in scope and may not include or identify all potential environmental
liabilities or risks associated with the relevant properties. We do not intend to obtain new or updated Phase Is or
similar environmental site assessments in the ordinary course of business absent a specific need. This may expose us
to liability related to unknown or unanticipated environmental matters. Unless required by applicable laws or
regulations, we may not further investigate, remedy or ameliorate the liabilities disclosed in the existing Phase Is or
similar environmental site assessments and this failure may expose us to liability in the future.
We may be unable to sell a property if or when we decide to do so.
We expect to hold the various real properties until such time as we decide that a sale or other disposition is
appropriate. Our ability to dispose of properties on advantageous terms depends on factors beyond our control,
including competition from other sellers and the availability of attractive financing for potential buyers of our
properties. We cannot predict the various market conditions affecting the industrial real estate market which will exist
at any particular time in the future. Due to the uncertainty of market conditions which may affect the future
disposition of our properties, we cannot assure you that we will be able to sell any properties identified for sale at
favorable pricing and may not receive net income from the transaction.
Furthermore, we may be required to expend funds to correct defects or to make improvements before a property can
be sold. We cannot assure you that we will have funds available to correct such defects or to make such
improvements.
Joint venture investments could be adversely affected by our lack of sole decision-making authority, our reliance on
co-venturers’ financial condition and disputes between us and our co-venturers.
We have co-invested in the past, and may co-invest again in the future, with third parties through partnerships, joint
ventures or other entities, acquiring non-controlling interests in or sharing responsibility for managing the affairs of a
property, partnership, joint venture or other entity. In such event, we would not be in a position to exercise sole
decision-making authority regarding the property, partnership, joint venture or other entity. Investments in
partnerships, joint ventures or other entities may, under certain circumstances, involve risks not present were a third
party not involved, including the possibility that partners or co-venturers might become bankrupt or fail to fund their
share of required capital contributions. Partners or co-venturers may have economic or other business interests or
goals which are inconsistent with our business interests or goals, and may be in a position to take actions contrary to
our policies or objectives, and they may have competing interests in our markets that could create conflict of interest
issues. Such investments may also have the potential risk of impasses on decisions, such as a sale, because neither we
nor the partner or co-venturer would have full control over the partnership or joint venture. In addition, prior consent
of our joint venture partners may be required for a sale or transfer to a third party of our interests in the joint venture,
which would restrict our ability to dispose of our interest in the joint venture. If we become a limited partner or
non-managing member in any partnership or limited liability company and such entity takes or expects to take actions
that could jeopardize our company’s status as a REIT or require us to pay tax, we may be forced to dispose of our
interest in such entity. Disputes between us and partners or co-venturers may result in litigation or arbitration that
would increase our expenses and prevent our officers and/or directors from focusing their time and effort on our
business. Consequently, actions by or disputes with partners or co-venturers might result in subjecting properties
owned by the partnership or joint venture to additional risk. In addition, we may in certain circumstances be liable for
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the actions of our third-party partners or co-venturers. Our joint ventures may be subject to debt and, in volatile credit
markets, the refinancing of such debt may require equity capital calls.
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Our growth depends on external sources of capital that are outside of our control and may not be available to us on
commercially reasonable terms or at all.
In order to qualify and maintain our qualification as a REIT, we are required under the Code, among other things, to
distribute annually at least 90% of our REIT taxable income, determined without regard to the dividends paid
deduction and excluding any net capital gain. In addition, we will be subject to income tax at regular corporate rates to
the extent that we distribute less than 100% of our REIT taxable income, determined without regard to the dividends
paid deduction, including any net capital gains. Because of these distribution requirements, we are highly dependent
on third-party sources to fund capital needs, including any necessary acquisition financing. We may not be able to
obtain such financing on favorable terms or at all and any additional debt we incur will increase our leverage and
likelihood of default. Our access to third-party sources of capital depends, in part, on:
•general market conditions;
•the market’s perception of our growth potential;

• our current debt
levels;

•our current and expected future earnings;
•our cash flow and cash distributions; and
•the trading price of our common stock.
In recent years, the capital markets have been subject to periodic significant disruptions.  Our inability to obtain
capital when needed could have a material adverse effect on our ability to expand our business, implement our growth
plan and fund other cash requirements.  If we cannot obtain capital from third-party sources on favorable terms or at
all when desired, we may not be able to acquire or develop properties when strategic opportunities exist, meet the
capital and operating needs of our existing properties, satisfy our debt service obligations or make the cash
distributions to our stockholders necessary to maintain our qualification as a REIT. To the extent that capital is not
available to acquire properties, profits may not be realized or their realization may be delayed, which could result in
an earnings stream that is less predictable than some of our competitors and result in us not meeting our projected
earnings and distributable cash flow levels in a particular reporting period. Failure to meet our projected earnings and
distributable cash flow levels in a particular reporting period could have an adverse effect on our financial condition
and on the market price of our stock.
We face risks associated with security breaches through cyber attacks, cyber intrusions or otherwise, as well as other
significant disruptions of our information technology (“IT”) networks and related systems.
We face risks associated with security breaches, whether through cyber attacks or cyber intrusions over the Internet,
malware, computer viruses, attachments to e‑mails, persons inside our organization or persons with access to systems
inside our organization, and other significant disruptions of our IT networks and related systems. The risk of a security
breach or disruption, particularly through cyber attack or cyber intrusion, including by computer hackers, foreign
governments and cyber terrorists, has generally increased as the number, intensity and sophistication of attempted
attacks and intrusions from around the world have increased. Our IT networks and related systems are essential to the
operation of our business and our ability to perform day‑to‑day operations and, in some cases, may be critical to the
operations of certain of our tenants. Although we make efforts to maintain the security and integrity of these types of
IT networks and related systems, and we have implemented various measures to manage the risk of a security breach
or disruption, there can be no assurance that our security efforts and measures will be effective or that attempted
security breaches or disruptions would not be successful or damaging. Even the most well protected information,
networks, systems and facilities remain potentially vulnerable because the techniques used in such attempted security
breaches evolve and generally are not recognized until launched against a target, and in some cases, are designed to
not be detected and, in fact, may not be detected. Accordingly, we may be unable to anticipate these techniques or to
implement adequate security barriers or other preventative measures, and thus it is impossible for us to entirely
mitigate this risk. A security breach or other significant disruption involving our IT networks and related systems
could disrupt the proper functioning of our networks and systems; result in misstated financial reports, violations of
loan covenants and/or missed reporting deadlines; result in our inability to properly monitor our compliance with the
rules and regulations regarding our qualification as a REIT; result in the unauthorized access to, and destruction, loss,
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theft, misappropriation or release of proprietary, confidential, sensitive or otherwise valuable information of ours or
others, which others could use to compete against us or for disruptive, destructive or otherwise harmful purposes and
outcomes; require significant management attention and resources to remedy any damages that result; subject us to
claims for breach of contract, damages, credits, penalties or termination of leases or other agreements; or damage our
reputation among our tenants and investors generally.
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Risks Related to the Real Estate Industry
Our performance and value are subject to risks associated with real estate assets and the real estate industry.
Our ability to pay expected dividends to our stockholders depends on our ability to generate revenues in excess of
expenses, scheduled principal payments on debt and capital expenditure requirements. Events and conditions
generally applicable to owners and operators of real property that are beyond our control may decrease cash available
for distribution and the value of our properties. These events include many of the risks set forth above under “—Risks
Related to Our Business and Operations,” as well as the following:
•local oversupply or reduction in demand for industrial space;
•adverse changes in financial conditions of buyers, sellers and tenants of properties;

•
vacancies or our inability to rent space on favorable terms, including possible market pressures to offer tenants rent
abatements, tenant improvements, early termination rights or below-market renewal options, and the need to
periodically repair, renovate and re-lease space;
•increased operating costs, including insurance premiums, utilities, real estate taxes and state and local taxes;

•civil unrest, acts of war, terrorist attacks and natural disasters, including earthquakes, floods and wildfires, which mayresult in uninsured or underinsured losses;
•decreases in the market value of our properties;
•changing submarket demographics; and
•changing traffic patterns.
In addition, periods of economic downturn or recession, rising interest rates or declining demand for real estate, or the
public perception that any of these events may occur, could result in a general decline in rents or an increased
incidence of defaults under existing leases.  
Illiquidity of real estate investments could significantly impede our ability to respond to adverse changes in the
performance of our properties and harm our financial condition.
The real estate investments made, and to be made, by us are relatively difficult to sell quickly. As a result, our ability
to promptly sell one or more properties in our portfolio in response to changing economic, financial and investment
conditions is limited. Return of capital and realization of gains, if any, from an investment generally will occur upon
disposition or refinancing of the underlying property. We may be unable to realize our investment objectives by sale,
other disposition or refinancing at attractive prices within any given period of time or may otherwise be unable to
complete any exit strategy. In particular, our ability to dispose of one or more properties within a specific time period
is subject to certain limitations imposed by our Tax Matters Agreement, as well as weakness in or even the lack of an
established market for a property, changes in the financial condition or prospects of prospective purchasers, changes in
national or international economic conditions, and changes in laws, regulations or fiscal policies of jurisdictions in
which the property is located.
In addition, the Code imposes restrictions on a REIT’s ability to dispose of properties that are not applicable to other
types of real estate companies. In particular, the tax laws applicable to REITs effectively require that we hold our
properties for investment, rather than primarily for sale in the ordinary course of business, which may cause us to
forgo or defer sales of properties that otherwise would be in our best interest. Therefore, we may not be able to vary
our portfolio in response to economic or other conditions promptly or on favorable terms.  
Declining real estate valuations and impairment charges could materially adversely affect us.
We intend to review the carrying value of our properties when circumstances, such as adverse market conditions,
indicate a potential impairment may exist. We intend to base our review on an estimate of the future cash flows
(excluding interest charges) expected to result from the property’s use and eventual disposition on an undiscounted
basis. We intend to consider factors such as future operating income, trends and prospects, as well as the effects of
leasing demand, competition and other factors. If our evaluation indicates that we may be unable to recover the
carrying value of a real estate investment, an impairment loss will be recorded to the extent that the carrying value
exceeds the estimated fair value of the property.
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Impairment losses have a direct impact on our operating results, because recording an impairment loss results in a
negative adjustment to our publicly reported operating results. The evaluation of anticipated cash flows is highly
subjective and is based in part on assumptions regarding future occupancy, rental rates and capital requirements that
could differ materially from actual results in future periods. A worsening real estate market may cause us to reevaluate
the assumptions used in our impairment analysis.
Adverse economic conditions and the dislocation in the credit markets could materially adversely affect us.
Economic conditions can be unpredictable and vary greatly, creating uncertainty and in some cases severely impacted
the lending and capital markets, particularly for real estate. When occurring, these conditions may limit the amount of
indebtedness we are able to obtain and our ability to refinance our indebtedness, and may impede our ability to
develop new properties and to replace construction financing with permanent financing, which could result in our
having to sell properties at inopportune times and on unfavorable terms.
Any lack of availability of debt financing may require us to rely more heavily on additional equity issuances, which
may be dilutive to our current stockholders, or on less efficient forms of debt financing.
Acquired properties may be located in new markets where we may face risks associated with investing in an
unfamiliar market.
We have acquired properties in markets that are new to us. For example, our predecessor business acquired properties
in Arizona and Illinois as part of an acquisition of a portfolio of properties that included four other properties located
in our target markets. When we acquire properties located in new markets, we may face risks associated with a lack of
market knowledge or understanding of the local economy, forging new business relationships in the area and
unfamiliarity with local government and permitting procedures.
We may choose not to distribute the proceeds of any sales of real estate to our stockholders, which may reduce the
amount of our cash distributions to stockholders.
We may choose not to distribute any proceeds from the sale of real estate investments to our stockholders. Instead, we
may elect to use such proceeds to:
•acquire additional real estate investments;
•repay debt;
•buy out interests of any partners in any joint venture in which we are a party;
•create working capital reserves; or

•make repairs, maintenance, tenant improvements or other capital improvements or expenditures on our otherproperties.
Any decision to retain or invest the proceeds of any sales, rather than distribute such proceeds to our stockholders may
reduce the amount of cash distributions to equity holders.
If any of our insurance carriers becomes insolvent, we could be adversely affected.
We carry several different lines of insurance, placed with several large insurance carriers. If any one of these large
insurance carriers were to become insolvent, we would be forced to replace the existing insurance coverage with
another suitable carrier, and any outstanding claims would be at significant risk for collection. In such an event, we
cannot be certain that we would be able to replace the coverage at similar or otherwise favorable terms. Replacing
insurance coverage at unfavorable rates and the potential of uncollectible claims due to carrier insolvency would likely
adversely affect us.
Our property taxes could increase due to property tax rate changes or reassessment, which could adversely impact our
cash flows.
Even if we qualify as a REIT for federal income tax purposes, we will be required to pay some state and local taxes on
our properties. The real property taxes on our properties may increase as property tax rates change or as our properties
are assessed or reassessed by taxing authorities. All of our properties located in California may be reassessed as a
result of various factors. Therefore, the amount of property taxes we pay in the future may increase substantially from
what we have paid in the
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past. If the property taxes we pay increase, our cash flow would be adversely impacted to the extent that we are not
reimbursed by tenants for those taxes.
We could incur significant costs related to government regulation and litigation over environmental matters.
Under various federal, state and local laws and regulations relating to the environment, as a current or former owner or
operator of real property, we may be liable for costs and damages resulting from the presence or discharge of
hazardous or toxic substances, waste or petroleum products at, on, in, under or migrating to or from such property,
including costs to investigate, clean up such contamination and liability for harm to natural resources. Such laws often
impose liability without regard to whether the owner or operator knew of, or was responsible for, the presence of such
contamination, and the liability may be joint and several. These liabilities could be substantial and the cost of any
required remediation, removal, fines or other costs could exceed the value of the property and in some cases our
aggregate net asset value. In addition, the presence of contamination or the failure to remediate contamination at our
properties may expose us to third-party liability for costs of remediation and/or personal, property, or natural
resources damage or materially adversely affect our ability to sell, lease or develop our properties or to borrow using
the properties as collateral. In addition, environmental laws may create liens on contaminated sites in favor of the
government for damages and costs it incurs to address such contamination. Moreover, if contamination is discovered
on our properties, environmental laws may impose restrictions on the manner in which property may be used or
businesses may be operated, and these restrictions may require substantial expenditures.
Some of our properties have been or may be impacted by contamination arising from current or prior uses of the
property, or adjacent properties, for commercial or industrial purposes. Such contamination may arise from spills of
petroleum or hazardous substances or releases from tanks used to store such material known or suspected to exist at a
number of our properties which may result in further investigation, remediation, or deed restrictions. Further, certain
of our properties are adjacent to or near other properties that have contained or currently contain petroleum or other
hazardous substances, or at which others have engaged or may engage in activities that may release such hazardous
substances. Adjacent property uses are identified in standard ASTM procedures in Phase I environmental studies,
which we obtain on all property acquisitions. In addition to a blanket environmental insurance policy, as needed, we
may obtain environmental insurance policies on commercially reasonable terms that provide coverage for potential
environmental liabilities, subject to the policy’s coverage conditions and limitations. However, these policies are
subject to certain limits, deductibles and exclusions, and insurance may not fully compensate us for any environmental
liability. From time to time, we may acquire properties with known adverse environmental conditions where we
believe that the environmental liabilities associated with these conditions are quantifiable and that the acquisition will
yield a superior risk-adjusted return. We usually perform a Phase I environmental site assessment at any property we
are considering acquiring. In connection with certain financing transactions our lenders have commissioned
independent environmental consultants to conduct Phase I environmental site assessments on certain of the properties
in our initial portfolio. However, we have not always received copies of the Phase I environmental site assessment
reports commissioned by our lenders and, as such, may not be aware of all potential or existing environmental
contamination liabilities at the properties in our initial portfolio. In addition, Phase I environmental site assessments
are limited in scope and do not involve sampling of soil, soil vapor, or groundwater, and these assessments may not
include or identify all potential environmental liabilities or risks associated with the property. Even where subsurface
investigation is performed, it can be very difficult to ascertain the full extent of environmental contamination or the
costs that are likely to flow from such contamination. We cannot assure you that the Phase I environmental site
assessment or other environmental studies identified all potential environmental liabilities, or that we will not face
significant remediation costs or other environmental contamination that makes it difficult to sell any affected
properties. Also, we have not always implemented actions recommended by these assessments, and recommended
investigation and remediation of known or suspected contamination has not always been performed. Contamination
may exist at many of our properties, and governmental regulators or third parties could seek to force us to contribute
to investigation or remediation or known or suspected contamination. As a result, we could potentially incur material
liability for these issues.
Environmental laws also govern the presence, maintenance and removal of asbestos-containing building materials, or
ACBM, and may impose fines and penalties for failure to comply with these requirements. Such laws require that
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owners or operators of buildings containing ACBM (and employers in such buildings) properly manage and maintain
the asbestos, adequately notify or train those who may come into contact with asbestos, and undertake special
precautions, including removal or other abatement, if asbestos would be disturbed during renovation or demolition of
a building. In addition, the presence of ACBM in our properties may expose us to third-party liability (e.g., liability
for personal injury associated with exposure to asbestos).
In addition, the properties in our portfolio also are subject to various federal, state and local environmental and health
and safety requirements, such as state and local fire requirements. Moreover, some of our tenants routinely handle and
use hazardous or regulated substances and wastes as part of their operations at our properties, which are subject to
regulation. Such
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environmental and health and safety laws and regulations could subject us or our tenants to liability resulting from
these activities. Environmental liabilities could affect a tenant’s ability to make rental payments to us. In addition,
changes in laws could increase the potential liability for noncompliance. This may result in significant unanticipated
expenditures or may otherwise materially and adversely affect our operations, or those of our tenants, which could in
turn have an adverse effect on us. Further, these environmental, health, and safety laws could become more stringent
in the future, and this could subject us or our tenants to new or greater liability.
We cannot assure you that remedial measures and other costs or liabilities incurred as a result of environmental issues
will be immaterial to our overall financial position. If we do incur material environmental liabilities in the future, we
may face significant remediation costs, and we may find it difficult to sell any affected properties.
Our properties may contain or develop harmful mold or suffer from other air quality issues, which could lead to
liability for adverse health effects and costs of remediation.
When excessive moisture accumulates in buildings or on building materials, mold growth may occur, particularly if
the moisture problem remains undiscovered or is not addressed over a period of time. Some molds may produce
airborne toxins or irritants. Indoor air quality issues can also stem from inadequate ventilation, chemical
contamination from indoor or outdoor sources, and other biological contaminants such as pollen, viruses and bacteria.
Indoor exposure to airborne toxins or irritants above certain levels can be alleged to cause a variety of adverse health
effects and symptoms, including allergic or other reactions. As a result, the presence of significant mold or other
airborne contaminants at any of our properties could require us to undertake a costly remediation program to contain
or remove the mold or other airborne contaminants from the affected property or increase indoor ventilation. In
addition, the presence of significant mold or other airborne contaminants could expose us to liability from our tenants,
employees of our tenants or others if property damage or personal injury is alleged to have occurred.
We may incur significant costs complying with various federal, state and local laws, regulations and covenants that
are applicable to our properties.
The properties in our portfolio are subject to various covenants and federal, state and local laws and regulatory
requirements, including permitting and licensing requirements. Local regulations, including municipal or local
ordinances and zoning restrictions may restrict our use of our properties and may require us to obtain approval from
local officials or restrict our use of our properties and may require us to obtain approval from local officials of
community standards organizations at any time with respect to our properties, including prior to acquiring a property
or when undertaking renovations of any of our existing properties. Among other things, these restrictions may relate to
fire and safety, seismic or hazardous material abatement requirements. There can be no assurance that existing laws
and regulatory policies will not adversely affect us or the timing or cost of any future acquisitions or renovations, or
that additional regulations will not be adopted that increase such delays or result in additional costs. Our growth
strategy may be affected by our ability to obtain permits, licenses and zoning relief.
In addition, federal and state laws and regulations, including laws such as the Americans with Disabilities Act, or
ADA, and the Fair Housing Amendment Act of 1988, or FHAA, impose further restrictions on our properties and
operations. Under the ADA and the FHAA, all public accommodations must meet federal requirements related to
access and use by disabled persons. Some of our properties may currently be in non-compliance with the ADA or the
FHAA. If one or more of the properties in our portfolio is not in compliance with the ADA, the FHAA or any other
regulatory requirements, we may be required to incur additional costs to bring the property into compliance, including
the removal of access barriers, and we might incur governmental fines or the award of damages to private litigants. In
addition, we do not know whether existing requirements will change or whether future requirements will require us to
make significant unanticipated expenditures.
Changes in the method of determining the London Interbank Offered Rate (“LIBOR”) may adversely affect interest
expense related to outstanding debt.
We hold certain debt instruments on which interest rates move in direct relation to LIBOR, depending on our selection
of borrowing options. Beginning in 2008, concerns have been raised that some of the member banks surveyed by the
British Bankers’ Association (the “BBA”) in connection with the calculation of daily LIBOR across a range of maturities
and currencies may have underreported, over reported, or otherwise manipulated the interbank lending rate applicable
to them in order to profit on their derivatives positions or to avoid an appearance of capital insufficiency or adverse
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reputational or other consequences that might have resulted from reporting interbank lending rates higher than those
they actually submitted. A number of BBA member banks have entered into settlements with a number of their
regulators and law enforcement agencies with respect to alleged manipulation of LIBOR, and investigations have been
instigated by regulators and government authorities in various jurisdictions. Other member banks may also enter into
such settlements with, or have proceedings brought by, their regulators or law
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enforcement agencies in the future. If manipulation of LIBOR occurred, it may have resulted in LIBOR having been
artificially lower (or higher) than it would otherwise have been. Any such manipulation could have occurred over a
substantial period of time.
On September 28, 2012, British regulators published a report on the review of LIBOR. The report concluded that
LIBOR should be retained as a benchmark, but recommended a comprehensive reform of LIBOR, including replacing
the BBA with a new independent administrator of LIBOR. Based on this report, final rules for the regulation and
supervision of LIBOR by the Financial Conduct Authority (the “FCA”) were published and came into effect on April 2,
2013 (the “FCA Rules”). In particular, the FCA Rules include requirements that (1) an independent LIBOR
administrator monitor and survey LIBOR submissions to identify breaches of practice standards and/or potentially
manipulative behavior, and (2) firms submitting data to LIBOR establish and maintain a clear conflicts-of-interest
policy and appropriate systems and controls. In 2014, NYSE Euronext took over the administration of LIBOR. It is
not possible to predict the effect of the FCA Rules, any changes in the methods pursuant to which LIBOR is
determined, the administration of LIBOR by NYSE Euronext, and any other reforms to LIBOR that will be enacted in
the United Kingdom and elsewhere. In addition, any changes announced by the FCA, the BBA, or any other successor
governance or oversight body, or future changes adopted by such body, in the method pursuant to which LIBOR is
determined, as well as manipulative practices or the cessation thereof, may result in a sudden or prolonged increase or
decrease in reported LIBOR, which could have an adverse impact on the level of the index. Fluctuation or
discontinuation of LIBOR would affect our interest expense and earnings and the fair value of certain of our financial
instruments. We rely on interest rate swaps to help mitigate our exposure to such interest rate risk, on a portion of our
debt obligations. However, there is no assurance these arrangements will be effective in reducing our exposure to
changes in interest rates.
Risks Related to Our Organizational Structure
Conflicts of interest may exist or could arise in the future between the interests of our stockholders and the interests of
holders of common units, which may impede business decisions that could benefit our stockholders.
Conflicts of interest may exist or could arise in the future as a result of the relationships between us and our affiliates,
on the one hand, and our operating partnership or any partner thereof, on the other. Our directors and officers have
duties to our company under Maryland law in connection with their management of our company. At the same time,
we, as the general partner of our operating partnership, have fiduciary duties and obligations to our operating
partnership and its limited partners under Maryland law and the partnership agreement of our operating partnership in
connection with the management of our operating partnership. Our fiduciary duties and obligations as the general
partner of our operating partnership may come into conflict with the duties of our directors and officers to our
company.
Under Maryland law, a general partner of a Maryland limited partnership has fiduciary duties of loyalty and care to
the partnership and its partners and must discharge its duties and exercise its rights as general partner under the
partnership agreement or Maryland law consistent with the obligation of good faith and fair dealing. The partnership
agreement provides that, in the event of a conflict between the interests of our operating partnership or any partner, on
the one hand, and the separate interests of our company or our stockholders, on the other hand, we, in our capacity as
the general partner of our operating partnership, may give priority to the separate interests of our company or our
stockholders (including with respect to tax consequences to limited partners, assignees or our stockholders), and, in
the event of such a conflict, any action or failure to act on our part or on the part of our directors that gives priority to
the separate interests of our company or our stockholders that does not result in a violation of the contract rights of the
limited partners of our operating partnership under its partnership agreement does not violate the duty of loyalty or
any other duty that we, in our capacity as the general partner of our operating partnership, owe to our operating
partnership and its partners or violate the obligation of good faith and fair dealing.
Additionally, the partnership agreement provides that we generally will not be liable to our operating partnership or
any partner for any action or omission taken in our capacity as general partner, for the debts or liabilities of our
operating partnership or for the obligations of the operating partnership under the partnership agreement, except for
liability for our fraud, willful misconduct or gross negligence, pursuant to any express indemnity we may give to our
operating partnership or in connection with a redemption.  Our operating partnership must indemnify us, our directors
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and officers, officers of our operating partnership and our designees from and against any and all claims that relate to
the operations of our operating partnership, unless (1) an act or omission of the person was material to the matter
giving rise to the action and either was committed in bad faith or was the result of active and deliberate dishonesty,
(2) the person actually received an improper personal benefit in violation or breach of the partnership agreement or
(3) in the case of a criminal proceeding, the indemnified person had reasonable cause to believe that the act or
omission was unlawful. Our operating partnership must also pay or reimburse the reasonable expenses of any such
person in advance of a final disposition of the proceeding upon its receipt of a written affirmation of the person’s good
faith belief that the standard of conduct necessary for indemnification has been met and a written undertaking to repay
any amounts paid or advanced if it is ultimately determined that the person did not meet the standard of conduct for
indemnification. Our operating
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partnership is not required to indemnify or advance funds to any person with respect to any action initiated by the
person seeking indemnification without our approval (except for any proceeding brought to enforce such person’s right
to indemnification under the partnership agreement) or if the person is found to be liable to our operating partnership
on any portion of any claim in the action. No reported decision of a Maryland appellate court has interpreted
provisions similar to the provisions of the partnership agreement of our operating partnership that modify and reduce
our fiduciary duties or obligations as the general partner or reduce or eliminate our liability to our operating
partnership and its partners, and we have not obtained an opinion of counsel as to the enforceability of the provisions
set forth in the partnership agreement that purport to modify or reduce the fiduciary duties and obligations that would
be in effect were it not for the partnership agreement.
Some of our directors and executive officers have outside business interests, including interests in real estate-related
businesses, and, therefore, may have conflicts of interest with us.
Certain of our executive officers and directors have outside business interests, including interests in real estate-related
businesses, and may own equity securities of public and private real estate companies. Our executive officers’ and
directors’ interests in these entities could create a conflict of interest, especially when making determinations regarding
our renewal of leases with tenants subject to these leases. Our executive officers’ involvement in other businesses and
real estate-related activities could divert their attention from our day-to-day operations, and state law may limit our
ability to enforce any non-compete agreements.
We could increase the number of authorized shares of stock, classify and reclassify unissued stock and issue stock
without stockholder approval.
Our board of directors, without stockholder approval, has the power under our charter to amend our charter to increase
the aggregate number of shares of stock or the number of shares of stock of any class or series that we are authorized
to issue, to authorize us to issue authorized but unissued shares of our common stock or preferred stock and to classify
or reclassify any unissued shares of our common stock or preferred stock into one or more classes or series of stock
and set the terms of such newly classified or reclassified shares. As a result, we may issue classes or series of common
stock or preferred stock with preferences, powers and rights, voting or otherwise, that are senior to, or otherwise
conflict with, the rights of holders of our common stock. Although our board of directors has no such intention at the
present time, it could establish a class or series of preferred stock that could, depending on the terms of such series,
delay, defer or prevent a transaction or a change of control that might involve a premium price for our common stock
or that our stockholders otherwise believe to be in their best interest.
Certain provisions of Maryland law could inhibit changes in control, which may discourage third parties from
conducting a tender offer or seeking other change of control transactions that could involve a premium price for our
common stock or that our stockholders otherwise believe to be in their best interest.
Certain provisions of the Maryland General Corporation Law (“MGCL”), may have the effect of inhibiting a third party
from making a proposal to acquire us or of impeding a change of control under circumstances that otherwise could
provide the holders of shares of our common stock with the opportunity to realize a premium over the then-prevailing
market price of such shares, including:

•

“Business combination” provisions that, subject to certain exceptions, prohibit certain business combinations between
us and an “interested stockholder” (defined generally as any person who beneficially owns 10% or more of the voting
power of our shares or an affiliate thereof or an affiliate or associate of ours who was the beneficial owner, directly or
indirectly, of 10% or more of the voting power of our then outstanding voting stock at any time within the two-year
period immediately prior to the date in question) for five years after the most recent date on which the stockholder
becomes an interested stockholder, and thereafter impose fair price or supermajority stockholder voting requirements
on these combinations; and
•“Control share” provisions that provide that holders of “control shares” of our company (defined as shares that, when
aggregated with other shares controlled by the stockholder, entitle the stockholder to exercise voting power in the
election of directors within one of three increasing ranges) acquired in a “control share acquisition” (defined as the
direct or indirect acquisition of ownership or control of the voting power of issued and outstanding “control shares,”
subject to certain exceptions) have no voting rights with respect to their control shares, except to the extent approved
by our stockholders by the affirmative vote of at least two-thirds of all the votes entitled to be cast on the matter,
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excluding all interested shares.
As permitted by the MGCL, our bylaws provide that we will not be subject to the control share provisions of the
MGCL and our board of directors has, by resolution, exempted us from the business combination between us and any
other person. However, we cannot assure you that our board of directors will not revise the bylaws or such resolution
in order to be subject to
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such business combination and control share provisions in the future. Notwithstanding the foregoing, an alteration or
repeal of the board resolution exempting such business combinations will not have any effect on any business
combinations that have been consummated or upon any agreements existing at the time of such modification or repeal.
Certain provisions of the MGCL permit the board of directors of a Maryland corporation with at least three
independent directors and a class of stock registered under the Exchange Act without stockholder approval and
regardless of what is currently provided in its charter or bylaws, to implement certain corporate governance
provisions, some of which (for example, a classified board) are not currently applicable to us. These provisions may
have the effect of limiting or precluding a third party from making an unsolicited acquisition proposal for our
company or of delaying, deferring or preventing a change in control under circumstances that otherwise could provide
the holders of shares of our stock with the opportunity to realize a premium over the then current market price. Our
charter contains a provision whereby it elects to be subject to the provisions of Title 3, Subtitle 8 of the MGCL
relating to the filling of vacancies on the board of directors.
Certain provisions in the partnership agreement of our operating partnership may delay or prevent unsolicited
acquisition of us.
Provisions of the partnership agreement of our operating partnership may delay or make more difficult unsolicited
acquisitions of us or changes of our control. These provisions could discourage third parties from making proposals
involving an unsolicited acquisition of us or change of our control, although some stockholders or limited partners
might consider such proposals, if made, desirable. These provisions include, among others:
•redemption rights of qualifying parties;
•a requirement that we may not be removed as the general partner of our operating partnership without our consent;
•transfer restrictions on common units;

•

our ability, as general partner, in some cases, to amend the partnership agreement and to cause our operating
partnership to issue additional partnership interests with terms that could delay, defer or prevent a merger or other
change of control of us or our operating partnership without the consent of our stockholders or the limited partners;
and

•the right of the limited partners to consent to certain transfers of our general partnership interest (whether by sale,disposition, statutory merger or consolidation, liquidation or otherwise).
Our charter and bylaws, the partnership agreement of our operating partnership and Maryland law also contain other
provisions that may delay, defer or prevent a transaction or a change of control that might involve a premium price for
our common stock or that our stockholders otherwise believe to be in their best interest.
The Tax Matters Agreement limits our ability to sell or otherwise dispose of certain properties, even though a sale or
disposition may otherwise be in our stockholders’ best interest.
In connection with the formation transactions, we entered into a Tax Matters Agreement with certain limited partners
of our operating partnership, including Messrs. Ziman, Schwimmer and Frankel, that provides that if we dispose of
any interest with respect to certain properties in our initial portfolio in a taxable transaction during the period from the
completion of the IPO (July 24, 2013) through the seventh anniversary of such completion (July 24, 2020), our
operating partnership will indemnify such limited partners for their tax liabilities attributable to their share of the
built-in gain that exists with respect to such property interest as of the time of the IPO and tax liabilities incurred as a
result of the indemnification payment; provided that, subject to certain exceptions and limitations, such
indemnification rights will terminate for any such protected partner that sells, exchanges or otherwise disposes of
more than 50% of his or her common units. We have no present intention to sell or otherwise dispose of these
properties or interest therein in taxable transactions during the restriction period. If we were to trigger the tax
protection provisions under this agreement, our operating partnership would be required to pay damages in the amount
of the taxes owed by these limited partners (plus additional damages in the amount of the taxes incurred as a result of
such payment). As a result, although it may otherwise be in our stockholders’ best interest that we sell one of these
properties, it may be economically prohibitive for us to do so because of these obligations.
The Tax Matters Agreement may require our operating partnership to maintain certain debt levels that otherwise
would not be required to operate our business.
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The Tax Matters Agreement provides that, during the period beginning from the date of the completion of our IPO
(July 24, 2013) through the period ending on the twelfth anniversary of our IPO (July 24, 2025), our operating
partnership will offer certain limited partners the opportunity to guarantee its debt, and following such period, our
operating partnership will use
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commercially reasonable efforts to provide such limited partners who continue to own at least 50% of the common
units they originally received in the formation transactions with debt guarantee opportunities. Our operating
partnership will be required to indemnify such limited partners for their tax liabilities resulting from our failure to
make such opportunities available to them (plus an additional amount equal to the taxes incurred as a result of such
indemnity payment). Among other things, this opportunity to guarantee debt is intended to allow the participating
limited partners to defer the recognition of gain in connection with the formation transactions. These obligations may
require us to maintain more or different indebtedness than we would otherwise require for our business.
Our board of directors may change our investment and financing policies without stockholder approval and we may
become more highly leveraged, which may increase our risk of default under our debt obligations.
Our investment and financing policies are exclusively determined by our board of directors. Accordingly, our
stockholders do not control these policies. Further, our charter and bylaws do not limit the amount or percentage of
indebtedness, funded or otherwise, that we may incur. Our board of directors may alter or eliminate our current policy
on borrowing at any time without stockholder approval. If this policy changed, we could become more highly
leveraged which could result in an increase in our debt service. Higher leverage also increases the risk of default on
our obligations. In addition, a change in our investment policies, including the manner in which we allocate our
resources across our portfolio or the types of assets in which we seek to invest, may increase our exposure to interest
rate risk, real estate market fluctuations and liquidity risk.
Our rights and the rights of our stockholders to take action against our directors and officers are limited.
As permitted by Maryland law, our charter eliminates the liability of our directors and officers to us and our
stockholders for money damages, except for liability resulting from:     
•actual receipt of an improper benefit or profit in money, property or services; or

•active and deliberate dishonesty by the director or officer that was established by a final judgment and was material tothe cause of action adjudicated.
In addition, our charter authorizes us to obligate our company, and our bylaws require us, to indemnify our directors
and officers for actions taken by them in those and certain other capacities to the maximum extent permitted by
Maryland law in effect from time to time. Generally, Maryland law permits a Maryland corporation to indemnify its
present and former directors and officers except in instances where the person seeking indemnification acted in bad
faith or with active and deliberate dishonesty, actually received an improper personal benefit in money, property or
services or, in the case of a criminal proceeding, had reasonable cause to believe that his or her actions were unlawful.
Under Maryland law, a Maryland corporation also may not indemnify a director or officer in a suit by or on behalf of
the corporation in which the director or officer was adjudged liable to the corporation or for a judgment of liability on
the basis that a personal benefit was improperly received. A court may order indemnification if it determines that the
director or officer is fairly and reasonably entitled to indemnification, even though the director or officer did not meet
the prescribed standard of conduct; however, indemnification for an adverse judgment in a suit by us or on our behalf,
or for a judgment of liability on the basis that personal benefit was improperly received, is limited to expenses. As a
result, we and our stockholders may have more limited rights against our directors and officers than might otherwise
exist. Accordingly, in the event that actions taken in good faith by any of our directors or officers impede the
performance of our company, our stockholders’ ability to recover damages from such director or officer will be
limited.
We are a holding company with no direct operations and, as such, we will rely on funds received from our operating
partnership to pay liabilities, and the interests of our stockholders will be structurally subordinated to all liabilities and
obligations of our operating partnership and its subsidiaries.
We are a holding company and conduct substantially all of our operations through our operating partnership. We do
not have, apart from an interest in our operating partnership, any independent operations. As a result, we rely on
distributions from our operating partnership to continue to pay any dividends we might declare on shares of our
common stock. We also rely on distributions from our operating partnership to meet any of our obligations, including
any tax liability on taxable income allocated to us from our operating partnership. In addition, because we are a
holding company, stockholder claims will be structurally subordinated to all existing and future liabilities and
obligations (whether or not for borrowed money) of our operating partnership and its subsidiaries. Therefore, in the
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event of our bankruptcy, liquidation or reorganization, our assets and those of our operating partnership and its
subsidiaries will be available to satisfy the claims of our stockholders only after all of our and our operating
partnership’s and its subsidiaries’ liabilities and obligations have been paid in full.
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Our operating partnership may issue additional common units to third parties without the consent of our stockholders,
which would reduce our ownership percentage in our operating partnership and would have a dilutive effect on the
amount of distributions made to us by our operating partnership and, therefore, the amount of distributions we can
make to our stockholders.
As of December 31, 2016, we own 97.1% of the outstanding common units in our Operating Partnership and we may,
in connection with future acquisitions of properties or otherwise, cause our operating partnership to issue additional
common units to third parties. Such issuances would reduce our ownership percentage in our operating partnership
and affect the amount of distributions made to us by our operating partnership and, therefore, the amount of
distributions we can make to our stockholders.
Risks Related to Our Status as a REIT
Failure to maintain our qualification as a REIT would have significant adverse consequences to us and the per share
trading price of our common stock.
We have elected to be taxed as a REIT for federal income tax purposes commencing with our initial taxable year
ended December 31, 2013. We intend to continue to meet the requirements for taxation as a REIT.  We have not
requested and do not plan to request a ruling from the IRS that we qualify as a REIT, and the statements in this Form
10-K are not binding on the IRS or any court. Therefore, we cannot guarantee that we will qualify as a REIT, or that
we will remain qualified as such in the future. If we were to fail to qualify as a REIT in any taxable year we will face
serious tax consequences that would substantially reduce the funds available for distribution to you for each of the
years involved because:

•we would not be allowed a deduction for distributions to stockholders in computing our taxable income and would besubject to federal income tax at regular corporate rates;
•we also could be subject to the federal alternative minimum tax and possibly increased state and local taxes; and

•unless we are entitled to relief under applicable statutory provisions, we could not elect to be taxed as a REIT for fourtaxable years following the year during which we were disqualified.
Any such corporate tax liability could be substantial and would reduce our cash available for, among other things, our
operations and distributions to stockholders. In addition, if we fail to qualify as a REIT, we will not be required to
make distributions to our stockholders. As a result of all these factors, our failure to qualify as a REIT also could
impair our ability to expand our business and raise capital.  
Qualification as a REIT involves the application of highly technical and complex Code provisions for which there are
only limited judicial and administrative interpretations. The complexity of these provisions and of the applicable
Treasury regulations that have been promulgated under the Code, or the Treasury Regulations, is greater in the case of
a REIT that, like us, holds its assets through a partnership. The determination of various factual matters and
circumstances not entirely within our control may affect our ability to qualify as a REIT. In order to qualify as a REIT,
we must satisfy a number of requirements, including requirements regarding the ownership of our stock, requirements
regarding the composition of our assets and a requirement that at least 95% of our gross income in any year must be
derived from qualifying sources, such as “rents from real property.” Also, we must make distributions to stockholders
aggregating annually at least 90% of our REIT taxable income, determined without regard to the dividends paid
deduction and excluding net capital gains. In addition, legislation, new regulations, administrative interpretations or
court decisions may materially adversely affect our investors, our ability to qualify as a REIT for federal income tax
purposes or the desirability of an investment in a REIT relative to other investments.
Even if we qualify as a REIT for federal income tax purposes, we may be subject to some federal, state and local
income, property and excise taxes on our income or property and, in certain cases, a 100% penalty tax, in the event we
sell property as a dealer. In addition, our taxable REIT subsidiary will be subject to tax as a regular corporation in the
jurisdictions it operates.
If our operating partnership failed to qualify as a partnership for federal income tax purposes, we would cease to
qualify as a REIT and suffer other adverse consequences.
We believe that our operating partnership will be treated as a partnership for federal income tax purposes. As a
partnership, our operating partnership will not be subject to federal income tax on its income. Instead, each of its
partners, including us, will be allocated, and may be required to pay tax with respect to, its share of our operating
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partnership’s income. We cannot assure you, however, that the IRS will not challenge the status of our operating
partnership or any other subsidiary partnership in which we own an interest as a partnership for federal income tax
purposes, or that a court would not sustain such a challenge. If the IRS were successful in treating our operating
partnership or any such other subsidiary partnership as an entity taxable as a corporation for federal income tax
purposes, we would fail to meet the gross income tests and certain of the asset tests applicable to REITs and,
accordingly, we would likely cease to qualify as a REIT. Also, the failure of our operating partnership or
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any subsidiary partnerships to qualify as a partnership could cause it to become subject to federal and state corporate
income tax, which would reduce significantly the amount of cash available for debt service and for distribution to its
partners, including us.
Our taxable REIT subsidiaries will be subject to federal income tax, and we will be required to pay a 100% penalty
tax on certain income or deductions if our transactions with our taxable REIT subsidiaries are not conducted on arm’s
length terms.
We own an interest in one or more taxable REIT subsidiaries, and may acquire securities in additional taxable REIT
subsidiaries in the future. A taxable REIT subsidiary is a corporation other than a REIT in which a REIT directly or
indirectly holds stock, and that has made a joint election with such REIT to be treated as a taxable REIT subsidiary. If
a taxable REIT subsidiary owns more than 35% of the total voting power or value of the outstanding securities of
another corporation, such other corporation will also be treated as a taxable REIT subsidiary. Other than some
activities relating to lodging and health care facilities, a taxable REIT subsidiary may generally engage in any
business, including the provision of customary or non-customary services to tenants of its parent REIT. A taxable
REIT subsidiary is subject to federal income tax as a regular C corporation. In addition, a 100% excise tax will be
imposed on certain transactions between a taxable REIT subsidiary and its parent REIT that are not conducted on an
arm’s length basis.
To maintain our REIT qualification, we may be forced to borrow funds during unfavorable market conditions.
To qualify as a REIT, we generally must distribute to our stockholders at least 90% of our REIT taxable income each
year, determined without regard to the dividends paid deduction and excluding net capital gains, and we will be
subject to regular corporate income taxes to the extent that we distribute less than 100% of our REIT taxable income
(determined without regard to the deduction for dividends paid) each year. In addition, we will be subject to a 4%
nondeductible excise tax on the amount, if any, by which distributions paid by us in any calendar year are less than the
sum of 85% of our ordinary income, 95% of our capital gain net income and 100% of our undistributed income from
prior years. Accordingly, we may not be able to retain sufficient cash flow from operations to meet our debt service
requirements and repay our debt. Therefore, we may need to raise additional capital for these purposes, and we cannot
assure you that a sufficient amount of capital will be available to us on favorable terms, or at all, when needed.
Further, in order to maintain our REIT qualification and avoid the payment of income and excise taxes, we may need
to borrow funds to meet the REIT distribution requirements even if the then prevailing market conditions are not
favorable for these borrowings. These borrowing needs could result from, among other things, differences in timing
between the actual receipt of cash and inclusion of income for federal income tax purposes, or the effect of
non-deductible capital expenditures, the creation of reserves or required debt or amortization payments. These
sources, however, may not be available on favorable terms or at all. Our access to third-party sources of capital
depends on a number of factors, including the market’s perception of our growth potential, our current debt levels, the
per share trading price of our common stock, and our current and potential future earnings. We cannot assure you that
we will have access to such capital on favorable terms at the desired times, or at all, which may cause us to curtail our
investment activities and/or to dispose of assets at inopportune times.
Dividends payable by REITs do not qualify for the reduced tax rates available for some dividends.
The maximum tax rate applicable to “qualified dividend income” payable to U.S. stockholders that are individuals, trusts
and estates is 20%. Dividends payable by REITs, however, generally are not eligible for the reduced rates. Although
these rules do not adversely affect the taxation of REITs or dividends payable by REITs, investors who are
individuals, trusts and estates may perceive investments in REITs to be relatively less attractive than investments in
the stocks of non-REIT corporations that pay dividends, which could adversely affect the value of the shares of
REITs.  
The tax imposed on REITs engaging in “prohibited transactions” may limit our ability to engage in transactions which
would be treated as sales for federal income tax purposes.
A REIT’s net income from prohibited transactions is subject to a 100% penalty tax. In general, prohibited transactions
are sales or other dispositions of property, other than foreclosure property, held primarily for sale to customers in the
ordinary course of business. Although we do not intend to hold any properties that would be characterized as held for
sale to customers in the ordinary course of our business, unless a sale or disposition qualifies under certain statutory
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safe harbors, such characterization is a factual determination and no guarantee can be given that the IRS would agree
with our characterization of our properties or that we will always be able to make use of the available safe harbors.
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Complying with REIT requirements may affect our profitability and may force us to liquidate or forgo otherwise
attractive investments.
To qualify as a REIT, we must continually satisfy tests concerning, among other things, the nature and diversification
of our assets, the sources of our income and the amounts we distribute to our stockholders. We may be required to
liquidate or forgo otherwise attractive investments in order to satisfy the asset and income tests or to qualify under
certain statutory relief provisions. We also may be required to make distributions to stockholders at disadvantageous
times or when we do not have funds readily available for distribution. As a result, having to comply with the
distribution requirement could cause us to: (1) sell assets in adverse market conditions; (2) borrow on unfavorable
terms; or (3) distribute amounts that would otherwise be invested in future acquisitions, capital expenditures or
repayment of debt. Accordingly, satisfying the REIT requirements could have an adverse effect on our business
results, profitability and ability to execute our business plan. Moreover, if we are compelled to liquidate our
investments to meet any of these asset, income or distribution tests, or to repay obligations to our lenders, we may be
unable to comply with one or more of the requirements applicable to REITs or may be subject to a 100% tax on any
resulting gain if such sales constitute prohibited transactions.
Legislative or other actions affecting REITs could have a negative effect on us.
The rules dealing with federal income taxation are constantly under review by persons involved in the legislative
process and by the IRS and the U.S. Department of the Treasury. Changes to the tax laws, with or without retroactive
application, could adversely affect our investors or us. We cannot predict how changes in the tax laws might affect our
investors or us. New legislation, Treasury Regulations, administrative interpretations or court decisions could
significantly and negatively affect our ability to qualify as a REIT or the federal income tax consequences of such
qualification, or the federal income tax consequences of an investment in us. Also, the law relating to the tax treatment
of other entities, or an investment in other entities, could change, making an investment in such other entities more
attractive relative to an investment in a REIT.

Item 1B. Unresolved Staff Comments
None.

Item 2. Properties
As of December 31, 2016, our consolidated portfolio consists of 136 wholly-owned properties located in Southern
California infill markets totaling approximately 15.0 million rentable square feet.
The table below sets forth relevant information with respect to the operating properties in our consolidated portfolio as
of December 31, 2016.

Property
Address City

Number
of
Buildings

Asset Type Year Built /
Renovated(1)

Rentable
Square
Feet

Percentage
of
Rentable
Square
Feet(2)

Number
of
Leases

Occupancy
Annualized
Base
Rent(3)

Percentage
of
Total
Annualized Base
Rent(4)

Total
Annualized
Base
Rent
per
Square
Foot(5)

Los Angeles - Greater San Fernando
Valley
901 W.
Alameda Ave. Burbank 1 Creative Office 1969 / 2009 44,924 0.3% 3 100.0% $1,467,569 1.2% $32.67

10635
Vanowen St. Burbank 1

Warehouse /
Light
Manufacturing

1977 31,037 0.2% 4 100.0% 309,626 0.3% 9.98

Burbank 2 1950 / 2004 130,800 0.9% 1 100.0% 1,161,504 1.0% 8.88

Edgar Filing: Rexford Industrial Realty, Inc. - Form 10-K

59



2980 & 2990
N San
Fernando
Road

Warehouse /
Light
Manufacturing

9401 De Soto
Ave. (6) Chatsworth 1

Warehouse /
Light
Manufacturing

1983 150,831 1.0% — — % — — % —

9120 Mason
Ave. Chatsworth 1 Warehouse /

Distribution 1967 / 1999 319,348 2.1% 1 100.0% 1,900,180 1.6% 5.95

21040
Nordoff
Street; 9035
Independence
Avenue;
21019 - 21045
Osborne
Street

Chatsworth 7 Warehouse /
Distribution 1979 / 1980 153,236 1.0% 10 100.0% 1,207,325 1.0% 7.88
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Property
Address City

Number
of
Buildings

Asset Type Year Built /
Renovated(1)

Rentable
Square
Feet

Percentage
of
Rentable
Square
Feet(2)

Number
of
Leases

Occupancy
Annualized
Base
Rent(3)

Percentage
of Total
Annualized Base
Rent(4)

Total
Annualized
Base
Rent
per
Square
Foot(5)

700 Allen
Ave., 1830
Flower

Glendale 3 Creative Office 1949, 1961 /
2011-2012 25,168 0.2 % 1 100.0 % 759,0480.6 % 30.16

3550 Tyburn
St., 3332,
3334, 3360,
3368, 3370,
3378, 3380,
3410, 3424 N.
San Fernando
Rd.

Los
Angeles 8 Warehouse /

Distribution
1966, 1992,
1993, 1994 474,954 3.2 % 26 92.4 % 4,579,1683.8 % 10.44

3116 W.
Avenue 32

Los
Angeles 1 Warehouse /

Distribution 1974 100,500 0.7 % 1 85.7 % 716,5440.6 % 8.32

7900 Nelson
Rd.

Los
Angeles 1 Warehouse /

Distribution 1998 / 2015 202,905 1.4 % 2 100.0 % 1,743,6081.4 % 8.59

121-125 N.
Vinedo Ave. Pasadena 1

Warehouse /
Light
Manufacturing

1953 / 1993 48,381 0.3 % 1 100.0 % 578,6670.5 % 11.96

89-91 N. San
Gabriel Blvd.,
2670-2674
Walnut Ave.,
2675 Nina St.

Pasadena 5
Light
Manufacturing
/ Flex

1947, 1985 /
2009 31,619 0.2 % 4 100.0 % 647,2220.5 % 20.47

1050 Arroyo
Ave.

San
Fernando 1

Warehouse /
Light
Manufacturing

1969 / 2012 76,993 0.5 % 1 100.0 % 591,3060.5 % 7.68

605 8th Street SanFernando 1 Warehouse /
Distribution 1991 / 2015 55,715 0.4 % 1 100.0 % 454,6340.4 % 8.16

24935 &
24955
Avenue
Kearny

Santa
Clarita 2 Warehouse /

Distribution 1988 138,980 0.9 % 2 100.0 % 1,009,0920.8 % 7.26

15140 &
15148
Bledsoe St.,
13065 -
13081
Bradley Ave.
(6)

Sylmar 2
Warehouse /
Light
Manufacturing

1969, 2008 /
2006 / 2016 134,030 0.9 % 9 100.0 % 1,121,4820.9 % 8.37

18310-18330
Oxnard St. Tarzana 2

Warehouse /
Light
Manufacturing

1973 75,288 0.5 % 24 94.9 % 906,5880.8 % 12.69
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28340 -
28400
Avenue
Crocker

Valencia 1
Warehouse /
Light
Manufacturing

1987 / 2006 90,722 0.6 % 2 100.0 % 661,0710.6 % 7.29

28159
Avenue
Stanford

Valencia 1 Light Industrial
/ Office 1987 / 2008 78,910 0.5 % 11 83.9 % 961,6210.8 % 14.53

15041 Calvert
St. Van Nuys 1

Warehouse /
Light
Manufacturing

1971 81,282 0.5 % 1 100.0 % 504,9080.4 % 6.21

14723-14825
Oxnard St. Van Nuys 6

Warehouse /
Light
Manufacturing

1964 / 1968 77,790 0.5 % 65 100.0 % 977,1140.8 % 12.56

8101-8117
Orion Ave. Van Nuys 1

Warehouse /
Light
Manufacturing

1978 48,394 0.3 % 23 95.6 % 645,7180.5 % 13.96

6701 & 6711
Odessa Ave. Van Nuys 2

Warehouse /
Light
Manufacturing

1970-1972 /
2012 29,544 0.2 % 2 100.0 % 260,9620.2 % 8.83

28454
Livingston
Avenue

Valencia 1
Warehouse /
Light
Manufacturing

2007 134,287 0.9 % 1 100.0 % 978,3030.8 % 7.29

525 Park
Avenue

San
Fernando 1 Warehouse /

Distribution 2003 63,403 0.4 % 2 100.0 % 484,3690.4 % 7.64

Los Angeles - Greater
San Fernando Valley
Total

54 2,799,041 18.6 % 198 92.1 % 24,627,62920.4 % 9.55

Los Angeles - San Gabriel Valley
425 S.
Hacienda
Blvd.

City of
Industry 1

Warehouse /
Light
Manufacturing

1997 51,823 0.3 % 1 100.0 % 399,8880.3 % 7.72

14955-14971
E Salt Lake
Ave

City of
Industry 1

Warehouse /
Light
Manufacturing

1979 126,036 0.8 % 5 100.0 % 950,5700.8 % 7.54

15241 -
15277, 15317
- 15339 Don
Julian Rd.

City of
Industry 2 Warehouse /

Distribution
1965, 2005 /
2003 241,248 1.6 % 15 94.3 % 2,183,6331.8 % 9.60

15715 Arrow
Highway Irwindale 1

Light
Manufacturing
/ Flex

1989 76,000 0.5 % 1 100.0 % 1,016,7940.8 % 13.38
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Property
Address City

Number
of
Buildings

Asset Type Year Built /
Renovated(1)

Rentable
Square
Feet

Percentage
of
Rentable
Square
Feet(2)

Number
of
Leases

Occupancy
Annualized
Base
Rent(3)

Percentage
of Total
Annualized Base
Rent(4)

Total
Annualized
Base
Rent
per
Square
Foot(5)

15705, 15709
Arrow
Highway &
5220 Fourth
St.

Irwindale 3
Warehouse /
Light
Manufacturing

1987 69,592 0.5 % 38 95.4 % 737,4750.6 % 11.11

16321 Arrow
Hwy. Irwindale 3

Warehouse /
Light
Manufacturing

1955 / 2001 64,296 0.4 % 1 100.0 % 586,3680.5 % 9.12

14250-14278
Valley Blvd. La Puente 8

Warehouse /
Light
Manufacturing

1974 / 2007 99,735 0.7 % 25 94.8 % 903,6010.8 % 9.56

13914-13932
Valley Blvd. La Puente 2

Warehouse /
Light
Manufacturing

1978, 1988 /
2012 58,084 0.4 % 27 90.8 % 494,7720.4 % 9.38

1400 South
Shamrock Monrovia 1

Light
Manufacturing
/ Flex

1957, 1962 /
2004 67,838 0.5 % 1 100.0 % 936,0010.8 % 13.80

2743
Thompson
Creek Rd.

Pomona 1 Warehouse /
Distribution 1983 245,961 1.6 % 1 100.0 % 1,136,3400.9 % 4.62

280 W.
Bonita Ave. Pomona 1 Warehouse /

Distribution 1983 119,898 0.8 % 1 100.0 % 561,1230.5 % 4.68

3880 West
Valley Blvd.
(6)

Pomona 1
Warehouse /
Light
Manufacturing

1980 108,703 0.7 % 1 100.0 % 748,8770.6 % 6.89

16425 Gale
Avenue

City of
Industry 1 Warehouse /

Distribution 1976 325,800 2.2 % 2 100.0 % 1,442,6961.2 % 4.43

10750-10826
Lower Azusa
Road

El Monte 4 Warehouse /
Distribution 1975 79,050 0.5 % 12 97.2 % 585,2370.5 % 7.62

14742-14750
Nelson
Avenue (6)

City of
Industry 2 Warehouse /

Distribution 1969 147,360 1.0 % — — % —— % —

Los Angeles - San
Gabriel Valley Total 32 1,881,424 12.5 % 131 90.6 % 12,683,37510.5 % 7.44

Los Angeles - Central
6020 Sheila
St. Commerce 1 Warehouse /

Distribution 2000 70,877 0.5 % 1 100.0 % 918,1030.7 % 12.95

6700 S
Alameda St.

Huntington
Park 1 Warehouse /

Distribution 1990 / 2008 78,280 0.5 % 1 100.0 % 1,052,6720.9 % 13.45

1 1992 47,490 0.3 % 1 25.0 % 139,6260.1 % 11.76
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679-691 S
Anderson St.
(6)

Los
Angeles

Warehouse /
Light
Manufacturing

1938-1946 E.
46th St. Vernon 3

Warehouse /
Light
Manufacturing

1961, 1983 /
2008-2010 190,663 1.3 % 3 100.0 % 1,420,4731.2 % 7.45

Los Angeles - Central
Total 6 387,310 2.6 % 6 90.8 % 3,530,8742.9 % 10.04

Los Angeles -
Mid-Counties

16221 Arthur
St. Cerritos 1

Warehouse /
Light
Manufacturing

1979 61,372 0.4 % 1 100.0 % 352,9600.3 % 5.75

9220-9268
Hall Rd. Downey 1

Warehouse /
Light
Manufacturing

2008 176,405 1.2 % 40 95.9 % 1,478,6611.2 % 8.74

9615
Norwalk
Blvd. (6)

Santa Fe
Springs 2 Warehouse /

Distribution 1975 38,362 0.2 % 1 100.0 % 949,2600.8 % 24.74

9641 - 9657
Santa Fe
Springs Rd.

Santa Fe
Springs 3 Warehouse /

Distribution 1982 / 2009 106,995 0.7 % 4 100.0 % 903,4560.7 % 8.44

10701-10719
Norwalk
Blvd.

Santa Fe
Springs 2 Warehouse /

Distribution 2004 58,056 0.4 % 5 100.0 % 427,1160.3 % 7.36

10950
Norwalk
Blvd &
12241
Lakeland Rd.

Santa Fe
Springs 1

Warehouse /
Light
Manufacturing

1982 18,995 0.1 % 1 100.0 % 315,1800.3 % 16.59

12247
Lakeland Rd.

Santa Fe
Springs 1

Warehouse /
Light
Manufacturing

1971 / 2016 24,875 0.2 % 1 100.0 % 319,3950.3 % 12.84

12907
Imperial
Highway

Santa Fe
Springs 1 Warehouse /

Distribution 1997 101,080 0.7 % 1 100.0 % 687,1440.6 % 6.80

14944,
14946, 14948
Shoemaker
Ave.

Santa Fe
Springs 3

Warehouse /
Light
Manufacturing

1978 / 2012 85,950 0.6 % 24 100.0 % 733,4840.6 % 8.53

Los Angeles -
Mid-Counties Total 15 672,090 4.5 % 78 98.9 % 6,166,6565.1 % 9.28
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Property
Address City

Number
of
Buildings

Asset Type Year Built /
Renovated(1)

Rentable
Square
Feet

Percentage
of
Rentable
Square
Feet(2)

Number
of
Leases

Occupancy
Annualized
Base
Rent(3)

Percentage
of
Total
Annualized Base
Rent(4)

Total
Annualized
Base
Rent
per
Square
Foot(5)

Los Angeles - South Bay

1065 E.
Walnut Ave. Carson 1

Warehouse /
Light
Manufacturing

1974 172,420 1.2 % 2 100.0 % 1,951,8211.6 % 11.32

18118-18120
S. Broadway
(6)

Carson 3 Warehouse /
Distribution 1957 / 1989 78,183 0.5 % 5 100.0 % 594,2340.5 % 7.60

311, 319 &
329 157th St. Gardena 4

Warehouse /
Light
Manufacturing

1960-1971 /
2006-2011 48,000 0.3 % 5 100.0 % 396,1410.3 % 8.25

240 W Ivy
Avenue Inglewood 1 Warehouse /

Distribution 1981 45,685 0.3 % 4 70.9 % 295,0910.3 % 9.12

1661 240th St. LosAngeles 1 Warehouse /
Distribution 1975 / 1995 96,616 0.7 % 1 100.0 % 651,8990.6 % 6.75

11120, 11160,
11200 Hindry
Ave

Los
Angeles 3 Warehouse /

Distribution 1992 / 1994 63,654 0.4 % 15 100.0 % 931,7030.8 % 14.64

2588 & 2605
Industry Way Lynwood 2

Warehouse /
Light
Manufacturing

1969 / 1971 164,662 1.1 % 1 100.0 % 1,354,2431.1 % 8.22

6423-6431 &
6407-6119
Alondra Blvd.

Paramount 2
Warehouse /
Light
Manufacturing

1986 30,224 0.2 % 10 100.0 % 280,6300.2 % 9.29

7110
Rosecrans
Ave.

Paramount 1
Warehouse /
Light
Manufacturing

1972 / 2015 73,439 0.5 % 2 100.0 % 561,3350.6 % 7.64

20920-20950
Normandie
Ave.

Torrance 2
Warehouse /
Light
Manufacturing

1989 49,519 0.3 % 26 86.8 % 511,2120.4 % 11.90

24105
Frampton
Avenue

Torrance 1
Warehouse /
Light
Manufacturing

1974 / 2016 49,841 0.3 % 1 100.0 % 406,7030.3 % 8.16

1500-1510 W.
228th St. (6) Torrance 8

Warehouse /
Light
Manufacturing

1963 / 1968 89,236 0.6 % 5 66.4 % 506,9440.4 % 8.55

301-445
Figueroa Street
(6)

Wilmington 1 Warehouse /
Distribution 1972 133,925 0.9 % 8 63.2 % 526,2960.4 % 6.22

Los Angeles - South Bay
Total 30 1,095,404 7.3 % 85 90.9 % 8,968,2527.5 % 9.00
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Orange County - North
1100-1170
Gilbert St. &
2353-2373 La
Palma Ave.

Anaheim 6
Warehouse /
Light
Manufacturing

1972 / 1990 /
2013 120,313 0.8 % 21 100.0 % 1,313,0511.1 % 10.91

1631 N.
Placentia Ave.,
2350 - 2384 E.
Orangethorpe
Ave.

Anaheim 2
Warehouse /
Light
Manufacturing

1973 / 2007 62,395 0.4 % 29 94.7 % 739,7760.6 % 12.52

5235 East
Hunter Ave. Anaheim 1

Warehouse /
Light
Manufacturing

1987 119,692 0.8 % 3 100.0 % 990,6080.8 % 8.28

2300-2386
East Walnut
Ave.

Fullerton 3 Warehouse /
Distribution

1985-1986 /
2005 161,286 1.1 % 16 100.0 % 1,402,0711.1 % 8.69

1210 N Red
Gum St Anaheim 1

Warehouse /
Light
Manufacturing

1985 64,570 0.4 % 1 100.0 % 439,7880.4 % 6.81

1600
Orangethorpe
& 1335-1375
Acacia

Fullerton 5 Warehouse /
Distribution 1968 / 1985 345,756 2.3 % 10 97.1 % 2,000,2801.7 % 5.96

Orange County - North
Total 18 874,012 5.8 % 80 98.5 % 6,885,5745.7 % 8.00

Orange County - West

1700 Saturn
Way Seal Beach 1

Warehouse /
Light
Manufacturing

2006 170,865 1.1 % 1 100.0 % 1,408,1301.2 % 8.24

17311 Nichols
Ln.

Huntington
Beach 1

Warehouse /
Light
Manufacturing

1993 / 2014 114,912 0.8 % 1 100.0 % 876,1330.7 % 7.62

12131 Western
Avenue (6)

Garden
Grove 1 Warehouse /

Distribution 1987 / 2007 207,953 1.4 % 1 100.0 % 2,020,0831.7 % 9.71

Orange County - West Total 3 493,730 3.3 % 3 100.0 % 4,304,3463.6 % 8.72
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Property
Address City Number of

Buildings Asset Type Year Built /
Renovated(1)

Rentable
Square
Feet

Percentage
of
Rentable
Square
Feet(2)

Number
of
Leases

Occupancy
Annualized
Base
Rent(3)

Percentage
of Total
Annualized Base
Rent(4)

Total
Annualized
Base
Rent
per
Square
Foot(5)

Orange County -
South
20531
Crescent Bay
Dr.

Lake
Forest 1

Warehouse /
Light
Manufacturing

1998 46,178 0.3 % — — % — — % —

20 Icon Lake
Forest 1 Warehouse /

Distribution 1999 / 2015 102,299 0.7 % 1 100.0 % 1,141,6570.9 % 11.16

9 Holland Irvine 1 Warehouse /
Distribution 1980 / 2013 180,981 1.2 % 2 100.0 % 1,300,7711.1 % 7.19

Orange County -
South Total 3 329,458 2.2 % 3 86.0 % 2,442,4282.0 % 8.62

Orange County - Airport

1601 Alton
Pkwy. (6) Irvine 1

Warehouse /
Light
Manufacturing

1974 124,000 0.8 % 4 88.7 % 1,140,3150.9 % 10.37

3441 West
MacArthur
Blvd.

Santa
Ana 1 Warehouse /

Distribution 1973 122,060 0.8 % 1 100.0 % 849,5380.7 % 6.96

600-650
South Grand
Ave.

Santa
Ana 6

Warehouse /
Light
Manufacturing
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